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“CMS is rating the management of the Contract 
at an Exceptional level. This contract is for a 
very large project with many components which 
requires a very extensive amount of organization 
and attention to detail.”  CPARS, 2021

Arch Systems, LLC is the only unique small 
business innovations leader to receive 3 Federal 
Health IT Innovations Awards on consecutive 
years from 2017-2019 on healthcare IT Prime 
Contracts at the Centers of Medicare and 
Medicaid Services (CMS) from the prestigious 
FedHealth IT forum. We are an experienced 
Prime on CIOSP3 and 15 other GWACs/ IDIQ 
type contracts. Arch is an 8a, HUB Zone 
Certified WOSB that has completed over 40+ 
projects with a modernization outlook for IT 
Professional support services, including data 
science, cybersecurity, digital cloud, information 
technology, and enterprise architecture services. 
We also specialize in cloud IV&V services, 
testing, and DevSecOps. With the push towards, 
customer experience, USDS agile principles and 
GSA 18F Human Centered Design (HCD) phases 
and methods, Arch has pioneered a patent-
protected flagship product, iHCD that is an 
integration of many design tools and methods in 
one platform.

Our quality, customer-centric white-glove 
services and technological innovations bring 
high value to government IT services. The Arch 
Milky Way Galaxy is where each one of us is 
a highly skilled worker, a superhero! An Arch 
superhero is called an Archer. An Archer is 
someone with high character and good values 
working to better human lives. Each one is doing 
what they do best to make things possible. 
Archers create happy lives in our Milky Way 
Galaxy and ultimately in the Universe! Archers 
are available for no obligation and no-cost 
brainstorming sessions for your business needs. 
We have proudly completed several subcontracts 
with large businesses across the federal IT arena. 
We are super friendly and looking to work with 
government customers and industry partners. 
Archers, Welcome you to our Happy Arch Galaxy!

10 things you may not 
know about NITAAC
The National Institutes of Health Information Technology Acquisition and 
Assessment Center (NITAAC) is one of three agencies with executive authority 
from the Office of Management and Budget to manage Government-Wide 
Acquisition Contracts (GWACs). The three contract vehicles—CIO-SP3, CIO-SP3 
Small Business and CIO-CS—focus only on technology products and services. 
Since 2012, agencies have obligated more than $35 billion to these contracts. 
Despite the continued growth, there may be things you may not know about 
NITAAC. Here are 10 things you should know about the organization:

1. The National Institutes of 
Health (NIH) Government-Wide 
Acquisition Contracts (GWACs) 
and the Department of Health and 
Human Services (HHS) GWACs 
are both different names for the 
same GWAC Program—NITAAC. 
Our name is an acronym for 
the National Institutes of Health 
Information Technology Acquisition 
and Assessment Center.

2. NITAAC is the federal acquisition 
arm of the National Institutes of 
Health (NIH), an agency of the 
Department of Health and Human 
Services (DHHS).

3. When you purchase products 
and services on a GWAC, there 
is no protest allowed under 
$10 million for civilian agencies 
and $25 million for the Defense 
Department, except on the 
grounds that the order increases 
the scope, period of performance 
or maximum value of the contract.

NITAAC Awards Year Over Year*
FY CIO-SP3 Award 

Amount
CIO-SP3 Small Business 

Award Amount
CIO-CS Award 

Amount
Grand Total 

Award Amount

2012 $127.46M $34.54M N/A $162.00M
2013 $1.62B $910.91M N/A $2.53B
2014 $2.29B $1.92B N/A $4.21B
2015 $2.21B $1.51B $175.00M $3.89B
2016 $3.36B $1.08B $304.36M $4.74B
2017 $2.20B $1.64B $656.70M $4.50B
2018 $1.83B $1.58B $514.87M $3.93B
2019 $3.62B $1.90B $356.92M $5.88B
2020 $2.02B $1.69B $509.30M $4.22B
2021 $554.52M $844.91M $212.39M $1.61B

Total since 
2012 $19.84B $13.39B $2.74B $35.98B

*As of June 3, 2021

mailto:vehsan@archsystemsinc.com
https://archsystemsinc.com/sp3.html


Since 2006, Arch Systems has successfully delivered high-quality services to federal agencies to solve their
challenges related to Program Management, Enterprise Architecture (EA), Digital Transformation, and IT Modernization.
Our customer-centric approach, proven Agile methodologies, and Human Centered Design (HCD) practice ensure optimum
resource utilization, cost savings, and efficient program execution.

Arch knows that executive leaders need effective management and leveraging of information and Digital Transformation to
achieve business success and competitive advantage. Therefore, Arch delivers an EA capability to address
these needs by providing an integrated strategic ability for developing and influencing digital capabilities in
response to constant changes in the business environment.

Contract Holder: Arch Systems, LLC. 
Contract Vehicle: CIO-SP3 Small Business
Contract Number(s): 75N98120D00133 SB, 75N98119D00086 8(a) &

HHSN316201800064W HUBZone 
Contract URL: https://archsystemsinc.com/sp3.html
Program Manager: Ms. Vini Ehsan
Contract Email: IDIQ.CIOSP3@archsystemsinc.com
Phone: Office (410) 277-9781
Office Location: 1800 Washington Blvd. Suite 421 Baltimore, MD 21230

The iHCD platform is a unique patent-protected, innovative, 
configurable, secure, cloud-based application that supports 
and manages human centered design and development for 
end-users, stakeholders, and projects in a government agency. 
iHCD employs best practices used by General Services 
Administration (GSA) 18F 4-phase method guide, the 
principles by the United States Digital Services (USDS) 
Playbook and agency-specific processes. 
iHCD delivers HCD as a Service Model (HaaS).
iHCD helps agency design and development teams use lean
problem solving to focus on users with a continuous learning approach.

Vini Ehsan – President
vehsan@archsystemsinc.com 
(240) 421-1747

Umer Ehsan – DHS Lead
uehsan@archsystemsinc.com 
(240) 723-6844

HUBZone Office Location
1800 Washington Blvd., Suite 421 
Baltimore, MD 21230

Frederick Wilke – CMS Lead
fwilke@archsystemsinc.com 
(443) 564-5440

Abhi Suri - Fed-Civ Practice Lead
asuri@archsystemsinc.com
(202) 390-8888

Visit us @ www.archsystemsinc.com
DUNS: 079245380, 619354678
Cage Code: 71UR5, 4ECC0

Contact
Us:
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Sarah Joseph
Program Manager
703-535-5511 x125
sarah.joseph@buchanan-edwards.com
https://buchanan-edwards.com/contracts/
cio-sp3

Since 1998, Buchanan & Edwards (BE) has 
served as a trusted partner on missions of vital 
importance to our customers, the nation, and the 
world. Our experience in the defense, intelligence, 
civilian, and law enforcement communities 
combined with our expertise in data analytics, 
intelligence tradecraft, cyber intelligence, cloud 
migration, and application development is key 
to transforming mission delivery. We design 
and deliver solutions that embody a future 
forward approach and reflect our unwavering 
commitment to helping our clients achieve 
mission success.

BE is led and managed by veterans of the 
national security sector who have served in 
uniform, as government civilians, and as part of 
industry. We are passionate about supporting 
national security mission partners in protecting 
the homeland and our highly skilled consultants 
are ready to protect against the spectrum of 
conventional and asymmetric threats. We stand 
with our mission partners ready to confront the 
demands of rapidly evolving technologies and 
deliver practical solutions that blend human 
capital and technological innovation. 

Our capabilities include:
• Health IT
• Data and Analytics
• Cloud, Infrastructure, and Cybersecurity
• Cyber and Intelligence
• Strategy, Evaluation, and Management
• System and Software Development

High performing organizations need parallel 
support and BE is committed to both meeting 
and exceeding those requirements. With the 
dynamic demands of a consistently shifting 
geo-political, social, military, and economic 
environment, BE is ready to apply innovative 
thinking and leading-edge technologies to help 
our clients lean forward and rapidly adapt to 
meet the most demanding missions.

4. The $20 billion 
ceiling on our 
GWACs is a bit 
deceiving – it’s 
$20 billion per 
contract holder, 
so it’s $20 billion 
x 50 on CIO-SP3, 
$20 billion x 335 
on CIO-SP3 Small 
Business, and 
$20 billion x 65 on 
CIO-CS.

5. Any order awarded up until the 
last day of CIO-SP3 or CIO-SP3 
Small Business in 2022 can have 
options for up to five years, taking 
customers well into 2027. Delivery 
orders awarded on CIO-CS before 
2025 have an even longer runway, 
with periods of performance into 
2030.

6. Even though we’re part of NIH, 
we’re not just for health. We 
can meet general technology 
requirements at the bleeding 
edge of artificial intelligence, 
cybersecurity, data, analytics and 
more.

7. NITAAC received the first GWAC 
designation in 1996 after Congress 
passed the Clinger-Cohen Act. We 
first became an executive agent 
of the Office of Management and 
Budget to run the program, and 
we’ve renewed that designation in 
each of the 25 years since.

8. Every GWAC is an indefinite 
delivery, indefinite quantity (IDIQ) 
vehicle, but not every IDIQ is a 
GWAC. It’s a special designation 
by the Office of Management and 
Budget that means the program 
is for IT only and met certain 
stringent standards. Right now, 
there are only three agencies 
which run GWACs – NITAAC, 
NASA and GSA.

9. All three NITAAC GWACs have 
also been awarded the “best-
in-class” designation by the 
Office of Management and 
Budget, meaning each GWAC 
is an OMB authorized preferred 
governmentwide solution.

10. The NITAAC Electronic 
Government Ordering System 
(e-GOS) is designed to help 
you meet the fair opportunity 
requirements of FAR 16.5 ordering 
through task/delivery order 
competition, management and 
award. Use the system and your 
order will be compliant; however, 
it is not intended to replace your 
agency’s contract writing system.

FY 2021 Target Department Spend
Department Obligated dollars

Defense $123.61M
Health and Human Services $565.56M

Homeland Security $328.71M
Veterans Affairs $17.74M

Treasury $28.11M
All departments total $1.06B

*As of June 3, 2021

mailto:sarah.joseph@buchanan-edwards.com
https://buchanan-edwards.com/contracts/cio-sp3
https://buchanan-edwards.com/contracts/cio-sp3


Since 1998, Buchanan & Edwards has served as a 
trusted partner on missions of vital importance to 
the defense, intelligence, civilian, and law 
enforcement communities. We design and deliver 
solutions that embody a future forward approach 
and reflect our unwavering commitment to helping 
our clients achieve mission success. 
Our capabilities include:Our capabilities include:

www.buchanan-edwards.com

Recognized Top 5 Contract 
Holder for CIO-SP3
Microsoft 
Gold Partner
ServiceNow Premier 
Implementation Partner
Amazon Amazon Web Services (AWS) 
Select Consulting Partner

CMMI-DEV Level 4 | CMMI-SVC Level 4 | CMMI-ACQ Level 3
ISO/IEC 27001:2013; ISO/IEC 20000-1:2018; ISO 9001:2015 Certified

•   Health IT
•   Data and Analytics
•   Cloud, Infrastructure, and Cybersecurity
•   Cyber and Intelligence
•   Strategy, Evaluation, and Management
•   System and Software Development

EXPERIENCE 
YOU CAN
RELY ON
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CIO-SP3: Quality, competitive and value
CIO-SP3 is a 10-year indefinite delivery/indefinite quantity (IDIQ) contract 
awarded in June 2012 for commercial and non-commercial IT software and 
services. Agencies have 137 labor categories to choose from for task orders 
in support of everything IT across 10 task areas. It has a $20 billion ceiling 
per contract awardee. Here is where you can find a list of contract holders 
on CIO-SP3.

Federal News Network’s Jason Miller discussed the latest trends and 
opportunities under CIO-SP3 with NITAAC acting director and associate 
director for the office of logistics and acquisition operations at NIH Brian 
Goodger and NITAAC deputy director Ricky Clark. 

FEDERAL NEWS NETWORK: We 
know based on the data, that NITAAC 
is having a great year and you had 
a great year in 2020. Start at the 
beginning, how is NITAAC looking so 
far in 2021, just give me some maybe 
top line numbers and trends?

BRIAN GOODGER: We’re doing 
really well. NITAAC is well positioned 
and poised for future success both 
in this fiscal year. And the next 
couple fiscal years as we go through 
a major recompete of one of our 
GWACs. That’s CIO-SP3 and we’re 
on to version four. But as it relates 
to CIO-SP3 in the past year and a 
half since the pandemic, we’ve had 
an uptick in some buying trends of 
cybersecurity, cloud services, data 
analytics, workplace productivity tools 
and solutions, and end-to-end security 
solutions. It’s really helped the federal 
workforce continue to fulfill their 
mission at home working remotely. 

FNN: Not only are you seeing an 
uptick in trends, but you also have a 
new person on staff, Ricky Clark, who 
is joining as deputy director of NITAAC. 
So let me ask Ricky, just to jump in 
here and talk a little bit about yourself 

and tell us about your experience with 
NITAAC in the short time you’ve been 
with them?

RICKY CLARK: It’s a pleasure to be 
on board. I’ve been on board roughly 
about two months. I think that the 
way NITAAC is positioned, the vibes 
that I’m getting from the team, and 
the way I feel being a part of this team 
has blown me away. Prior to coming 
to NITAAC, I worked for Department 
of Defense and several other agencies 
including the Department of Navy, 
Air Force and Defense Logistics 
Agency. In addition to that, I have a 
lot of experience of working across 
all three branches of government 
through my work with the Government 
Publishing Office. I spent a lot of time 
at the Department of Veterans Affairs. 
I picked up some other nuances for 
contracting that you would pick up 
outside DoD. Prior to coming on board 
NITAAC, I was not that familiar with 
the vehicle itself. A lot of the pain 
points that I had were pain points with 
procuring IT services. For instance at 
GPO, we led the charge for the Federal 
Register. We led the charge for the 
congressional libraries and we also 
led the charge for the professional 

documents as well as the passports. 
Now that being the case, I think a lot 
of my pain points were procuring IT 
services in real time. If I’d known about 
the NITAAC vehicles, at that time, it 
would’ve made my life seamless and 
a lot easier. So I think I’m on a mission 
after coming on board and seeing 
that what we do here is above and 
beyond what I expected. I think, for us, 
exceptional customer service is more 
than just a phrase. It’s actually what we 
do. The team is all invested in making 
sure that the customer service we 
provide is excellent beyond reproach.

FNN: Were you a client or customer of 
NITACC before you joined?

RC: To be honest, no. And that’s what 
I meant. So prior to coming on board, 
I was not familiar with the vehicle at 
all. But after I got here, I realized that 
there are probably a lot of contracting 
officers in my same position. In my 
previous position, I was chief of 
acquisition services, and I’m telling 
you one of my major pain points which 
was the IT arena. If I’d known about 
the NITAAC vehicles, the GWACs, my 
life would have been a lot easier. So 
that puts me on a mission to go out 

https://nitaac.nih.gov/services/cio-sp3
https://nitaac.nih.gov/search/contract-holders?f%5B0%5D=sm_og_group_ref%3Anode%3A1019
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and make sure that other people aren’t 
in the position I was in, or are not any 
longer. So if we get the word out in 
more ways, that’s better.

FNN: Talk a little bit about CIO-SP3. 
Give me a sense is 2021 obviously still 
looking very busy? We’re just about to 
enter the fourth quarter buying season 
very soon. How are things shaping up 
for 2021?

BG: Before I respond, I’d like to say how 
pleased we are that Ricky is onboard. 
He is professional. He’s conscientious. 
He’s got a customer service kind of 
focus that we really enjoy. He’s a much 
needed asset to the organization 
since NITAAC has a small footprint. 

We have only 24 federal employees, 
although we have about another 100 
in-house contractor support. Our goal 
is to make sure that we have the best 
federal workforce. And Ricky also being 
a star really helps us do exactly what 
Ricky said there, which is NITAAC is a 
hidden gem and we’ve got to get the 
word out more to federal agencies and 
customers in different departments 
so they are cognizant of our contract 
vehicles and understand how to use 
them, and that we can help them 
through that process, especially as we 
get toward the fourth quarter.

With fiscal year end buying and 
customers that have one-year money, 
there’s an uptick in business in the 

third and fourth quarter specifically, 
many customers who have money 
that has either been unspent to this 
point or have not had their acquisition 
packages in order seem to get a push 
in the third and fourth quarter. Part of 
our claim to fame is our ability to walk 
the customer through the process of 
how to use our Electronic Government 
Ordering System (e-GOS), which is our 
point of entry for request for quotes 
and proposals, but also what the 
vehicle offers them including products 
and services. We’re proud to say 
that we are one of the lowest priced 
contracting vehicles in government 
with one of the most sophisticated 
customer resource management and 
customer service tools and folks to 
help a customer through the process.

FNN: As you see this uptick in 
business, one of the important 

With fiscal year end buying and 
customers that have one-year money, 
there’s an uptick in business in the 
third and fourth quarter specifically, 
many customers who have money 
that has either been unspent to this 
point or have not had their acquisition 
packages in order seem to get a push 
in the third and fourth quarter. Part of 
our claim to fame is our ability to walk 
the customer through the process, 
how to use our Electronic Government 
Ordering System (e-GOS), which is 
our point of entry for request for 
quotes and proposals, but also what 
the vehicle offers them including 
services, products, solutions, hybrid 
contract vehicles, different pricing 
arrangements and a cap on their fees. 

—  BRIAN GOODGER, ACTING DIRECTOR OF 
NITAAC
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Mike Pullen
Vice President, Consulting Services
703-227-4050
mike.pullen@cgifederal.com
https://www.cgi.com/us/en-us/federal

CGI Federal Inc. is a wholly-owned U.S. operating 
subsidiary of CGI Group Inc., dedicated to 
partnering with federal agencies to provide 
solutions for defense, civilian, and intelligence 
missions. Founded in 1976, CGI Group Inc. is 
one of the largest independent information 
technology and business process services firms 
in the world. CGI provides end-to-end IT and 
business process services to clients worldwide 
with approximately 31,000 professionals located 
in offices and centers of excellence in the United 
States, Canada, Europe and Asia Pacific. As of 
March 31, 2012, CGI’s annualized revenue was 
approximately $4.3 billion and its order backlog 
was approximately $13.1 billion. CGI shares are 
listed on the NYSE (GIB) and the TSX (GIB.A) and 
are included in both the Dow Jones Sustainability 
Index and the FTSE4Good Index.

questions is how NITAAC 
is continually improving 
its processes to meet the 
customer needs. What are the 
changes that maybe happened 
in 2020, and how those have 
carried over into 2021?

BG: Sure, we’re a big 
believer in Lean Six Sigma, 
with continuous process 
improvement. We’re always looking for 
ways we can make the vehicles better 
and our customers happier. We talk 
about quicker, faster, cheaper, most 
requirements that come to NITAAC 
get on contract within 90 days. We’re 
really proud of that stat. It’s one of 
the few places in government where 
if you go to contact somebody, they 
actually pick up the phone. Where 
else in government can you have that 
and talk to a human being? We do 
scope assessments. We’re a great tool 
for market research for customers, 
even if they don’t actually come back 
and utilize us, they can still come 
to us and bounce an idea off of us. 
We are at the forefront of making 
sure that during this pandemic, we 
still have a focal point of customer 
service with our customers both like 
touching base, but also picking up the 
phone, actually talking to someone. 
You’re not just a name on a piece of 
paper, you’re actually a face and a 
personality that we get to know. We 

also know your buying trends and 
your needs. We feel that we can better 
service our customers by having that 
intimate relationship with them. We’re 
making sure that our government 
customers who have IT requirements 
and dollars can get those dollars on 
contract and receive their service or 
product on time within budget and on 
a satisfactory level.

RC: I would echo that and say I 
think probably the biggest piece 
that separates NITAAC from any 
other place I’ve ever been is actually 
the focus on being exceptional in 
customer service. Now having been 
on the customer side, the fact that we 
have the assisted acquisitions where 
we can go out and get help when you 
don’t have resources is something 
that would be a benefit, not just to me 
in my previous job, but I’m sure the 
other folks out there that don’t know 
about NITAAC. For me, customer 
service is huge. 

I would echo that and say I 
think probably the biggest piece 
that separates NITAAC from 
any other place I’ve ever been 
is actually the focus on being 
exceptional in customer service.

—  RICKY CLARK, DEPUTY DIRECTOR 
OF NITAAC

mailto:mike.pullen@cgifederal.com
https://www.cgi.com/us/en-us/federal


cgi.com/usfederal/contractvehicles

Client-centric, collaborative approach

A trusted advisor and partner to the Federal government 
for over 40 years, we deliver end-to-end IT and service 
capabilities as well as mission expertise supporting Defense, 
Healthcare, Civilian and Intelligence agencies.

Results-focused services and solutions

A global system integrator, we offer a deep knowledge 
of industry trends, next-level technology solutions and 
our clients’ business and IT priorities that help drive 
modernization today and enable transformation tomorrow.

Driving the business of government  
with insights you can act on.

Advancing 
mission 
outcomes  
through 
innovation
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Hugh Gannon
Program Manager
678-705-1062
CIO-CS@iqvia.com
IQVIA.COM/GOV-NITAAC

IQVIA’s Connected Intelligence™ Helps 
Government Health Agencies Lead with 
Innovation 
As a leading global provider of research, 
advanced analytics, and technology solutions to 
the life sciences industry, government agencies, 
academic institutions, health insurers, and other 
healthcare stakeholders, IQVIA can help you 
accelerate desired results and improved health 
outcomes. 

Formed through the merger of IMS Health and 
Quintiles, IQVIA has the depth and breadth of 
connections across all aspects of healthcare 
through its analytics, transformative technology, 
unparalleled data, and deep domain expertise. 
IQVIA Connected Intelligence™ delivers powerful 
insights with speed and agility — enabling 
organizations to develop new approaches for 
public health surveillance, clinical development, 
and healthcare quality improvement for the 
health and well-being of all. 

Government agencies rely on IQVIA’s Public 
Health Grade Real World Data analytics, 
expertise, and technology to address critical 
health challenges. During the current pandemic, 
IQVIA has helped federal customers understand 
the impact of COVID-19 across patient 
populations, diseases, and therapeutic areas. 
Customers have engaged us to

• Examine the impact of COVID-19 on short- and 
medium-term mental health outcomes for the 
Department of Health and Human Services 
(HHS) and Assistant Secretary for Planning 
and Evaluation (ASPE)

• Monitor prescribing trends for anti-retroviral 
drugs, antibiotics, opioid analgesics, and 
opioid use disorder treatments for the Centers 
for Disease Control and Prevention (CDC), Food 
and Drug Administration (FDA), and ASPE

• Identify “hidden health epidemics” unfolding 
in the shadow of COVID-19 for ASPE and the 
CDC

• Monitor the progress of influenza and COVID-19 
immunization for the CDC 

Access timely data, discover unprecedented 
insights, make smarter decisions, speed 
innovation, strengthen population health, and 
advance health equity with your trusted partner, 
IQVIA, today.

FNN: Let’s dig into CIO-SP3 a little 
more specifically. When you look at 
some of the data, it’s clear that there is 
a lot of interest, but walk me through 
maybe just some of the things you’re 
seeing whether it’s a trend around 
what folks are buying or how they’re 
buying it. What should agencies keep 
in mind during the fourth quarter 
federal buying season?

BG: One of the things we continually 
reiterate with our customers is that 
even though CIO-SP3 is coming to a 
close within a year, you can still issue 
task order contracts off the vehicle 
up until the last day that go out five 

years in period of performance. That’s 
a major piece of information for our 
customers. So NITAAC is open for 
business, even though CIO-SP3 is 
within a year of the end of its period 
of performance. As for buying trends, 
we saw a lot of cybersecurity, a lot 
of cloud and software-as-a-service, 
a lot of infrastructure buying, a lot of 
agile, and a lot of tools and solutions 
that help government customers 
work remotely from home during the 
pandemic. That’s probably the buying 
trend. And then traditionally, again, 
in the fourth quarter, we’ll see a lot of 
hardware, IT peripherals, and things of 
that nature.

mailto:CIO-CS@iqvia.com
file:///Users/lucypope/Desktop/PROJECTS/Hubbard/21088HUBB%20NITAAC%20Contract%20Guide/IQVIA.COM/GOV-NITAAC


Accelerate desired results and 
improve health outcomes with 
IQVIA’s unparalleled data, deep 
domain expertise, timely insights, 
and transformative technology. 
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Nolij Consulting, (Nolij, pronounced ‘knowledge’) 
a leader in Federal IT healthcare and a fast-
growing, woman-owned small business (WOSB), 
has a proven track record of delivering digital 
transformations to modernize and revolutionize 
operational efficiencies across organizations 
nationwide. We bring our innovative technology 
solutions and expertise in mission-critical 
support services to solve complex business 
problems for both federal and commercial 
clients. 

A PEO DHMS Award for Excellence and 
Washington Technology Fast 5 recipient, 
Nolij delivers test and evaluation, enterprise 
architecture, electronic health record 
modernization, data analytics and visualization, 
artificial intelligence and machine learning 
and agile transformation to ensure top-level 
healthcare outcomes for our clients. 

Nolij’s core mission is to improve the health of 
our military servicemen and women stationed 
across the world and their families. Our skilled 
team uses a mission-first, tech-agnostic 
approach to customize solutions for our clients’ 
needs. For instance, we developed a one-of-a-
kind artificial intelligence (AI) software for Health 
and Human Services’ BuySmarter initiative that 
reduced cost and saved time. 

In our work with the Department of Health 
and Human Services, Defense, and Homeland 
Security, we use key technologies, such as 
robotic process automation, AI, and machine 
learning to drive significant impacts.

FNN: CIO-SP3 is considered an 
IT services vehicle with a focus on 
health. It’s a GWAC and we know it’s 
open to anyone in government. Does 
that change how or what agencies 
can buy? Do they have to have a 
health IT specific need? Or what?

BG: NITAAC was founded about 25 
years ago, based on a health IT niche. 
However, we do all things IT and are 
first and foremost a health IT provider. 
We do all things IT that’s both within 
HHS, so CDC, FDA, CMS, NIH, 
obviously all things on the civilian 
side of the government, but agencies 
should know they don’t have to have a 
specificity in health IT either. 

FNN: We know that between HHS 
and DoD, they’re probably your two 
biggest customers at CIO-SP3. What 
are some other agencies who use 
CIO-SP3 a great deal?

BG: We’ve seen an uptick in business 
from Homeland Security, from EPA, 
from Treasury, from different sectors 
of DoD and different sectors of HHS 
to include CMS, FDA and the CDC. 
We continue to have an outreach 
program into the smaller agencies 
and departments that haven’t 
previously utilized NITAAC and we’re 
starting to get positive feedback from 
them. We’ve actually gotten a couple 
of inquiries from departments and 
agencies on moving a large sector 
of their IT business on to CIO-SP4 
starting in fiscal 2022. We look 
forward to that as well. And that’s one 
of the reasons we have increased the 
ceiling of CIO-SP4 so much.

FNN: Why you think CIO-SP3 has 
had this long term success? 

BG: Well with 30% of the 
government’s IT spend going to 
one of the three GWACs, our job 
is trying to go acquire that other 
70% spend that’s otherwise going 
to definitive contract actions. Those 
actions typically take anywhere from, 
depending on how complex they 
are, 6-8-10 months, and the beauty 
of NITAAC and why they’re coming 
to NITAAC is speed, efficiency, ease 
of use, low fees, and you can get 
something on task or a contract with 
NITAAC in 4-6-8 weeks, depending 
on how well the scope of work, the 
market research and other things 
are put together. That’s one of the 
things we’re really happy about in 
that our customers reach out to us, 
and we provide them with examples 
and templates and can usher them 
through the process. They’re in  
complete control of the requirement. 
They’re using our vehicle as a bridge 
to get to a contractor, who provides a 
product or service that they need. 

FNN: What’s the one message that 
the folks should keep in mind about 
CIO-SP3?

BG: We are constantly looking for 
the voice of the customer, how can 
we make it better, and we have great 
input from many agency departments. 
We take that input to heart, and we 
try to implement it to the best of our 
abilities and the manner that we can 
within our resources.

mailto:BDopportunities@Nolijco.com
https://nolijconsulting.com/
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CIO-SP3 Small Business: $13 billion in 
awards since 2012

CIO-SP3 Small Business is a 10-year indefinite delivery, indefinite quantity 
(IDIQ) contract awarded in 2012 for commercial and non-commercial IT 
software and services from small businesses, 8(a) firms, women-owned 
small businesses, service disabled veteran-owned small companies and 
Historically Underutilized Business Zone (HUBZone) contractors. Agencies 
have 137 labor categories to choose from for task orders in support of 
everything IT across 10 task areas. It has a $20 billion ceiling per contract 
awardee. Here is where you can find a list of contract holders on CIO-SP3 
Small Business.

Federal News Network’s Jason Miller discussed the latest trends and 
opportunities under CIO-SP3 Small Business with NITAAC acting director 
and associate director for the office of logistics and acquisition operations 
at NIH Brian Goodger and NITAAC deputy director Ricky Clark. 

FEDERAL NEWS NETWORK: 
Give me some of the trends that 
you’re seeing around CIO-SP3 Small 
Business so far in 2021.

BRIAN GOODGER: The contract really 
mirrors the large business in terms of 
scope and statement of work with their 
10 task areas. But specifically, as you 
mentioned, it’s for small businesses. 
Agency customers come to us to fulfill 
their small business participation goals. 
Those can be from a litany of any of the 
following 8(a)s, women-owned small 
businesses, historically underutilized 
business zone (HUBZone) contractors, 
and service disabled veteran-owned 
small business, and then of course, 
just regular small firms. Last year, we 
finished up with our on-ramp where 
we added over 100 contractors about 
30 in each of those socioeconomic 
categories. Many departments and 
agencies, specifically in the third and 
fourth quarter, come to us to fulfill small 
business goals because it’s so easy to 
get them. They’re pre-vetted, the prices 
have been already determined to be fair 
and reasonable, and the products are 
things that the government is currently 
looking for.

FNN: Are you seeing the same sorts 
of trends around cyber, cloud and the 
like, or are small business offering a 
different set of services?

BG: We are seeing similar services. 
It’s just the NITAAC contract access 
fee is cheaper with a small business 
vehicle, it’s only 0.55% so that entices 
customers to utilize small businesses. 
We are a big proponent of small 
businesses, which create jobs and 
stimulate the economy.

FNN: Let me turn to Ricky, give me a 
sense why would a contract like this 
be attractive to others in the federal 
community, beyond the fact that you 
can “meet their goals,” because there’s 
more to it than that, you have to meet 
the mission, first and foremost.

RICKY CLARK: 
Let me start off by 
saying in another 
lifetime I was 
actually a small 
business owner. 
So what I see in 
NITAAC is 
actually really 

encouraging. I’ve been at agencies 
where we just focus on meeting goals. 
NITAAC is bigger than that. We’re 
trying to bring the small business 
people in because it provides a service 
to the economy, and it provides a 
service to the small business. For us, 
it’s a deliberate effort. It’s more than 
just to make a goal, it’s actually trying 
to grow the business so we can use 
them, not only for this vehicle, but for 
the next vehicle, and for years to come.

FNN: Brian, talk a little bit about some 
of the trends again, how did NITAAC 
do in 2020 around small business and 
what agencies bought from CIO-SP3 
Small Business?

BG: With the ramp on we’re now over 
335 contractors on the vehicle. There 
are 137 labor categories to be utilized 
by our customers on the vehicle. 
Specifically the small business goal 
percentage in our Department Health 
and Human Services is 29%. We 
greatly exceed that every year, we’re up 
into the high 30s. We’re one of the few 
contracting shops who exceed their 
small business goal. We are well known 
throughout the government as a spot 

https://nitaac.nih.gov/services/cio-sp3-small-business
https://nitaac.nih.gov/search/contract-holders/?solrsort=sort_label%20asc&f%25255B0%25255D=sm_og_group_ref%3Anode%3A1020&f%5B0%5D=sm_og_group_ref%3Anode%3A1020


152 0 2 1 / 2 2  N I TA A C  C O N T R A C T  G U I D E

to easily increase or meet your small 
business goals. Again, that speaks to 
our reputation in the third and fourth 
quarter to fulfill agency and department 
solicitations, specifically with 
appropriated dollars and mandates 
from Congress where they can come 
and quickly meet those goals.

FNN: How do you work with small 
businesses to communicate with the 
government buyer?

BG: We meet quarterly with our 
contractors and we 
educate them  
on customers or 
focus areas that we 
think would be best 
suited for them. We 
also encourage them 
to do their pitches, 
if you will their dog 
and pony show, when 
they get in front of 
potential government 
customers and talk 
about the capabilities, 
demo products, try to 
start a rapport with 
government agencies 
and departments 
because part of the 
vehicle is them selling 
themselves. Once they 
have done that and 
once the government 
customer has solidified 
their requirement, then 
they come back to 
NITAAC and advertise it. 

FNN: What’s the reaction from small 
businesses when you get in front of 
them? What type of things do they 
learn? What really stands out to you?

BG: They’ve got to be savvy in 
government contracting. They’ve got 
to know the process. They’ve got to 
understand when it’s appropriate to 
engage with the government and when 
it’s inappropriate. It’s appropriate before 
a request for quote or solicitation is 
issued or any time before that. It’s 

appropriate for them to meet as often 
as they can, with potential customers 
and find out what are their needs, 
about what were the timing of their 
needs. It’s always important to know 
the color of money that they might 
have one year, no year, multi-year, 
five year, 10 year funding? Who is the 
actual customer? Who’s the product or 
service set to benefit? Is the customer 
local? Or is it on the other side of the 
country? Or is it international? Who 
are their key stakeholders? Things of 
that nature they’ve got to investigate 
on their own. They’ve got to do their 
homework. I think that the agencies 
and departments who engage with our 
small businesses ultimately receive the 
benefit because they have a contractor 
base that is more informed and more 
ready to answer their respective call. 
NITAAC contract holders are getting 
better and better at developing 
relationships with our customers 
across the board.

FNN: Ricky, as somebody who’s 
coming over to NITAAC, are there 
common mistakes that you would 
point to that you’ve seen with small 
businesses? Would you share some 
of the best practices that you’ve seen 
over your career?

RC: A lot of times you have small 
businesses that think just because 
they’re eligible for a federal contract, 
it should be given to them. They 
don’t take it a step further and realize 
that they’re competing for this. It’s 
about knowing the process and 
understanding everything takes time. 
What we do is provide a support 
system for them. That’s another thing 
that I like about our vehicles.

FNN: Do you hear any concerns or 
any questions from agency customers 
about your small business contract? 
Do they say well, Brian ‘We’d love to 
use it. But if they fail, that’s on us. But 
if we go to a big guy, and they are a 

With the ramp on we’re now over 335 contractors on the 
vehicle. There are 137 labor categories to be utilized by our 
customers on the vehicle. Specifically, the small business 
goal percentage in our Department of Health and Human 
Services is 29%. We greatly exceed that every year, we’re 
up into the high 30s. We’re one of the few contracting 
shops who exceed their small business goal.

—  BRIAN GOODGER, ACTING DIRECTOR OF NITAAC
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big company and they fail that’s on 
them.’ That’s the old line of thought 
that we’ve heard for years and years 
and years.

BG: We’re not getting that. Sometimes 
we get the questions about a 
consortium, about primes with 
multiple subcontractors, and finding 
out who the lead is, sometimes we 
do get that question. We’ve worked 
through some fixes for that in CIO-
SP4. Then every once in a while, we’ll 
get a question from a contracting 
officer and government about one of 
the 10 task areas and things that we 
infer were written in there for CIO-SP3 
that we further fleshed out, further 
defined, expanded upon, for CIO-SP4 
to make it blatantly clear that these 
things are allowed and included in 
the vehicle. Those are more scope 

issues, but those are really the only 
two that we ever received.

FNN: What’s the big message you 
want to make sure that agency 
customers understand about CIO-
SP3 Small Business? What’s the 
big message that you want others 
in the small business community 
to understand about this specific 
contract?

BG: We’re here for them. We’re here to 
help. You can place orders up to the 
last day of performance, which again, 
is in the spring of 2022. And those 
orders can go out for five years. That 
we already have some of the lowest 
fees in government and some of the 
best customer service you can find. 
So please reach out to us. We’re here 
to help you.

Keith Null 
Director of Business Development
Tel: 703-939-4227
keith.null@rcg.com
https://rcg.com/

Reston Consulting Group, Inc. (dba RCG, Inc.) 
was founded in 1987 as a Minority & Woman-
Owned Small Business. RCG provides innovative 
solutions and outstanding service to help clients 
achieve technical, business and mission success. 
RCG has a proven record of both individual 
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data center consolidation and virtualization, 
service desk, CIRT, infrastructure, network and 
cyber security support, Cloud and Service Now 
implementation and SharePoint Development to 
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a trusted Service Now partner.

During RCG’s 34-year span we have supported 
many Commercial, Federal, Civilian and DoD 
agencies with their IT requirements. RCG is a 
current Prime on CIO-SP3 Small Business and 
holds a prime seat on the NOAA NMITS IDIQ. We 
also have over 8 years of Treasury/IRS experience 
and carry a Top-Secret Facility clearance. 
RCG has consistently outperformed Industry 
standards with over 95% staff retention rate that 
allows our customers to function seamlessly 
without turnover on their projects. We are a 
highly ethical company whether serving as 
the Prime or Sub in an effort to build lifelong 
relationships with our customers and teaming 
partners. 
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CIO-CS: Innovative, flexible ways to buy  
IT hardware

CIO-CS is a 10-year indefinite delivery/indefinite quantity (IDIQ) contract 
awarded in 2015 for IT commodities that can be deployed using on-premise 
and managed services models.

Agencies can buy IT products, commodities, hardware, software, cloud 
services and future technologies. It has a $20 billion ceiling per contract 
awardee. Here is where you can find a list of contract holders on CIO-CS.

Federal News Network’s Jason Miller discussed the latest trends and 
opportunities under CIO-CS with NITAAC acting director and associate 
director for the office of logistics and acquisition operations at NIH Brian 
Goodger and NITAAC deputy director Ricky Clark.

FEDERAL NEWS NETWORK: Tell us 
a little bit about CIO-CS and what kind 
of year is it having so far.

BRIAN GOODGER: Through the 
CIO-CS vehicle we sell hardware, IT 
products and peripherals, commercial 
items, laptops and desktops. There 
are seven original equipment 
manufacturers (OEMs) and there 
are 56 value added resellers (VARs). 
This vehicle has the lowest fees 
in government, only 0.35% on the 
delivery order contract amount; it’s got 
a ceiling of $20 billion per contractor 
awardee. We recently exercised the 
option for an additional five years, 
which takes us from the spring of 2020 
to the spring of 2025. This vehicle 
is really positioned well to help our 
customers with fourth quarter buying 
when they have extra money that they 
found somewhere that they need to 
get on contract. One of the first things 
they want to buy is IT products, and 
while we do products-as-a-service 
and some services on this vehicle, 
IT products in particular laptops and 
desktops are really selling.

FNN: You said you just exercised the 
option for five years to 2025. All our 
vendor friends are going to ask, ‘So 
Brian, what’s the plan for follow on?’ 
Don’t you have that in planning mode 
yet? 

BG: It is. We will start that recompete 
in January of 2023. So it’s not too far 
off, and we’ll have it done in time for 
the spring of 2025. It will be another 
10-year GWAC.

FNN: Are you starting to rethink a little 
bit about how to reimagine CIO-CS? 
Or is hardware, it’s so different than 
services, the reimagining is not as 
complicated, if you will?

BG: Well, the one thing in particular 
we’re going to look at is what’s going 
to happen in industry 3-5-7 years from 
now. Nobody knows. But we want 
to allow for the expansion of future 
internet of things products, things we 
don’t currently know about now, we 
call them emerging technologies. So 
the contract will allow for that kind of 
growth.

FNN: What are some of the other 
trends you’re seeing across CIO-CS, 
and some of the big buying agencies 
who are coming to use the contract?

BG: Oh, really, everybody is, specifically 
again, in the fourth quarter. But one 
of the things they look to us for is 
if they want a product that’s not 
currently available on CIO-CS, they 
can request it. We could add it with 
our technology refreshment process 
(TRP), which is our ability to have our 
already existing contractors add new 
products within 24 hours to the vehicle 
for the government’s use. We have two 
deployment methods, first we have on-
premise and the second is managed 
services, including cloud, those are 
big hits with our customers. We’re 
constantly receiving positive feedback 
from them. CIO-CS is both unrestricted 
and small businesses. Unlike CIO-SP3 
which has a small business dedicated 
contract, this is a mix of contractors.

https://nitaac.nih.gov/services/cio-cs
https://nitaac.nih.gov/search/contract-holders/?solrsort=sort_label%20asc&f%25255B0%25255D=sm_og_group_ref%3Anode%3A1020&f%5B0%5D=sm_og_group_ref%3Anode%3A1021
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FNN: Talk a little bit more about that 
technology refresh process? I think 
that’s an interesting piece. What have 
you seen vendors bringing you or 
agencies asking for and how does it 
exactly work?

BG: Sure. A request is made to NITAAC 
to add a specific product to one of the 
contractors on their contract. Those 
normally consist of things that aren’t 
readily available or something that is 
unique, and it wasn’t previously on 
NITAAC. You might have, for instance, 

Apple Macs, or you might have a tablet 
or you might have the newest and 
greatest IT peripheral, it’s something 
that’s out in industry within literally 
the last couple months. As quickly as 
the computers change, we want to 
make sure that the computers that 
are available are the latest and the 
greatest.

FNN: How often are you doing 
technology refreshes? I mean, is it 
every month a couple times a year?

BG: We get requests quite frequently, 
a couple times a month, at least. 
Sometimes a couple of times a week, 
specifically about this time of year and 
leading into the fourth quarter.

FNN: It takes roughly how long to add 
a new piece of hardware?

BG: We can do within a couple days. 
It’s miraculous how quickly we can 
do it. We want to make sure that we 
answered the call of the customer. 

FNN: During the pandemic, how were 
you guys able to survive the rush for 
cameras, the rush for laptops, the rush 
for whatever else that we all needed to 
work from home?

NITAAC also lets you 
pick up the phone and 
call our folks and work 
through any concerns. 
I think that’s pivotal. 
That’s another thing 
that when I pointed out 
earlier about how we 
go above and beyond 
for the exceptional 
customer service, that’s 
just another example. 
It’s almost like walking 
into a store, picking up 
the phone and seeing all 
the products in front of 
you. If it’s something you 
need, you’ll recognize it. 
If you’re not sure about 
something, we give you 
feedback immediately.

—  RICKY CLARK, DEPUTY 
DIRECTOR OF NITAAC
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BG: It was a very busy time for us. 
Luckily, we were able to answer the 
call. That’s primarily due to having 
really good federal and in house 
contractor staff. They stayed in touch 
with our customers and understood 
their needs. We have folks who will 
go and research things and provide 
recommendations, and immediate 
responses to help them flush out 
their requirements. The ability to use 
the vehicle as a market research tool 
where you can literally go on the 
vehicle and see pictures and specs of 
the computers is so beneficial.

It’s very Amazon like. You can go on 
and see pictures of the computer, 
the make, the model number of the 
specs, the weight, the dimensions 
of the screen, the RAM, the memory, 
and under a certain dollar value, you 
can literally point and click to buy the 

product, because it’s already been 
computed for you.

FNN: Ricky, let me just bring you 
into the conversation real quick. How 
important is that for a buyer to be able 
to see what they buy?

RICKY CLARK: I think for me, that’s 
probably one of the most important 
things. If I look at a catalog, and there 
are no pictures, there’s nothing I can 
relate it to. NITAAC also lets you pick 
up the phone and call our folks and 
work through any concerns. I think 
that’s pivotal. That’s another thing 
that when I pointed out earlier about 
how we go above and beyond for the 
exceptional customer service, that’s 
just another example. It’s almost like 
walking into a store, picking up the 
phone and seeing all the products 
in front of you. If it’s something you 

Amy Moss 
Program Manager 
703-657-6133 
amoss@4Points.com 
https://www.4points.com/contract-vehicles/
nitaac-ciocs/ 
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need, you’ll recognize it. If you’re not 
sure about something, we give you 
feedback immediately.

FNN: As we enter the fourth quarter, 
what’s really key for agencies to keep 
in mind to ensure that they can meet 
their needs in a timely fashion and get 
the money spent to really ensure their 
mission has the best and the greatest 
computers, IT hardware and software 
and peripherals?

BG: In using NITAAC, you’ll have quick 
easy access to the latest in the IT 
trends, and laptops and desktops and 
IT peripherals. You’ll pay some of the 
lowest fees in government. You can 
view the products in our Electronic 
Government Ordering System. You 
can review the specs, and then finally, 
and probably most importantly, if you 
need help, reach out to us and we will 
walk you through the process.

FNN: I imagine your fourth quarter 
busy season is just starting so do they 
have to get their orders in for CIO-
CS earlier than normal? What’s the 
timeframe that agencies should really 
start to keep in mind?

BG: We accept orders up until Sept. 
30 until midnight. In fact, we have 
seen some DoD customers late on 
Sept. 30 pass the money from the 
east coast to the Midwest to the west 
coast to Hawaii, just so they have 
extra time with their end of fiscal year 
money that’s going to expire. They just 
need a couple more signatures and 
the pass along buys them a couple 
more hours. We see that every year.

Yvonne Zhou
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571-243-8335
yzhou@futrend.com
www.futrend.com
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NITAAC GSS: Secure, efficient and low 
cost laptops, desktops

Government-Wide Strategic Solutions (GSS) for laptops, desktops and 
accessories under the category management  initiative is a catalog of 
desktop and laptop configurations that meet the Office of Management and 
Budget standard specifications.

The program is part of the Category Management Leadership Council’s 
(CMLC) steps to improve the acquisition and management of common IT 
goods and services to drive greater performance, efficiencies and savings. 
Here is where you can find the ordering guide and a list of contractors 
under GSS.

Federal News Network’s Jason Miller discussed the latest trends and 
opportunities under GSS with NITAAC acting director and associate 
director for the office of logistics and acquisition operations at NIH Brian 
Goodger, NITAAC deputy director Ricky Clark and Erin Flynn Pacifico, a 
contracting officer.

FEDERAL NEWS NETWORK: What 
is GSS and why should people know 
about it?

ERIN FLYNN 
PACIFICO: It is 
NITAAC’s 
response to 
OMB’s mandate 
for customers 
throughout the 
federal 

government to buy laptops, desktops 
and now tablets that have 
standardized specifications. This is a 
real opportunity under category 
management for buyers to come in to 
GSS and get these products very 
quickly. If the buy is under the 
simplified acquisition threshold (SAT) 
of $250,000, it’s literally just a pick and 
click because NITAAC has already 
provided fair opportunity to all contract 
holders through the GSS ramp-on 

process. If it’s above the SAT, it’s a very 
quick RFQ. This really will help our 
buyers especially in fourth quarter, 
meet their needs for these products.

FNN: How quick does the RFQ get 
awarded if it’s above the SAT?

EP: Really it can be in just a few 
hours because when you go into GSS 
and you see the products listed in 
our Electronic Government Ordering 
System, those unit prices are there. 
The reason why the RFQ needs to 
be released above the simplified 
acquisition threshold is because under 
FAR 16.505, there’s that requirement for 
an RFQ to be released so that entities 
who are participating under CIO-CS 
can come back with a quote for those 
larger buys.

FNN: We’ve written a lot of stories 
about this over the years, when it first 
came out, but we haven’t really heard 
much about it, which is probably a 
good thing.

EP: Yeah, actually, we’ve seen a lot of 
progress. We actually had an increase 
of about 33% in 2020, over 2019 
for laptop and desktop buys, likely 
because the entire federal workforce 
had to start teleworking and working 
remotely during the pandemic. But we 
really hope to keep that trend going 
into the next fiscal year. Also with some 
of our outreach efforts, our marketing 
efforts under CIO-CS to educate the 
workforce and the buying community 
on what GSS is.

FNN: When you talk about the 
background for GSS, agencies are 
buying standardized sets of laptops, 
desktops and tablets. We’re not talking 

https://nitaac.nih.gov/services/strategic-solutions
https://nitaac.nih.gov/services/strategic-solutions/tools/gss-ordering-guide
https://nitaac.nih.gov/services/strategic-solutions
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about you must buy product X or 
product Y. Was that something that 
agencies had to get used to? How 
did you have to work with them to 
understand the program’s goals and 
requirements?

EP: We’re coming on to version 7 
so even back with version 1, when 
that memo came out from OMB in 
2015, I think there probably were 
a lot of questions. There were 
probably questions about how those 
specifications were going to be 
handled. But in fact, NITAAC along 
with NASA and GSA, got together and 
in coordination with OMB, developed 
those specifications so they weren’t 
done in a vacuum. We reached out to 
original equipment manufacturers to 
make sure that those trends are being 
represented in the new specifications 
every version, every year. We also 
reach out to customer stakeholders 
within the CIO community, especially 
within HHS to make sure that they 
have input as well. So that, in fact, 
meeting that OMB mandate is pretty 
easy. To ensure that from the buying 
community, at least 80% of their 
laptops, desktops and now tablets are 
coming through category management 
GSS programs.

FNN: You said, not surprisingly, that 
33% was mostly laptops, were people 
buying desktops at all?

EP: They were buying predominantly 
laptops and desktops, not as much 
with the tablets. But that certainly was 
a trend above other types of buys on 
GSS.

One of the things that’s important 
to remember about GSS at NITAAC 
is, we don’t just offer the standard 
specification for the tablets. We also 
offer tablets outside of the OMB 
mandated specifications. We do offer 
Apple products, iPads, and Macs and 
things like that. We actually do offer 
those products on GSS because of the 
feedback from customers that we have 
that want those products in the GSS 
pick-and-click environment, as I like 
to call it. We do consistently see those 
types of buys, along with the laptops 
and desktops.

One of the things that actually 
occurred based on customer feedback 
and the market research phase, we are 
now able to offer options like security 
features, and other things such as 
warehousing and asset tagging, 
which I think is going to be even more 
beneficial to buyers who want to get 

those laptops, and desktops very 
quickly.

FNN: How is GSS different or similar 
to the other programs NITAAC runs? 
How does it complement some of the 
other programs you have?

BG: We say that GSS was born from 
CIO-CS. We call it its child. The 
contractors that are on now with 
version seven, are on there because 
they can provide better warranties, 
faster delivery, quickly meet all the 
specs that Erin detailed from OMB. 
They really are the best of the best 
and they are ones that are inclined to 
understand a sense of urgency in the 
fourth quarter, and quickly be able to 
be resourceful in answering the call of 
our agency customers.

FNN: What kind of questions do you 
get from agency customers around 
GSS? If a lot of this happens in the 
fourth quarter, or does it happen 
throughout the year, meaning the buys 
and the questions and the activity?

EP: Most of the questions coming 
into our NITAAC help desk are usually 
toward the fourth quarter for GSS. 
It really has to do with what are the 
specifications for these laptops, 
desktops and tablets. Things like 
am I required to buy these actual 
laptops and desktops? Are there other 
alternatives available? We do have 
that OMB directive on our website to 
help further educate people about that 
mandate.

We actually had an increase of about 33% in 2020, over 
2019 for laptop and desktop buys, likely because the entire 
federal workforce had to start teleworking and working 
remotely during the pandemic. But we really hope to keep 
that trend going into the next fiscal year. Also with some of 
our outreach efforts, our marketing efforts under CIO-CS to 
educate the workforce and the buying community on what 
GSS is.

—  ERIN FLYNN PACIFICO, A CONTRACTING OFFICER 



26 2 0 2 1 / 2 2  N I TA A C  C O N T R A C T  G U I D E

FNN: As we get closer to this fourth 
quarter buying season, what’s your 
advice to agencies as they begin to 
buy new laptops and desktops?

EP: The most important thing for 
them to keep in mind is that coming 
to NITAAC GSS to buy those products 
is a very, very quick process. The 
majority of the buys are underneath 
the SAT and it’s simply just a pick 
and click. Using our e-GOS system is 
wonderful. When you go there, every 
single item is clearly shown with 
specifications, warranties, security 
requirements, etc. There’s a module 
that actually will help them compare 
one product to another. I think that 
really helps streamline the process 
immensely. They can reach out 
directly to the contract holders that 
participate in GSS. A lot of the people 
coming through are actually purchase 
card holders, and it helps streamline 
the process with buying with the 
purchase card.

BG: We’re here to help. We’ve all been 
through enormous change in our life 
in the last year and a half, and GSS 
is a way to facilitate that change to 
make it easier on you, to allow you 
to better, faster and more quickly do 
your job. It’s a resource that I think 
most agencies really recognize and 
appreciate. 

The most important thing for them to keep in mind is 
that coming to NITAAC GSS to buy those products is a 
very, very quick process. The majority of the buys are 
underneath the SAT and it’s simply just a pick and click. 
Using our e-GOS system is wonderful. When you go there, 
every single item is clearly shown with specifications, 
warranties, security requirements, etc. 

—  ERIN FLYNN PACIFICO, A CONTRACTING OFFICER
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NITAAC Assisted Acquisitions:  
30-60 days from need to award

NITAAC provides customer agencies with IT contracting experts, who are 
FAC-C Digital Services Level-III warranted contracting officers. They will 
work with customers to place task orders for IT products and services 
through one of the three Government-Wide Acquisition Contracts (GWACs) 
NITAAC administrates, CIO-CS, CIO-SP3 and CIO-SP3 Small Business. 

Through the Assisted Acquisitions Services, NITAAC helps agencies with 
everything from acquisition planning and strategy to assessment and 
analysis of a statement of work or statement of objectives or performance 
work statement to source planning and selection to contract award and 
administration to life cycle monitoring.

Federal News Network’s Jason Miller discussed the latest trends and 
opportunities under Assisted Acquisitions with NITAAC acting director 
and associate director for the office of logistics and acquisition operations 
at NIH Brian Goodger, NITAAC deputy director Ricky Clark and Erin Flynn 
Pacifico, a contracting officer.

FEDERAL NEWS NETWORK: Erin, 
we’re going to ask you put on your 
other hat, which is where you actually 
work, which is in assisted acquisitions. 
Give me a 30 second blurb about what 
assisted acquisitions are and how does 
it work? 

ERIN PACIFICO: NITAAC Assisted 
Acquisitions is where customer 
agencies throughout the federal 
government come to our special 
branch on assisted acquisitions 
to ask for a contracting officer 
to actually do their buy for 
them. We’re special at NITAAC 
Assisted Acquisitions because 
we only procure off of our own 
GWACs. Unlike other assisted 
acquisition shops, we only 
buy information technology. 
These Assisted Acquisitions 
are accomplished through an 

interagency agreement between us, 
NITAAC, and the requesting agency.

I think it’s very important because 
our contracting officers and 
specialists are really embedded 
within information technology, and 
the nuances associated with that. 
Every single contracting officer and 
specialist at NITAAC assisted is Digital 
IT Acquisition Professional (DITAP) 

certified through the US Digital Service 
and the Office of Federal Procurement 
Policy. All of our contracting officers 
are level three certified.

FNN: Why is that certification so 
helpful and important to ensure that 
you’re buying technology and you 
understand how to buy technology?

I think it’s very important because our contracting officers and 
specialists are really embedded within information technology, 
and the nuances associated with that. Every single contracting 
officer and specialist at NITAAC assisted is Digital IT Acquisition 
Professional (DITAP) certified through the US Digital Service and 
the Office of Federal Procurement Policy. All of our contracting 
officers are level three certified.

—  ERIN FLYNN PACIFICO, A CONTRACTING OFFICER

https://nitaac.nih.gov/services/assisted-acquisitions
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EP: The DITAP certification is actually 
going to be mandated sometime in 
2022 for all contracting officers, who 
predominately do IT buys. That really 
does make it very important, and it’s 
one of the reasons why we do see 
customer partners coming to us versus 
doing their own acquisitions.

Actually, people come to NITAAC 
assisted for a lot of reasons. One of 
them is sometimes they just don’t have 
the manpower to do those buys and 
they need a really quick turnaround, 
especially in the fourth quarter. A 
lot of times a second reason is that 
they really don’t have that in-house 
expertise. A lot of contracting shops 
don’t focus on information technology. 
They’re doing all kinds of buys all over 
the place. Let’s face it, IT buys can be 

very difficult with software builds, and 
all the new types of technology that’s 
coming out all of the time. So unless 
you’re embedded in it, it’s hard to keep 
up.

FNN: Did you see an increase during 
the pandemic in terms of agencies 
asking for your help because they 
needed to get things out the door 
quickly?

EP: Yes, our fourth quarter last year 
was 83% of the total awards made in 
terms of dollar value under assisted 
acquisition. So it was really vigorous 
last year. And actually, first quarter of 
this fiscal year is the largest in terms 
of dollar value for buys on assisted 
since we started back in the 2014-15 
timeframe.

FNN: Interesting, I could see if you 
told me third quarter last year, maybe 
fourth quarter was busy, but the fact 
that it bled into the first quarter of 2021 
is unexpected. Do you get a sense 
of why and has it kept up at a pretty 
strong pace throughout 2021?

EP: Well, we do see a lot of those 
urgent, last minute buys in fourth 
quarter that we’re kind of experts at 
dealing with. But I think some of the 
first quarter awards were really due to 
much larger buys that were in progress 
during the prior year.

FNN: As someone who used to run 
a contracting shop, why is assisted 
acquisition attractive? There are some 
who say ‘why am I going pay Erin 2% 
to do a job I could do myself?’ Tell me 
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repeatable processes, Ventera delivers.

why this is an important program that 
NITAAC is offering.

RICKY CLARK: If I had known 
I definitely would have been a 
customer. When you’re an acquisition 
shop, a lot of times as Erin has stated, 
you don’t have the resources. The 
resources that are available are 
stretched so thin that they may not 
have the expertise in the IT arena. If 
I could have known that I could have 
a DITAP certified contracting officer 
who could do that work for me, it 
would have saved my people so much 
time, and to me time is money. 

Let me add this also back in 
2017 when then President Trump 
implemented the infrastructure 
upgrades, we were running around 
like chickens with our heads cut off 
trying to figure out, how are we going 
to do this? If I had that vehicle at the 
time it would have been a godsend 
for me. 

FNN: Brian jump in here too because 
one of the things that Erin brought up 
was this 83% increase in the fourth 
quarter of last year and then the first 
quarter continues to be incredibly 
busy. How does NITAAC keep up with 

that volume and all that business? 
How do you have enough contracting 
officers, or even enough industry folk 
who are experienced enough to deal 
with it?

BRIAN GOODGER: Our assisted 
acquisition staff are stars. They’re 
some of the best contracting officers 
you’ll find in government. Erin, in 
fact, is a star among stars. So we 
have a pretty rigorous interview 
panel selection to place personnel 
into assisted acquisitions. As Erin 
stated, customers come to us for a 
couple different reasons. We know 
the vehicle; we know IT. We have 
pretty decent fees. But the last, and 
probably most important of which, 
is the customer service. We hold 
our customers hands. We walk 
them through the process. We help 
them with building their acquisition 
package. We give them tools and 
templates. We scrub them. We very 
much act like we are sitting right next 
to them in their office, embedded with 
their program office. We’ve received 
nothing but the highest of accolades 
back from our customers on the 
assisted acquisition program and 
the staffs’ ability to meet their needs, 

We hold our customers hands. We walk them through the 
process. We help them with building their acquisition 
package. We give them tools and templates. We scrub 
them. We very much act like we are sitting right next to 
them in their office, embedded with their program office.  
We’ve received nothing but the highest of accolades back 
from our customers on the assisted acquisition program 
and the staffs’ ability to meet their needs, usually against  
pretty significant adverse time constraints.

— BRIAN GOODGER, ACTING DIRECTOR OF NITAAC
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usually against pretty significant 
adverse time constraints.

FNN: Are you able to hire enough 
contracting officers to keep pace 
or enough industry folks with 
experience?

BG: We’ve pretty much reached our 
fill with the Assisted Acquisitions 
federal staff. But one of the interesting 
solutions we take advantage of is we 
have in-house contract specialists, 
who do a lot of the work except sign 
and make decisions. They might pass 
to somebody even like me, who still 
has an active warrant. Those in-
house who assist acquisition contract 
specialists are normally people who 
have retired from the 1102 series, 
some of which are from DoD, who do 
a lot of our DoD work, or have spent 
a significant amount of time in the 
1102 series so they’re quite skilled. 
We believe in them. We trust in them 
greatly, and they have been able to 
advance the program and make it 
what it is today.

FNN: Again, as we get closer to 
the fourth quarter and as agency 
customers continue to ask for help, 
what should they keep in mind? Why 
should they come to you and take 
advantage of your expertise?

BG: We are here to help our 
customer partners. In general, our 
procurement acquisition lead time 
is 90 days, but we frequently get 
that down to about 45 because we 
have seasoned contracting officers 
and specialists that can ensure that 
your IT acquisition is streamlined. 
It’s very agile, using lots of different 
types of techniques, such as 
oral presentations, down select, 
comparative analysis, and all of that 
really helps streamline the process so 
we can ensure that you do receive the 
best value.
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CIO-SP4: The next major GWAC
CIO-SP4 is the fourth version of the IT software and services Government-
Wide Acquisition Contract. NITAAC released the request for proposals in 
May and responses were due from industry in July.

Once awarded in early 2022, agencies will be able to place task orders 
across 10 functional areas for general, health technology and biomedical 
research software and services on this 10-year indefinite delivery/
indefinite quantity (IDIQ) contract that has a $50 billion ceiling. 

Federal News Network’s Jason Miller discussed the latest details about 
CIO-SP4 with NITAAC acting director and associate director for the office 
of logistics and acquisition operations at NIH Brian Goodger and NITAAC 
deputy director Ricky Clark.

FEDERAL NEWS NETWORK: 
We’ve mentioned CIO-SP4 a couple 
times during our conversation. I know 
there is a lot of excitement about 
this contract. I know there’s some 
sensitivity so congratulations on 
getting it out the door. But let’s just 
start at the beginning. In case you’ve 
been living under a rock for the last 
couple of weeks, what is CIO-SP4 and 
what are your goals around it?

BRIAN 
GOODGER: It 
really is one of the 
biggest 
procurements in 
government, 
period, coming up 
next fiscal year. It 

is a continuation of what will be 
version four of our CIO-SP program 
that is currently working on version 
three and ends in the spring of 2022. 
We have gone down the road for our 
recompete of the GWAC, which will be 
awarded in the spring of 2022.

FNN: It builds on CIO-SP3 but it’s 
also very different than what you did 
maybe between versions 2 and 3. Why 
is it different? What was your thinking 
behind making it so different?

BG: The thinking is to better serve 
the customers, to make the vehicle 
more flexible in dollar value. We have 
increased the ceiling from $20 billion to 
$50 billion, and that is due in large part 
to some pretty big agency customers 
that have brought to our attention 
a desire to move over some pretty 
significant IT programs to NITAAC in 
the future, so we want to allow for that 
extra ceiling. 

We’ve heard from a lot of customers 
and some of the contractors that we 
could reduce the administrative burden 
placed upon them if we were to 
condense it and centralize it into one 
vehicle. That would allow everybody 
to just have one contract, even if 
you meet multiple socioeconomic 
categories. Now, you won’t have to do 
so many modifications. As for NITAAC, 
we can also just do one CPARS and 

contractors, the same thing. Another 
change we made was to allow all of the 
contractors on NITAAC to see all the 
solicitations. We think that allows for 
more competition. When competition 
goes up, price comes down. We also 
think that allows for more opportunities 
for some contracting possibilities 
within NITAAC. Previously, some of the 
primes would go outside of NITAAC 
for their subs. Now that everybody 
can see all the solicitations at once, 
we think that’ll enhance the ability for 
some primes to marry up, if you will, 
with some of the small businesses 
creating more opportunities for them 
and for subcontracting.

FNN: Brian, you piqued my interest. 
I’m going to preface this with I know 
what the answer is, but I’m going to 
ask the question anyways. You said 
there’s some agencies that want to 
bring some pretty big contracts to the 
CIO-SP4, any hints you’re going to give 
us?

https://nitaac.nih.gov/cio-sp4
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BG: Well, they swore me to secrecy. So 
I’ll just say that they’re on the civilian 
side of the house, they’re not under 
DoD. And some of them do have 
health IT needs. 

FNN: The one interesting thing that I 
heard about CIO-SP4 as it was under 
development is the concern about 
merging the two contracts. I think a 
lot of people, and as you talked about 
earlier in our discussion, saw the 
success of CIO-SP3 Small Business. A 
lot of people like the fact that you could 
go right to it. Talk a little bit about how 
small businesses remain a priority 
and why CIO-SP4 will still make small 
business acquisitions a key piece of 
the program?

BG: Small businesses are at the heart 
of NITAAC. They will continue to be in 
CIO-SP4 specifically, the number of 
small businesses on the vehicle will 
grow and all of the socioeconomic 
categories will be represented. The 
number of set asides and the likelihood 
of set asides in the small business 
arena will continue. Small business 
dollars will go up. Probably most 
important is the total number of small 
businesses will go up. Not only in each 
independent socioeconomic category, 
but the comprehensive small business 
portfolio will go up.

FNN: You also have guards in place 
in case if there’s some challenges 
for small businesses. What are those 
guardrails?

BG: Currently, the CIO-SP3 only gets 
about 3.5 quotes on average per 
RFP. We’d like to take that number 
up to four to five to six. By increasing 
the number of contractors, we will 
likely yield more competition and our 
products or services will be offered at 
a better price. Next up is the manner in 
which we’re conducting the evaluation 
of CIO-SP4 is quite different than 
how we did version 3. It’s going to be 
a three-phased approach. The first 
phase is a self-scoring sheet, where 
private industry will fill out a one page 
self-scoring sheet, and that score 
will allow you to move on to phase 
two or unfortunately remove you 
from competition. It’s really important 
to note that you’re only competing 
against those similar to you in business 
size. So if you’re an 8(a), then you’re 
only competing against other 8(a)s. 
So although there’s one solicitation 
and one contract, we call them pods 
or groupings. We’ve just put them all 
under one contract. 

Phase two will be a review of ‘go or 
no go,’ mandates. Then phase three 
will actually be a formal technical 
evaluation and review. That type of 
review will be both technical and 
business. The technical proposal has 

really been reduced in the number of 
pages, we’re down to 15. The business 
proposal is really just one Excel 
spreadsheet that talks about labor 
categories and hourly rates. 

We really think it’s going to be able 
to facilitate the review much quicker, 
reduce the number of protests and 
reduce the timeline to award.

FNN: You brought up the timeline, I’ll 
jump through the hoop there. When 
are you hoping to get the go through 
each of these phases? And when are 
you hoping to make the final awards?

BG: We expect to do phase one 
throughout the late summer and 
early fall. We expect to do phase two 
throughout the late fall and early 
winter. And then we expect phase 
three in the late winter and early spring 
and announcing contract awards, 
or overall apparent successful offer 
awards in February or March of 2022.

That will allow the appropriate amount 
of time should we have any protests at 
that point in phase three.

We have a good cushion built in 
case of protests, and we have the 
infrastructure to support the review. 
We have formal source selection 
procedures enacted with a formal 
source selection authority, a formal 
source selection evaluation board and 
a formal source selection advisory 
council. So literally dozens and dozens 
of federal employees working on the 
review of the proposals.

We have increased the ceiling from $20 billion to $50 billion, 
and that is due in large part to some pretty big agency 
customers that have brought to our attention a desire to 
move over some pretty significant IT programs to NITAAC  
in the future, so we want to allow for that extra ceiling.

— BRIAN GOODGER, ACTING DIRECTOR OF NITAAC
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FNN: Ricky jump into the discussion 
here because I wanted to ask a little 
bit about this approach that NITAAC 
is taking with CIO-SP4 specifically, it’s 
a little different. It’s innovative. Some 
may call it borderline crazy because 
you’re changing this small business 
success story. Why is this potentially 
attractive to clients?

RICKY CLARK: I think NITAAC 
is thinking outside the box. If the 
objective is to reimagine acquisitions, 
that’s exactly what we’re doing here. 
I looked at their approach when I first 
got here, I thought sort of similar to 
you. But once I dug into the details, 
I think what we’re actually doing is 
expanding an opportunity for small 
businesses. Many may look at it as 
though we’re restricting opportunity, 
but we are actually expanding an 
opportunity. 

FNN: Have you seen other similar 
approaches during your career or 
attempts that have been successful 
that maybe people initially doubted? 

RC: When I first got here, the first 
thing I did was take a look at the 
policy and I ran through it from the 
front to the back. I think the approach 
that we have is well thought out. 
I don’t think that we’ll have any 

issue with people coming back and 
saying that it doesn’t work. I think 
our potential customers, as well 
as the proposal offerors, will be 
pleased at the outcome. I think it’s 
well thought out that we are going 
off the mainstream, if you will, but it’s 
thinking outside the box, but it’s not 
just done haphazardly. It’s actually 
thought out so we’ll be fine.

FNN: The one complaint that I 
have heard from industry is they 
would like more transparency and 
communication from NITAAC. 
Maybe that’s a little bit of an unfair 
criticism or unfair complaint, but 
whether it’s real or just perceived, 
what is your plan going forward to 
ensure that there’s a good sense of 
communication and transparency 
with the CIO-SP4 program?

BG: One quick follow on from a 
previous answer from Ricky. I want to 
add that we took bits and pieces from 
different agencies and departments 
and solicitations, and took from them 
what we really liked and combined 
that into our strategy for CIO-SP4. We 
might have taken some things from 
GSA and some things from NASA, 
some things from Army CHESS, 
and we combined that with the core 
values of NITAAC. That’s how we 

I think NITAAC is thinking outside the box. If the objective 
is to reimagine acquisition, that’s exactly what we’re doing 
here. I looked at their approach when I first got here, I 
thought sort of similar to you. But once I dug into the 
details, I think what we’re actually doing is expanding an 
opportunity for small businesses. Many may look at it as  
though we’re restricting opportunity, but we are actually 
expanding an opportunity. 

— RICKY CLARK, DEPUTY DIRECTOR OF NITAAC
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SeKON is a trusted advisor to defense and 
civilian agencies.
Our ability to utilize lean and agile thinking, along 
with fanatical customer service leaves only 
one result – mission-focused success. Over the 
years, we’ve remained focused on our vision to 
continue providing premier business strategy 
and professional consulting services to federal 
government agencies.

Our Vision
We are a premier management and technology 
consulting firm that provides solutions to 
improve quality of life and work.

Always On
SeKON leverages collective balance of knowledge 
and experience, we work with organizations of all 
sizes who specialize in information technology. 

Our Mission
Our mission is to solve real business problems 
with a diverse team of talented professionals, 
emerging technologies, proven methodologies, 
hard work and fun.

Always Effective
SeKON is continually awarded to partner with 
federal agencies (e.g. DoD, CDC, CMS) because of 
our history of top-quality service and quantifiable 
results. 

Established in 1996 by Dr. Angela Wilson, SeKON 
Enterprise, Inc. is a privately held management 
and technology consultancy based in the 
Washington, DC Metropolitan Area. For more than 
20 years, we have delivered our clients value 
by driving efficiency of operations and applying 
emerging technology while being accountable 
for delivery excellence, transparency and 
collaborative communication.
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got to where we are today. I wanted 
to let everybody know that those 
fundamental differences are really, 
if you look closely, found in bits and 
pieces throughout the government. 

As it relates to transparency, 
communication, relationship 
building with our contract holders 
or contractors, it’s very important 
to us. We put out a draft RFP back 
in the spring of 2020. We received 
comments. We took those comments 
to heart and made changes from 
the first version to the final version. 
Those were a direct result of some of 
those comments. Though our ability 
to get out and talk at trade groups, 
conferences, symposiums and 
workshops was somewhat hindered 
by the pandemic. We also have a lot 
of coronavirus contracts and those 
kept us quite busy, so only now have 
we come down off that a little bit 
and been able to put more resources 
on NITAAC. I think you’ll see an 
increase in communication with the 
contractors who want to seek an 
opportunity to get on the vehicle from 
this point forward. We look forward 
to engaging with them as they are an 
integral partner in making sure that 
our government customer is taken 
care of.

RC: Back to the approach, it was not 
done in a vacuum. It was actually 
based on feedback we received 
from industry. There was no one in 
industry saying we shouldn’t have 
this approach. We actually took the 
feedback we received from industry 
went back in our think tank and made 
sure that it worked for our purposes. 
We aligned with the FAR. We aligned 

with all the acquisition guidance 
before putting this out. It wasn’t 
something we just built overnight. It 
was actually taking feedback from our 
customer and thinking through that 
process. As Brian has stated, looking 
at other vehicles and making sure it 
works before we put it forward.

FNN: How much attention is CIO-SP4 
getting from HHS or NIH leadership, 
from OMB and OFPP, and/or from 
Capitol Hill? Are you getting a lot of 
questions or people checking in that 
maybe wouldn’t normally check in 
with you?

BG: We haven’t received much 
attention from Capitol Hill yet. But 
the senior procurement executive 
at HHS, absolutely. We work closely 
with the staff at OMB who gave us 
our Executive Agent status. And then 
the head of the contracting activity 
at NIH, yes, absolutely. Also, some 
of the industry groups that we align 
with, we’ve had lots of interaction, lots 
of status updates, lots of schedule 
updates. The interest only continues 
to grow. 

It’s probably going to be one of 
the biggest procurements in the 
government next fiscal year. In terms 
of competition, I’m not allowed to 
say the number of proposals but the 
number of bids that we expect will 
probably set a record. The number 
of awards will grow in value from 
where we are in CIO-SP3. This vehicle 
touches a lot of people in industry, 
and literally every single federal 
employee, anybody who’s got a need 
for IT dollars. 

Ari Knausenberger
CIO-SP3 Program Manager
240-455-4918 x100
cio-sp3@strategi.com
www.strategi.com

Results-Driven, Customer-Focused
Strategi (pronounced “strategy”) is a results-
oriented, customer-focused management 
consulting firm that specializes in providing 
technology advisory, analytics, software 
development, and cyber security services to 
public and private sector clients. 

Since 2008 we have helped clients across the 
health, defense, transportation, energy, and 
financial sectors solve their toughest problems, 
modernize their businesses, and make informed 
decisions. Throughout this time, we have earned 
Exceptional CPARS from all our Federal clients. 

We achieve these results by partnering with 
customers to understand their challenges and 
create purpose-built teams for each engagement. 
We combine our understanding of the mission 
with functional, technology, and industry 
expertise to rapidly deliver across a wide range 
of client issues. We add value at each stage of the 
transformation lifecycle by formulating business 
strategies, architecting actionable roadmaps, 
and managing solution development and 
implementation. Regardless of the challenge, we 
bring the expertise to help organizations make 
more informed decisions about how to modernize 
their business, processes, and technology.

This versatile approach has allowed us to serve 
Fortune 500 companies as well as cabinet-level 
agencies with their strategic priorities. 

We are a CIO-SP3 Small Business contract holder 
in all 10 Task Areas of the SB and 8(a) pools. 
Customers can simplify their acquisitions by 
leveraging CIO-SP3 SB or procure our services 
directly through 8(a) sole source awards. Contact 
us today to learn how easy it is to procure 
exceptional service.

• Directed Sole Source
• CIO-SP3 Proven Results
• 100% Exceptionally Rated CPARS
• Purpose-built teams
• Established capability areas
• CMMI Level 3 Appraised

Since 2008 we have helped clients across the health, 
defense, transportation, energy, and financial sectors solve 
their toughest problems, modernize their businesses, and 
make informed decisions.  

Whether you are planning a cloud migration, re-
engineering processes, or building new digital solutions, we 
make it easy to procure our services through directed 
8(a) sole-source awards and our established GWACS like 
CIO-SP3 SB.
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Meeting socioeconomic 
goals with CIO-SP3  
Small Business
THIS CONTENT IS PROVIDED BY NITAAC

According to the Small 
Business Administration 
(SBA), small businesses 
are the lifeblood of the 
U.S. economy. In fact, 
small businesses create 
two-thirds of net new jobs 
and drive U.S. innovation 
and competitiveness. The 
contributions of small 
businesses are so great that 
federal legislation has been 
enacted to ensure that small 
businesses have fair and 
equitable access to federal 
spending.

This legislation includes the requirement that federal agencies meet 
goals for small business and establishes several socioeconomic 
categories by which they can do so. The SBA negotiates with agencies 
to establish individual agency goals that, in the aggregate, constitute 
government-wide goals. There are 24 agencies that are subject to 
meeting socioeconomic goals, and the NIH Information Technology 
Acquisition and Assessment Center (NITAAC), through our Best in Class 
Government-Wide Acquisition Contracts (GWACs), is uniquely poised 
to assist each of these agencies in meeting their goals and fulfilling their 
information technology-related missions. 

John K Beresny
SVP Federal Services/  
CIO-SP3 Program Manager
240-778-2540
johnb@digitalinfuzion.com
www.digitalinfuzion.com

Digital Infuzion operates at the key intersections 
of knowledge discovery and data development, 
leveraging our expertise of three major areas: 
biology, medicine, and technology. At this 
intersection exists the greatest opportunity to 
impact changes in health care. Where these 
elements overlap and intersect, rich sources of 
insights, discoveries, and improvements exist 
and we support our clients’ strategy for optimal 
outcomes impact. These converging sectors and 
corresponding translational intersections are 
where Digital Infuzion contributes our experience, 
creativity and ingenuity to help shape the future 
of health care and human well-being.

Founded in 1999, Digital Infuzion is a biomedical 
and health informatics solutions provider 
with expertise in both medical science and 
technological development. Our corporate 
mission is to enable knowledge and accelerate 
discoveries through custom biomedical 
informatics services and products. To support 
these rapidly evolving fields, we invest in 
innovative data science solutions and tools for 
both research and healthcare organizations. 
Our efforts deliver comprehensive, meaningful, 
and extensible enhancements that transform 
the possibilities of biotechnology into improved 
realities for patients.

We provide services to government agencies 
and clients where innovation, integration, and 
interoperability can drive substantial change 
for improving human health. We develop new 
data analytic methods and apply technology 
to empower decision-making and accelerate 
insights. These insights are applied towards 
the development of solutions within the life 
sciences, biosurveillance, biotherapeutics, and 
clinical research industries. With experts in 
informatics and software engineering, we work to 
revolutionize the experience of managing health, 
guiding biomedical research, and understanding 
the nature and treatment of disease.

NIH Information Technology 
Acquisition and Assessment 
Center (NITAAC), through our 
best in class Government-
Wide Acquisition Contracts 
(GWACs), is uniquely poised 
to assist each of these 
agencies in meeting their 
goals and fulfilling their 
information technology-
related missions. 
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Program Manager
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AMAR Health IT, LLC (AHIT) comes together as a 
Joint Venture (JV) whose combined staff is made 
up of hundreds of Health Science and IT subject 
matter experts. The JV is composed of eight mid-
tier and small companies each with their own 
health-industry related qualifications fused into 
one highly-functional entity ready to assist the 
NIH and NITAAC in achieving success. 

The AHIT team has superb technical and 
management capability that is Life Science/
Healthcare focused. We have capacity, reach-
back, and staffing expertise small enough to 
focus on appropriate staffing but large enough to 
promote retention. 

Our processes and certifications are meaningful 
and include Six Sigma, ITIL, CMMI, ISO, PMI, EVM 
and others. We have Industry Best Practices and 
domain knowledge of NIH and dozens of other 
federal government organizations. 

We are equipped with experienced IT contractors 
who have a wide range of technical and IT 
skills aligned to Healthcare related needs. Our 
skilled and technically certified staff are experts 
in Federal Health Architecture and highly 
sophisticated infrastructure. They know how to 
manage contracts, budgets and costs, resources, 
programs and schedules.

AHIT JV Partners are participatory in a way 
that allows knowledge to flow freely, and 
collaborative without sacrificing security. We 
understand and are committed to the Health 
Services. We focus on providing quality 
products and services, and know that meeting 
performance expectations isn’t “value-added” it’s 
what is expected – this team will provide nothing 
less! It’s what has helped us be one of the top 
performing JVs participating.

 
  

 
 
Goals met with CIO-SP3 Small Businesses

The NITAAC CIO-SP3 Small Business GWAC features a wide variety 
of leading small business innovators and can be used by any federal, 
civilian or DoD agency to fulfill information technology requirements and 
meet socioeconomic goals. CIO-SP3 Small Business boasts pre-vetted 
contract holders in key socioeconomic categories, such as:

8(a): The SBA 8(a) Program 
is an essential instrument for 
helping socially and economically 
disadvantaged entrepreneurs gain 
entry in government contracting. 
This certification is intended for 
organizations that are owned and 
controlled at least 51% by socially 
and economically disadvantaged 
individuals. The CIO-SP3 Small 
Business GWAC features 133 
8(a) designated contract holders.

Historically Underutilized 
Business Zone (HUBZone): The 
government limits competition for 
certain contracts to businesses 
in HUBZones. It also gives 
preferential consideration 
to those businesses in full 
and open competition. The 
CIO-SP3 Small Business 
GWAC features 22 HUBZone 
small businesses located in 
underutilized urban and rural 
communities.

Service-Disabled Veteran-
Owned Small Business 
(SDVOSB): The SDVOSB 
designation is given to small 
businesses that are at least 51% 
owned and controlled by one or 
more service-disabled veterans. 
The CIO-SP3 Small Business 
GWAC features 53 SDVOSB 
Contract Holders.

Women-Owned Small 
Business (WOSB): To help 
provide a level playing field for 
women business owners, the 
government limits competition for 
certain contracts to businesses 
that participate in the WOSB 
Federal Contracting Program. In 
fact, the federal government’s 
goal is to award at least five 
percent of all federal contracting 
dollars to women-owned small 
businesses each year. The 
CIO-SP3 Small Business GWAC 
features 21 dynamic Women-
Owned Small Businesses.
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IT modernization still 
more important than 
ever to federal agencies
THIS CONTENT IS PROVIDED BY NITAAC

According to the Government Accountability Office (GAO) and the 
Office of Management Budget’s (OMB) 2019 budget document, over 
80% of all information technology (IT) spending is on the operations and 
maintenance (O&M) of “aging legacy systems, which pose efficiency, 
cybersecurity, and mission risk issues, such as ever-rising costs to 
maintain them and an inability to meet current or expected mission 
requirements.”

That’s because the current push for modernization is not just about 
updating or replacing old technology. It’s about “creating the platform 
for change,” as the President’s Management Agenda described it—that 
is, finding more cost-effective, innovative approaches to delivering IT 
services and improving services delivered to the citizen. As the pace 
of modernization accelerates, many agencies might find themselves 
struggling to keep up.

Here at NITAAC, we get it. That’s why our contracting officers are 
so essential to our offerings. We have a team of FAC-C-DS Level-III 
certified contracting professionals who can guide customers through 
every step of the acquisition lifecycle.

They understand how to leverage different contract vehicles, how to 
define IT requirements accurately and clearly, and how to translate those 
requirements into solutions that work. Using proven methods, they 
can get from requirements definition to award in as few as 30 days. It’s 
acquisition at the speed of innovation.

They understand how to leverage different contract 
vehicles, how to define IT requirements accurately and 
clearly, and how to translate those requirements into 
solutions that work. Using proven methods, they can 
get from requirements definition to award in as few as 
30 days. It’s acquisition at the speed of innovation.

Corey Doyle
Program Manager
703-289-3808
cdoyle@ctacorp.com 
https://www.ctacorp.com/

CTAC is a trusted information technology 
partner of the public and private sector. Since 
1993, we have assisted and guided our clients 
to continuous success in reaching mission 
critical goals and objectives while exceeding 
expectations and providing rapid delivery 
of products and services. Our cloud-native 
DevSecOps approach allows us to deliver 
secure technological innovations for effective 
Government operations and excellence in 
human-centered design and digital content 
delivery.

We are an AWS Advanced Consulting Partner and 
authorized channel reseller with Government, 
DevOps, & Public Safety & Disaster Response 
Competencies. Our AWS powered data and 
content management solutions power flagship 
sites including HHS.gov, GSA.gov, NHTSA.gov, and 
CPSC.gov. Our cloud practices include managed 
hosting, assessments, security, migrations, 
DevSecOps Continuous Integration, and 
Continuous Deployment.

As a CMMI Level 3, ISO 9000, 20000-1, and 
27001 certified company, we have created 
and perfected design and development best 
practices for APIs, Microservices, Big Data, Mobile 
& Human-centered UI/UX design, and much 
more. We use a proven Agile approach to attain 
the highest productivity, security, and quality 
through cross-team collaboration. Our approach 
combines system stakeholders, security 
experts, and the best practices of traditional 
DevOps including frequent version iterations, 
deployments, stability, and customer-first results, 
enabling an Agile DevSecOps approach.

mailto:cdoyle@ctacorp.com
https://www.ctacorp.com/
http://HHS.gov
http://GSA.gov
http://NHTSA.gov
http://CPSC.gov
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But innovation doesn’t happen in a vacuum. It happens in the context of 
individual procurements, each reflecting the unique mission and goals of 
an agency.

Whatever your modernization requirements, our GWACs can help. 
CIO-SP3 is a good choice for agencies looking to develop innovative 
solutions based on cutting-edge technology. The program includes 137 
different labor categories (and more can be added at the task order 
level), and supports every contract type in the FAR. CIO-SP3 also has 
a small business companion contract, which helps agencies meet 
their small business goals for HUBZone, 8(a), woman-owned, service-
disabled veteran-owned small businesses and small business.

CIO-CS, on the other hand, provides easy access to a wide range of 
commodity and commodity-based solutions that can be deployed either 
on premise or in the cloud. The offerings are always current, with a 
technology refresh process that enables product updates to be added 
as soon as they become available. Not in days or weeks—but hours. The 
contract includes both original equipment manufacturers and value-
added resellers.

CIO-SP3, CIO-SP3 Small Business and CIO-CS are all designed to 
simplify the acquisition process. You don’t need a special “delegation of 
procurement authority” to issue task or delivery orders, nor do you need 
to synopsize or post requirements, since these programs fall under FAR 
16.5.

The streamlined process doesn’t require you to compromise on price. As 
part of the original contract awards, we negotiated competitive prices 
for products and services—and as part of task and delivery orders, you 
can negotiate even better rates and prices. The pricing for commodity 
products is lower than open market and less than or equal to what you 
can get through federal supply schedules.

We can’t promise that modernization will be easy. But what we can 
promise is that the acquisition process can support your efforts, rather 
than frustrate them. We’re here to make that happen.

Jim Colucci
703-568-9074
jim.colucci@doveltech.com
http://doveltech.com/contract-vehicles/
ciosp3/

Dovel is a trusted government partner that 
blends deep domain expertise with advanced 
technologies to help customers solve complex 
problems that improve, protect, and save lives. 
As a rapidly growing company, we combine 
entrepreneurial spirit, customer focus, and an 
outcomes-based approach to support agency 
missions in health IT, life sciences, public safety, 
and grants management. Dovel is dedicated 
to helping customers make smart, insightful 
decisions that drive meaningful change in the 
world. We do this while building an innovative 
and collaborative environment where domain 
experts work alongside technologists. 

With unique insight into agency priorities, 
operations, and staffing needs, Dovel offers 
a data-driven, outcomes-based approach to 
further research and regulatory initiatives and 
foster sound, sustained advances to modernize 
the nation’s health ecosystem, prevent disease, 
and protect lives. We address federal agency 
challenges such as outdated data collection, 
processing, and sharing methods while still 
respecting the sensitivities of patient data. 
Our extensive domain expertise fuels our 
understanding and ability to decipher scientific 
data while also applying advanced technologies 
to process data and provide a framework to 
support the continued journey of scientific 
discoveries.

Dovel supports public health-centric programs 
focused on research on individual diseases, 
ways to enhance health, lengthen life, 
and reduce illness and disability. We help 
stakeholders across the health IT continuum 
improve outcomes, quality, safety, efficacy, 
and compliance, as well as collaborate with 
researchers across the board to develop the most 
innovative, cutting-edge discoveries. 

mailto:jim.colucci@doveltech.com
http://doveltech.com/contract-vehicles/ciosp3/
http://doveltech.com/contract-vehicles/ciosp3/
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Getting Cloud Smart 
with the NITAAC  
CIO-CS GWAC
THIS CONTENT IS PROVIDED BY NITAAC

Many federal agencies lack an understanding of the various types of 
cloud services available on Government-Wide Acquisition Contracts 
(GWACs). As a result, agencies are still purchasing cloud services as an 
add-on to other contracts, something that the Office of Management 
and Budget (OMB) worries could lead to security challenges. What’s 
more, many federal workers lack the skillsets to effectively transition to a 
cloud-first environment.

While the benefits of cloud computing may be obvious – economy, 
flexibility, and speed – the path to getting there is less so. There is 
no one-size-fits-all cloud solution, and with the speed of emerging 
technology, it can be hard to keep current. That’s where NITAAC can 
help.

Our GWAC contract holders have deployed cloud solutions for agencies 
as diverse as the USDA, the DoD and the State Department and 
learned a few best practices along the way. The following tips will prove 
invaluable to any agency contemplating moving to the cloud, especially 
during COVID-19 where agency missions are being accomplished 
remotely and outside traditional networks.

Tips to successfully deploying cloud solutions

• Provide workforce
training: As federal agencies
continue to learn more about
the cloud, ensure that the
workforce is properly trained
so you can get maximum value
from your cloud purchase.

• Have a cloud strategy
in place before you
purchase: Don’t procure
cloud for the sake of procuring
cloud. It is pertinent to have
a cloud strategy in place to
ensure long-term success.

• Ensure the right decision-
makers are involved: Decide
who inside and outside the
agency should be engaged, to
ensure your strategy is aligned
with workforce demands.

• Ask hard questions
regarding cost
savings: Conduct a return on
investment (ROI) analysis to
ensure the benefits of going
completely to the cloud are
worth it for your agency.

Mohammad “Sam” Elias
President & CEO, CIP-SP3 Program Manager
1-866-996-7354 ext 700
mohammad.elias@religroupinc.com
www.religroupinc.com

Since our inception in 2013, RELI Group has 
provided innovative technological solutions that 
serve and improve the lives of American citizens. 
Our extensive expertise in information technology 
(IT) and business services enables RELI Group to 
support federal programs in health, safety, and 
security sectors and deliver consistently high-
quality services to all customers. RELI Group 
has successfully supported prime contracts 
for federal agencies including: the Centers for 
Medicare & Medicaid (CMS), the Centers for 
Disease Control & Prevention (CDC), and the 
Transportation Security Administration (TSA).

We at RELI Group are driven by our shared 
core values - integrity, mutual respect, and 
accountability – which enable us to maximize 
the efficiency, quality, and innovation of our 
technology solutions to produce the highest-
quality services to our clients, partners, and 
customers. RELI Group has won several awards 
for our services and ethical commitment, 
including the 2020 HIRE Vets Platinum Medallion 
Award and the American Express Contractor 
of the Year Award (2019). RELI Group was also 
ranked No. 948 on Inc. 5000’s 2020 Fastest-
Growing Private Companies in America.

RELI Group currently employs over 400 full-time 
employees in over 30 states and Puerto Rico. In 
less than a decade, RELI Group has expanded 
from its original location in Baltimore, Maryland 
to a total of five (5) corporate offices in Maryland, 
Virginia, and Georgia alone. 

RELI Group is an SBA certified 8(a) and HUBZone 
Small Business.

mailto:mohammad.elias@religroupinc.com
http://www.religroupinc.com
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And, once you have asked the hard questions, developed a strategy and 
are ready to make a purchase, NITAAC recommends keeping in mind 
the Cloud Smart buying strategies recommended by the OMB:

OMB Cloud Smart buying strategies

• Agencies should leverage the 
bulk purchasing power of the 
federal government through 
common contract solutions.

• Agencies should attach 
specific performance metrics 
and expectations to service-
level agreements.

• Agencies should pay special 
attention to how providers 
treat high-value assets.

The NITAAC difference

Built with cloud acquisition in mind, the NITAAC CIO-CS GWAC is a 
full suite of information technology commodities and solutions capable 
of meeting any of the latest government technology trends, from cloud 
computing to cybersecurity to mobility. The offerings are always current, 
with a technology refresh process that enables product updates to be 
added as soon as they become available, not in days or weeks, but 
hours.

The CIO-CS team is committed to assisting customers, whether it 
means walking them through how to issue a request for quotation (RFQ) 
using the NITAAC Electronic Government Ordering System (e-GOS) 
or advising them on the Federal Acquisition Regulations for indefinite-
delivery contracts ordering prescribed in FAR Subpart 16.505.

NITAAC is here to help

The promise of the cloud is great. Cloud can transform the way agencies 
do their work by making them more agile, effective and efficient, not to 
mention by yielding significant cost savings. When your agency is ready 
to move to the cloud, NITAAC is here to help.

Kyra Fussell
Program Manager
703-712-5642
CIOSP3contracts@optumservetech.com
www.optumservetech.com/cio-sp3 

OptumServe Technology Services (a part of 
Optum Inc.), provides IT and consulting services 
and delivers solutions that support millions of 
users in highly secure, scalable environments:

• Software and cloud application engineering 
• Fraud and program integrity solution 
• Security and privacy solutions
• Software quality assurance
• Complex data integration support
• Data management 
• Managed business services

mailto:CIOSP3contracts@optumservetech.com
http://www.optumservetech.com/cio-sp3
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Is an IDIQ right for you?
THIS CONTENT IS PROVIDED BY NITAAC

In federal government contracting, IDIQ is an abbreviation of the term 
indefinite delivery/indefinite quantity. This is a type of contract that 
provides for an indefinite quantity of supplies or services during a 
fixed period. IDIQs are also sometimes called “task” or “delivery order” 
contracts.

There are a few instances when establishing a unique agency IDIQ 
contract may be an appropriate business decision, especially in cases 
when recurring needs are anticipated. However, in most cases, an 
existing vehicle can fulfill an agency’s needs. Before establishing a new 
agency-specific single or multiple award IDIQ vehicle, agencies should 
research existing vehicles and take into consideration the following: 

IDIQ contracts require a time investment

Setting up an individual IDIQ contract can be both labor- and time-
intensive. Using a Government-Wide Acquisition Contract (GWAC), 
like NITAAC, gives agencies the flexibility of having their own contract 
without the hassle of setting it up. 

Leveraging an existing vehicle does not mean you 
lose ownership

Many agencies set up IDIQs because they are concerned about losing 
ownership. With NITAAC, that is not the case. Agencies have control of 
their awards from start to finish. Agencies write their own requirements, 
determine their own timeframes and, ultimately, select their own 
awardees, from our pool of pre-qualified contract holders. NITAAC 
simply leverages our contracting expertise to help facilitate the process 
on the federal government’s behalf. 

Matthew Dollacker
CEO 
Stephen Macauley
COO
678-786-9260
solutions@inductivehealth.com 
https://www.inductivehealth.com/

As a Small Business Administration (SBA) 
certified small business, InductiveHealth is a 
mature enterprise systems provider, managing 
production systems spanning multiple 
government clients and more clinical-to-public 
health integrations than any other public health 
firm, with over four million Health Level Seven 
(HL7) standards-based messages exchanged 
daily. Headquartered in Atlanta, Georgia, our 
institutional capacity has been recognized 
by the Federal government multiple times 
as an awardee of the Government Service 
Administration (GSA) Multiple Award Schedule 
(MAS) contract and Chief Information Officer-
Solutions and Partners 3 (CIO-SP3) Small 
Business (SB) contract. With a corporate 
mission to stop communicable diseases through 
technology, InductiveHealth has supported 
multiple centers within CDC since 2014, providing 
both technical and public health expertise. 

Working across the public health ecosystem, 
including partnerships with public health 
organizations such as the Association of Public 
Health Laboratories (APHL), InductiveHealth 
brings deep expertise in software engineering, 
epidemiology, public health informatics, data 
science, customer service, and technical 
assistance to support and advance client goals 
and objectives. This expertise is demonstrated 
by our exclusive commercial partnership 
with John Hopkins University (JHU) Applied 
Physics Laboratory (APL) to offer the Electronic 
Surveillance System for the Early Notification of 
Community-based Epidemics (ESSENCE), using 
InductiveHealth’s software-as-a-service (SaaS) 
capability.

mailto:solutions@inductivehealth.com
https://www.inductivehealth.com/
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Jeffrey Wolinsky
Director of Federal & National Sales
202-895-5018
jwolinsky@wtop.com
https://federalnewsnetwork.com/ 

Founded in 2000, Federal News Network is home 
of the Federal Drive podcast, Ask the CIO and On 
DOD. Federal News Network’s online presence 
boasts over 450,000 unique users monthly with 
robust digital news coverage on topics such as 
technology, defense, workforce/management, 
pay & benefits, and much across digital and 
social platforms. Over the last year, the reliance 
of the federal community on the news and 
information Federal News Network provides 
has led to growth in coverage and sponsorship 
opportunities such as an impressive podcast 
library, the three-day DoD Cloud Exchange 
event, Federal Insights programs and an over 
100,000 person database turning to Federal News 
Network for the most accurate and exclusive 
news. Federal News Network is a pace-setting 
source of breaking news, information and 
analysis for the people responsible for the 
missions of federal agencies. Federal News 
Network can be heard on 1500AM in the 
Washington D.C. area. Federal News Network and 
radio station WTOP are owned and operated by 
Hubbard Radio, LLC.

 
 
Realize cost savings

When an agency uses NITAAC, they benefit from improved pricing 
because our rates are pre-negotiated at the master contract level, which 
means they are already the lowest available rates. And, because our 
contracts are pre-competed, additional competition could further drive 
down costs at the task/delivery order level. Put simply, NITAAC allows 
for economies of scale in order to reduce per unit costs, which may not 
be possible on an individual agency contract. 

Reduce timeframes and no protests under  
$10 million

And since time is money, agencies can reduce their timeframes by using 
our GWACs. On average, task orders can be awarded in 45 days or less, 
and delivery orders in 1-3 days. And, there are no protests under $10 
million as long as the scope, dollar value and period of performance are 
within the bounds of the GWAC.

Furthermore, agencies can also use GWACs to meet their small 
business goals under an exception to fair opportunity. And, NITAAC 
GWACs all carry the “Best-in-Class” designation.

IDIQs are a powerful tool in the contracting 
officers’ toolbox

IDIQs do have a role in federal procurement but for agencies looking 
to have a more streamlined procurement, or those that don’t have the 
time to invest in setting up their own IDIQ, NITAAC GWACs are an ideal 
option.

mailto:jwolinsky@wtop.com
https://federalnewsnetwork.com/
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Contract Holder Contract URL Contract Number Business Size Program Manager PM Phone Number PM Email Address

A-TEK, INC. http://www.atekinc.com/nih-cio-sp3-
unrestricted

HHSN316201200006W Small Business Stephanie 
Cumberbatch

703-443-6900 x102 scumberbatch@atekinc.com

AAC INC. https://www.aac.com/contract-
vehicles/nih-cio-sp3

HHSN316201200001W Other Than Small Ed Stockton 703-918-6376 stockton_ed@aac.com

ACCENTURE FEDERAL 
SERVICES LLC

https://www.accenture.com/us-en/
service-cio-sp3.aspx

HHSN316201200002W Other Than Small Sandi LaCroix 571-414-3350 sandi.lacroix@accenturefederal.
com

ADVANCED TECHNOLOGY 
SYSTEMS, INC.

TBD HHSN316201200004W Other Than Small Michael James Ryan 813-523-1038 michael.ryan@atsc.com

BAE SYSTEMS 
TECHNOLOGY SOLUTIONS 
& SERVICES INC.

http://www.baesystems.com/en-
us/our-company/inc-businesses/
intelligence-and-security/i-and-s-
contracts/cio-sp3

HHSN316201200007W Other Than Small Carmen Tangren 703-873-1791 carmen.tangren@baesystems.
com

BOOZ ALLEN HAMILTON, 
INC.

https://www.boozallen.com/e/
contracts/chief-information-officer-
solutions-and-partners-3-cio-sp3.html

HHSN316201200008W Other Than Small Michael Bell 404-581-3467 bell_mike@bah.com

BUCHANAN & EDWARDS, 
INC.

https://buchanan-edwards.com/
contracts/cio-sp3

HHSN316201200055W Other Than Small Sarah Joseph 703-535-5511 x125 sarah.joseph@buchanan-
edwards.com

CACI ENTERPRISE 
SOLUTIONS, LLC

https://www.caci-enterprise-
solutions.com/

HHSN316201200009W Other Than Small William Mickler 703-679-3866 wmickler@caci-enterprise-
solutions.caci.com

CACI NSS, LLC https://www.caci-nss.com/ HHSN316201200032W Other Than Small Mark Rafa 703-679-4619 mrafa@nss.caci.com

CAPSTONE CORPORATION http://capstonecorp.com/contracts/
cio-sp3

HHSN316201600010W Other Than Small Patricia Mansfield 703-683-4220 x106 pmansfield@capstonecorp.com

CATAPULT HEALTH 
TECHNOLOGY GROUP, LLC

http://www.ciosp3gwac.com HHSN316201200010W Other Than Small Steven Felber 571-533-3195 steve.felber@catapulthtg.com

CGI FEDERAL, INC. http://www.cgi.com/en/us-federal/
nih-chief-information-officer-
solutions-and-partners-3

HHSN316201200011W Other Than Small Mike Pullen 703-227-4050 mike.pullen@cgifederal.com

COGNOSANTE, LLC https://cognosante.com/cio-sp3/ HHSN316201200020W Other Than Small James Wilson 703-206-6099 james.wilson@cognosante.com

CONDUENT FEDERAL 
SOLUTIONS, LLC

https://www.conduent.com/solution/
public-service-delivery-solutions/
government-it/cio-sp3/

HHSN316201200003W Other Than Small John Poteet 801-400-1981 john.poteet@conduent.com

CREATIVE INFORMATION 
TECHNOLOGY, INC.

TBD HHSN316201200016W Other Than Small Rachana Kulkarni 703-483-4300 
x4452

rkulkarni@citi-us.com

CSRA LLC https://www.csra.com/cio-sp3-csra/ HHSN316201200013W Other Than Small Rus Gaillard 571-404-3095 rgaillar@csra.com

DATA SYSTEMS ANALYSTS, 
INC.

http://www.dsainc.com/about/
contract-vehicles/cio-sp3/

HHSN316201200041W Other Than Small Michael 
Brandischok

703-261-6051 michael.brandischok@dsainc.
com

DELOITTE CONSULTING, 
LLP

http://www2.deloitte.com/us/en/
pages/public-sector/solutions/
federal-government-contract-
vehicles-cio-sp3.html

HHSN316201200018W Other Than Small Robert Wayne 
Decker

571-882-5668 rdecker@deloitte.com

DOVEL TECHNOLOGIES, 
LLC

https://doveltech.com/our-
company/contract-vehicles/
cio-sp3/

75N98121D00004 Other Than Small Jim Colucci 703-568-9074 j.colucci@doveltech.com

ECS FEDERAL, LLC http://www.ecstech.com/
contractvehicles/ecs-cio-sp3/

HHSN316201200021W Other Than Small Lauren Michelle 
Gray

571-620-7405 lauren.gray@ecstech.com

GENERAL DYNAMICS 
INFORMATION 
TECHNOLOGY, INC.

https://gdit.com/contract/
governmentwide-contracts/cio-
sp3-gdit

HHSN316201200023W Other Than Small Steven Felber 571-533-3195 steven.felber@gdit.com

GUIDEHOUSE LLP https://guidehouse.com/government-
contract-vehicles/chief-information-
officer-solution-and-partners-3-cio-
sp3/

HHSN316201200040W Other Than Small James Doss 443-340-6612 jdoss@guidehouse.com

HIGHPOINT DIGITAL, INC. https://www.highpointdigitalinc.com/
cio-sp3-unrestricted/

HHSN316201200046W Other Than Small Sudhir Pucha 667-401-4085 sudhir.pucha@
highpointdigitalinc.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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HYGEIA SOLUTIONS 
PARTNERS, LLC

https://www.hygeiasp.com/#contracts HHSN316201200027W Other Than Small Kathleen Tonnacliff 703-824-3162 ktonnacliff@hygeiasp.com

ICF INCORPORATED, LLC http://www.icfi.com/CIOSP3 HHSN316201200028W Other Than Small Mark Youman 703-934-3658 myouman@icfi.com

INDUS CORPORATION https://www.induscorp.com/ HHSN316201200029W Other Than Small Cheryl Nicewaner 703-841-2217 cheryl.nicewaner@induscorp.
com

INFORMATION 
INNOVATORS, INC.

http://informationinnovators.com/
cio-sp3/

HHSN316201200015W Other Than Small Brian Westhoff 571-429-5004 bwesthoff@iiinfo.com

INTERNATIONAL BUSINESS 
MACHINES CORPORATION

https://www.ibm.com/industries/
federal/contracts/cio-sp3

HHSN316201200030W Other Than Small Thomas Bertke 703-850-8032 tjbertke@us.ibm.com

JACOBS TECHNOLOGY, INC. http://www.jacobs.com/cio-sp3 HHSN316201200031W Other Than Small Tanya Ann Ross 703-817-4908 tanya.ross@jacobs.com

LEIDOS, INC. https://www.leidos.com/about/
contract-vehicles/cio-sp3

HHSN316201200044W Other Than Small Richard Fanelli 571-526-7087 fanellir@leidos.com

MANTECH ADVANCED 
SYSTEMS INTERNATIONAL, 
INC.

http://www.mantech.com/contracts/
Pages/CIOSP3.aspx

HHSN316201200022W Other Than Small Chip Taylor 703-345-1501 chip.taylor@mantech.com

MAXIMUS FEDERAL 
SERVICES, INC.

https://maximus.com/cio-sp3 HHSN316201600006W Other Than Small Kathleen Lear 703-712-4189 kathleenalear@maximus.com

NCI INFORMATION 
SYSTEMS, INC.

http://www.nciinc.com/contract-
vehicles/cio-sp3-contract-
information/

HHSN316201200035W Other Than Small Veronica Jean 
McConkey

301-643-8269 vmcconkey@nciinc.com

NORTHROP GRUMMAN 
SYSTEMS CORPORATION

https://www.northropgrumman.com/
who-we-are/cio-sp3/

HHSN316201200036W Other Than Small Christina Ann 
Bruton

703-713-4579 christina.bruton@ngc.com

NOVETTA, INC. https://contracts.novetta.com/
cio-sp3/

HHSN316201200005W Other Than Small James Flynn 571-282-3000 jflynn@novetta.com

NTT DATA SERVICES 
FEDERAL GOVERNMENT 
LLC

https://us.nttdata.com/en/industries/
public-sector/public-sector-
contract-vehicles/government-
wide-acquisition-contracts-gwacs/
nih-cio-sp3

HHSN316201200017W Other Than Small Heather Mori 703-289-6873 heather.mori@nttdatafed.com

OMNITEC SOLUTIONS, INC. https://www.omnitecinc.com/index.
php/ciosp3/

HHSN316201200037W Other Than Small James M. Mooney 301-580-6668 jmooney@omnitecinc.com

ONPOINT CONSULTING, 
INC.

TBD HHSN316201200038W Other Than Small Timothy Smith 703-841-5551 timothy.Smith@onpointcorp.
com

OPTUMSERVE 
TECHNOLOGY SERVICES, 
INC.

https://optumservetech.com/
cio-sp3.html

HHSN316201200042W Other Than Small Kyra Fussell 703-712-5642 kfussell@optumservetech.
com

PERATON INC. https://www.peraton.com/contract-
vehicles/nih-chief-information-officer-
solutions-and-partners-cio-sp3/

HHSN316201200025W Other Than Small Steven Sheehan 703-841-6153 ssheehan@peraton.com

PERSPECTA ENTERPRISE 
SOLUTIONS LLC

https://www.perspecta-enterprise-
solutions-llc.com/

HHSN316201200026W Other Than Small Carl Gayles 571-508-0133 carl.gayles@perspecta-
enterprise-solutions-llc.com

PRAGMATICS, INC. http://www.pragmatics.com/contract-
vehicles/federal-civilian-solutions/
cio-sp3-4/

HHSN316201200039W Other Than Small Todd Reynolds 703-890-8471 reynoldst@pragmatics.com

RAYTHEON COMPANY http://www.raytheon.com/
ourcompany/idiq/mai/ciosp3/index.
html

HHSN316201200043W Other Than Small Raymond C. 
Moehler

571-250-1090 raymond_c_moehler@
raytheon.com

SCIENCE APPLICATIONS 
INTERNATIONAL 
CORPORATION

https://www.saic.com/markets/
federal-government/federal-contract-
vehicles/nih-nitaac-cio-sp3/

HHSN316201200012W Other Than Small Alexander Read 
Bavely

703-676-2177 alexander.r.bavely@saic.com

SMARTRONIX, LLC https://www.smartronix.com/doing-
business/contracting-vehicles/nitaac-
cio-sp3.html

HHSN316201200047W Other Than Small Richard E. Leino 540-658-1146 x301 rleino@smartronix.com

SRA INTERNATIONAL, INC. https://www.sra.com/cio-sp3-sra/ HHSN316201200050W Other Than Small Susan M. Wease 571-446-4017 susan_wease@sra.com

STG LLC http://ciosp3.stg.com/ HHSN316201200049W Other Than Small Lori Saxty 571-363-3303 lori.saxty@stg.com

UNIVERSAL HI-TECH 
DEVELOPMENT, INC.

http://www.uhd.com/ciosp3.php HHSN316201200052W Small Business, 
Women-Owned 
Small Business

Jerry Lin 301-926-8000 x601 j.lin@uhd.com

VISTRONIX, LLC http://www.vistronix.com/
vistronix/?page_id=2976#Cio

HHSN316201200054W Other Than Small Kathryn Fleming 
Stevenson

703-483-2977 fleming.stevenson@vistronix.
com

WYLE LABORATORIES, INC. https://www.wylelabs.us/en/cio-sp3 HHSN316201200056W Other Than Small Kim Hunt Austin 301-863-4466 kim.austin@wylelabs.us

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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• SB = Small Business

• SDVOSB = Service-Disabled Veteran Owned 
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• 8(a) = 8(a)

Contract Holder Contract URL Contract Number Business Size Program Manager PM Phone Number PM Email Address

1901 GROUP, LLC https://www.1901group.
com/about-whoweserve/
cio-sp3-sb/

75N98120D00003 (Small 
Business (SB))

Other Than Small Sheri Neely 703-773-6284 sheri.neely@1901group.com

1ST AMERICAN IMTS, LLC TBD HHSN316201200109W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200070W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, Women-
Owned Small 
Business, Veteran-
Owned Small 
Business, 8(a)

Ryan J. Nicolas 301-358-5889 ryan.nicolas@1stamerican.
com

2275 WTS-TELLENGER 
JOINT VENTURE

https://2275wts-tellenger.
com/

75N98120D00004 (Small 
Business (SB))

Small Business Valya Ilieva Gurova 301-296-4466 valya.gurova@2275wts-
tellenger.com

2C4 TECHNOLOGIES INC. TBD 75N98120D00005 (Small 
Business (SB))

Small Business Amy Duray 210-764-9661 aduray@2c4tech.com

A P VENTURES, LLC https://www.apvit.com/
ContractVehicles/CIO-SP3-
SB-GWAC

75N98120D00006 
(Small Business (SB)), 
75N98119D00006 (8(a))

Small Business, 8(a) Kenneth Ray Rice 443-542-9188 x1006 krice@apvit.com

A SQUARE GROUP LLC TBD 75N98120D00007 (Small 
Business (SB))

Small Business Mandeep Singh 301-770-1400 x3002 mandeep.singh@a2-g.com

A-TECH SYSTEMS, INC. 75N98120D00176 (Small 
Business (SB))

Small Business Joseph Melvin 
Johnson

301-931-2020 x374 joe.johnson@atechsys.net

A. REDDIX & ASSOCIATES 
INC.

https://ardx.net/contract-
vehicles/cio-sp3/

75N98119D00039 (8(a)), 
75N98120D00008 (Small 
Business (SB))

Small Business, 8(a) Matthew Lemma 757-961-5061 x1173 matt.lemma@ardx.net

AA CONSULTING https://aa-consulting1.com/
chief-information-officer-
solutions-and-partners-3-cio-
sp3-small-business-8a-track-
governmentwide-acquisition-
contract-gwac/

75N98120D00009 
(Small Business (SB)), 
75N98119D00007 (8(a))

Small Business, 8(a) Otto Ho 240-421-1562 otto.ho@aa-consulting1.com

ABLEVETS LLC https://www.ablevets.com/
cio-sp3/

HHSN316201800001W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00010 (Small 
Business (SB))

Other Than Small Jeffrey Miller 703-249-9880 jeff.miller@ablevets.com

ACCENTURE FEDERAL 
SERVICES LLC

https://www.accenture.com/
us-en/service-cio-sp3-small-
business

HHSN316201200154W (Small 
Business (SB))

Other Than Small Sandi LaCroix 571-414-3350 sand.lacroix@
accenturefederal.com

ACE INFO SOLUTIONS, INC. http://www.aceinfosolutions.
com/contracts/nih-cio-sp3/

HHSN316201200111W 
(Small Business (SB)), 
HHSN316201200073W (8(a))

Other Than Small Shirley Moore-
Sabio

703-391-2800 smsabio@aceinfosolutions.
com

ACISTEK CORPORATION https://www.acistek.com/
cio-sp3-small-business/

75N98119D00040 (8(a)), 
75N98120D00011 (Small 
Business (SB))

Small Business, 8(a) Daniel Cheng 571-257-5193 x101 daniel.cheng@acistek.com

ACTIONET, INC. https://www.actionet.com/
how-we-do-it/contracts/nih-
cio-sp3/

HHSN316201200201W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200202W (8(a))

Other Than Small Ramon P. de 
Guzman

703-204-0090 x188 rdeguzman@actionet.com

ADERAS, INC. TBD 75N98120D00012 (Small 
Business (SB))

Small Business Lynda H. Taskett 703-230-0646 lynda.taskett@aderas.com

ADG-REI TECHNOLOGY 
VENTURES, LLC

http://www.adg-rei.com/ 75N98120D00031 
(Small Business (SB)), 
75N98120D00249 (8(a))

Small Business, 8(a) Sandip Ghosh 703-864-1273 sghosh@adg-rei.com

ADVANCED SOFTWARE 
SYSTEMS, INC.

https://assyst.net/contracts/
CIO-SP3

75N98120D00013 (Small 
Business (SB))

Small Business Christopher 
Thaddeus David

703-230-3100 cdavid@assyst.net

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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ADVANCED SYSTEMS 
DESIGN, INC.

https://asd-web.com/ciosp3/ 75N98120D00014 
(Small Business (SB)), 
HHSN316201800002W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98119D00079 (8(a))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Tray Williams 850-778-8650 tray.williams@asd-web.com

AEEC-ARGENTYS, LLC https://www.aeec-argentys.
com/cio-sp3/

HHSN316201200112W (Small 
Business (SB))

Small Business Arella Thomas 240-801-5393 x102 arella.thomas@aeec-
argentys.com

AGILE DEFENSE, INC. TBD 75N98120D00015 (Small 
Business (SB))

Small Business Ryan Tran 571-758-3902 ryan.tran@agile-defense.com

AINS, INC. http://ains.com/cio-sp3/ HHSN316201200114W (Small 
Business (SB))

Small Business Kyle Bishop 301-670-2334 kbishop@ains.com

ALESIG CONSULTING LLC http://www.alesig.com/
cio-sp3.html

75N98120D00016 
(Small Business (SB)), 
75N98119D00008 (8(a))

Small Business, 8(a) Gisela Ghani 703-564-1901 gisela.ghani@alesig.com

ALETHIX, LLC 75N98120D00017 
(Small Business (SB)), 
75N98119D00009 (8(a))

Other Than Small Ganesh Patil 703-539-6553 patil.ganesh@alethix.com

ALL POINTS LOGISTICS, LLC https://www.allpointsllc.com/
cio-sp3

HHSN316201800063W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00018 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Charles Edwin 
Scarborough

321-735-8650 escarborough@allpointsllc.
com

ALPHA OMEGA 
INTEGRATION LLC

https://www.
alphaomegaintegration.com/
contracts/cio-sp3/

HHSN316201200182W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200102W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, 
Women-Owned 
Small Business, 
Economically 
Disadvantaged 
Women-Owned 
Small Business

Sridhar T. 
Rajagopalan

703-214-7978 sridhar.rajagopalan@
alphaomegaintegration.com

ALQIMI TECHNOLOGY 
SOLUTIONS, INC.

http://alqimi.com/tech/CIO-
SP3.php

75N98120D00019 (Small 
Business (SB))

Small Business Brian Miloski 240-788-4960 brian.miloski@alqimi.com

AMAR HEALTH IT, LLC http://ahitjv.com/ HHSN316201200115W (Small 
Business (SB))

Small Business John R. Yokley 301-654-8088 x112 jyokley@ahitjv.com

AMDEX CORPORATION http://amdexcorp.com/
cio-sp3/

HHSN316201200116W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Small Business, 
Small 
Disadvantaged 
Business, Women-
Owned Small 
Business

Danielle Nast 301-588-4000 dnast@amdexcorp.com

AMERICAN VETERAN 
SOLUTIONS LLC

http://www.american-
veteran-solutions.com/
CIO-SP3.html

HHSN316201800003W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00239 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Caterina Lasome 757-745-7775 cat@
americanveteransolutions.us

AMYX, INC. https://amyx.com/contract-
vehicles/cio-sp3/

75N98120D00240 (Small 
Business (SB))

Small Business William Schaefer 703-373-1984 x142 wschaefer@amyx.com

ANADARKO INDUSTRIES, 
L.L.C.

https://anadarko-industries.
com/contracts/cio-sp3-sb/

75N98120D00241 (Small 
Business (SB))

Small Business Kenn Hall 281-286-9202 khall@anadarko-industries.
com

ANALYTICA LLC https://www.analytica.net/
contracts/nih-cio-sp3/

75N98119D00088 
(8(a)), 75N98120D00131 
(Small Business (SB)), 
HHSN316201800042W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone, 8(a)

Robert Aaron 
Walton

202-870-5263 aaron.walton@analytica.net

ANAVATION LLC https://anavationllc.com/
cio-sp3-small-business/

75N98120D00171 (Small 
Business (SB))

Small Business Aimee Medonos 703-303-8836 aimee.medonos@
anavationllc.com

ANKORE CONSULTING, INC. https://www.ankoreinc.com/
ciosp3

75N98120D00020 
(Small Business (SB)), 
75N98119D00067 (8(a))

Small Business, 8(a) Gitanjali Thakur 703-679-7102 gthakur@ankoreinc.com

APOGEE-SAIC 
CAPABILITIES INTEGRATOR, 
LLC

https://asci-jv.com/ciosp3/ 75N98119D00001 (8(a)), 
75N98120D00172 (Small 
Business (SB))

Small Business, 8(a) David Hutchison 719-418-4958 hutchison@asci-jv.com
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APPLIED INTELLECT http://www.ap-in.com/site/
NITAAC-CIOSP3-8a.html

75N98120D00132 (Small 
Business (SB)), 75N98119D00010 
(8(a))

Small Business, 8(a) Mir Z. Ali 703-349-2323 mir.ali@ap-in.com

APPRIO, INC http://www.apprioinc.com/
cio-sp3/

HHSN316201200158W (Small 
Business (SB))

Small Business, 
Minority Owned 
Business

Gina Casamassima 202-863-9281 x601 gcasamassima@apprioinc.
com

ARCH SYSTEMS, LLC https://archsystemsinc.
com/sp3.html

75N98119D00086 (8(a)), 
HHSN316201800064W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00133 (Small 
Business (SB))

Small Business, 
HUBZone, 8(a)

Vini Ehsan 410-277-9781 vehsan@archsystemsinc.
com

ARCSOURCE GROUP, INC https://www.arcsourcegroup.
com/nih-cio-sp3

75N98120D00173 (Small 
Business (SB)), 75N98119D00011 
(8(a))

Small Business, 8(a) Cathryn Perry 410-750-2973 x702 kperry@arcsourcegroup.com

ARDENT MANAGEMENT 
CONSULTING, INC.

TBD HHSN316201200199W (Small 
Business (SB))

Small Business, 
HUBZone

Bryan V. Casey 703-964-8014 bryan.casey@ardentmc.com

ARETEC, INC. https://aretecciosp3.com/ 75N98119D00012 (8(a)), 
75N98120D00134 (Small 
Business (SB))

Small Business, 8(a) Steve Gaudreau 703-539-8825 steve.gaudreau@aretecinc.
com

ASRC FEDERAL DATA 
NETWORK TECHNOLOGIES, 
LLC

TBD HHSN316201200127W (Small 
Business (SB))

Small Business, 
Small 
Disadvantaged 
Business

Michael P. Pafumi 703-206-6756 mpafumi@afdnt.com

ASTEGIC INC. https://www.astegic.com/
contracts/cio-sp3/

75N98119D00041 (8(a)), 
75N98120D00174 (Small 
Business (SB))

Small Business, 8(a) Ria Ramnani 703-288-9300 x101 ria@astegic.com

ASTOR & SANDERS 
CORPORATION

75N98120D00175 (Small 
Business (SB))

Small Business Christopher Yagesh 240-499-7726 cyagesh@astor-sanders.com

AT-IMPACT LLC https://www.at-impact.com/
contract-vehicles/cio-sp3-
index.html

75N98120D00242 
(Small Business (SB)), 
75N98119D00089 (8(a))

Small Business, 8(a) Stephanie Wilson 301-325-5082 swilson@at-impact.com

ATTAIN, LLC https://www.attain.com/
contract-vehicles/cio-sp3-
small-business

HHSN316201200117W (Small 
Business (SB))

Other Than Small Zhen Xiao 703-857-2200 x2765 zxiao@attain.com

AUROTECH, INC. 75N98120D00177 (Small 
Business (SB))

Small Business Michael McCrory 312-208-8660 michael.mccrory@
aurotechcorp.com

AUTOMATION 
TECHNOLOGIES INC.

TBD 75N98120D00178 (Small 
Business (SB))

Small Business Gary Webb 703-848-7951 gwebb@ati4it.com

AVANCO INTERNATIONAL, 
INC.

http://www.avanco.com/
avanco_ciosp3.html#

75N98120D00243 (Small 
Business (SB))

Small Business Duane Francis 301-835-9234 duanef@avanco.com

AVER, LLC https://www.avercg.com/
cio-sp3

75N98120D00179 
(Small Business (SB)), 
HHSN316201800004W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Brian Sluyter 571-214-5630 brian@avercg.com

BARLING BAY, LLC 75N98120D00180 (Small 
Business (SB))

Small Business Jeffery M Hicks 843-296-1570 Jhicks@barlingbay.com

BCT PARTNERS LLC https://www.bctpartners.
com/nih-cio-sp3-idiq

HHSN316201200119W 
(Small Business (SB)), 
HHSN316201200074W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, 8(a)

Randal Pinkett 973-622-0900 x104 rpinkett@bctpartners.com

BISWAS INFORMATION 
TECHNOLOGY SOLUTIONS 
INC

http://www.b-itsinc.com/
CV-cio_sp3.html

75N98119D00090 (8(a)), 
75N98120D00135 (Small 
Business (SB))

Small Business, 8(a) HS Biswas 202-352-8365 hsbiswas@b-itsinc.com

BLUEWATER FEDERAL 
SOLUTIONS, INC.

https://www.bwfed.com/
CIO-SP3

75N98120D00181 (Small 
Business (SB))

Small Business Andrew Jones 703-773-6483 ajones@bwfed.com

BRAXTON-GRANT 
TECHNOLOGIES, INC.

https://braxtongrant.com/
contracts/nih-cio-sp3/

75N98120D00182 (Small 
Business (SB))

Small Business Gregory Eugene 
Swirdovich

443-545-2052 x7028 gswirdovich@braxtongrant.
com

BROADPOINT, INC. 75N98120D00183 (Small 
Business (SB))

Small Business Parag Patni 301-634-2453 ppatni@broadpoint.net

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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BUSINESS INTEGRA 
TECHNOLOGY SOLUTIONS, 
INC

http://businessintegra.com/
index.php/cio-sp3

HHSN316201200190W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
75N98119D00013 (8(a))

Other Than Small Nagabharanan 
(Abhi) Nagaraja

301-474-9600 x117 abhi.nagaraja@
businessintegra.com

C&T TECHNOLOGIES TBD 75N98120D00136 
(Small Business (SB)), 
75N98119D00092 (8(a))

Small Business, 8(a) Dan Waddell 703-328-5987 dwaddell@gocandt.com

CAMBRIDGE 
INTERNATIONAL SYSTEMS, 
INC.

http://www.cbridgeinc.com/
nitaac-cio-sp3-sb-and-sdvosb

HHSN316201200192W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200059W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Other Than Small Adam Joseph Verdi 571-319-8931 adam.verdi@cbridgeinc.com

CANDOR SOLUTIONS LLC http://www.candorsol.com/ HHSN316201200110W (Small 
Business (SB))

Small Business, 
Small 
Disadvantaged 
Business, 8(a)

Ronnie Lee Clark 571-303-0540 ronniec@candorsol.com

CANTON GROUP LIMITED 
LIABILITY COMPANY, THE

75N98120D00021 (Small 
Business (SB))

Small Business Kerri Nelson 410-675-5708 x7122 knelson@cantongroup.com

CASCADES TECHNOLOGIES, 
INC.

http://www.cascadestech.
com/Company/Pages/CIO-
SP3SB.aspx

HHSN316201200122W (Small 
Business (SB))

Small Business Suresh Murugan 703-793-7222 x7023 smurugan@cascadestech.
com

CELERITY GOVERNMENT 
SOLUTIONS, LLC

http://www.celeritygs.com/
about/contracts/cio-sp3/

75N98120D00184 (Small 
Business (SB))

Small Business James Dufford 3042039844 jdufford@celeritygs.com

CENTERPOINT INC. http://www.centerpoint.biz/
nih-cio-sp3/

75N98120D00185 
(Small Business (SB)), 
HHSN316201800043W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone

Baly T. Ambegaoker 703-880-8741 baly.ambe@centerpoint.biz

CHAGS HEALTH 
INFORMATION 
TECHNOLOGY LLC

https://www.c-hit.com/
NITAAC.html

75N98120D00186 (Small 
Business (SB)), 75N98119D00091 
(8(a))

Small Business, 8(a) Charles V. Lall 301-850-0629 charlesl@c-hit.com

CHARTIS CONSULTING 
CORPORATION

75N98120D00187 (Small 
Business (SB))

Small Business Wesley Fraser 301-512-2546 wfraser@chartisfed.com

CHICKASAW TECHNOLOGY 
PARTNERS, LLC

75N98120D00188 (Small 
Business (SB))

Small Business Tyler Sparks 405-253-8224 tyler.sparks@chickasaw.com

CHUGACH INFORMATION 
TECHNOLOGY, INC.

https://www.chugachit.
com/services/contract-
vehicle/75n98119d00042/

75N98120D00189 
(Small Business (SB)), 
75N98119D00042 (8(a))

Small Business, 8(a) Roy Wallace 
Johnson

843-990-9751 roy.johnson@chugachit.com

CITIZANT, INC. https://citizant.com/contract-
vehicles/cio-sp3/

75N98120D00190 (Small 
Business (SB))

Small Business Matthew Gallagher 703-687-1719 mgallagher@citizant.com

CLEARAVENUE, LLC 75N98120D00191 (Small 
Business (SB))

Small Business Russell A Cook 410-312-3171 russ.cook@clearavenue.com

CLOUD NINE 
TECHNOLOGIES INC

http://www.cloudninetech.
com/CIOSP3.html

75N98120D00137 
(Small Business (SB)), 
75N98119D00002 (8(a))

Small Business, 8(a) Indranil Sen 703-463-9636 indranil.sen@cloudninetech.
com

CMCVR, INC. https://cmcvri.com/ 75N98120D00192 (Small 
Business (SB))

Small Business Kalpana Majumdar 866-998-2624 km@cmcvri.com

CNM SOLUTIONS LLC TBD 75N98119D00043 (8(a)) Small Business, 8(a) Sibo C. Pani 301-572-8078 x107 panis@cnmsolutionsllc.com

COGNITIVE MEDICAL 
SYSTEMS, INC.

http://
cognitivemedicalsystems.
com/wp-content/
uploads/2018/06/CIO-SP3-1.
html

HHSN316201800005W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Victor Hugo 
Hernandez

858-509-4949 x115 vhernandez@
cognitivemedicine.com

COLLABRALINK 
TECHNOLOGIES, 
INCORPORATED

https://www.collabralink.
com/contract-vehicles/
cio-sp3/

75N98120D00193 
(Small Business (SB)), 
75N98119D00093 (8(a))

Small Business, 8(a) Vina Coonin 703-639-1777 vcoonin@collabralink.com

COLOSSAL CONTRACTING, 
LLC

http://colossalcontractingllc.
com/cio-sp3/

75N98120D00194 
(Small Business (SB)), 
HHSN316201800006W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Dan Via 443-961-9566 danv@colossal-llc.com

COMMUNICATIONS 
TRAINING ANALYSIS 
CORPORATION

https://www.ctacorp.com/
cio-sp3/

75N98120D00195 (Small 
Business (SB))

Small Business Corey Doyle 703-483-5848 cdoyle@ctacorp.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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COMPQSOFT, INC. http://www.compqsoft.com/
CIO-SP3.html

75N98120D00139 
(Small Business (SB)), 
HHSN316201800044W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone

Madina Shaik 832-264-6140 mshaik@compqsoft.com

COMPUTER INTEGRATION 
& PROGRAMMING 
SOLUTIONS CORP

75N98120D00196 (Small 
Business (SB))

Small Business Wallace G. Galanos 703-869-4389 ggalanos@cips.com

COMPUTER WORLD 
SERVICES CORP.

http://www.cwsc.com/
cio-sp3

HHSN316201300001W 
(Historically Underutilized 
Business Zone (HUBZone)), 
HHSN316201300003W (Small 
Business (SB))

Small Business, 
HUBZone

Jonah Pryor 202-637-9699 x118 jpryor@cwsc.com

COMPUTERCRAFT 
CORPORATION

75N98120D00197 (Small 
Business (SB))

Small Business Carolyn Hill 571-266-3362 chill@computercraft-usa.com

COMTECH LLC 75N98120D00198 (Small 
Business (SB))

Small Business Edwin Firth 703-839-3291 efirth@comtechllc.com

CONCEPT PLUS, LLC https://conceptplusllc.com/
contract-vehicles-cio-sp3-
small-business/

HHSN316201200156W (Small 
Business (SB))

Small Business Ahmad Abuzaakouk 703-436-8058 ahmad@conceptplus.com

CONNEXUS HUB INC. http://www.connexushub.
com/ciosp3

75N98119D00044 (8(a)), 
75N98120D00199 (Small 
Business (SB))

Small Business, 8(a) Irene Jung-Huang 949-413-5943 irene@connexushub.com

CONVERGE NETWORKS 
CORPORATION

https://www.cnc365.net/
nitaac

HHSN316201200123W (Small 
Business (SB))

Small Business Tony Ghazi 240-207-2150 x201 tony.ghazi@cnc365.net

CORMAC CORPORATION http://www.cormac-corp.
com/index.php/about-us/
cio-sp3

75N98119D00014 (8(a)), 
75N98120D00200 (Small 
Business (SB))

Small Business, 8(a) Alexander Horn 443-864-5880 x1009 Alexander.horn@cormac-
corp.com

CPP PHACIL PARTNERS, 
LLC

75N98120D00201 
(Small Business (SB)), 
75N98119D00045 (8(a))

Small Business, 8(a) Raul Collado 914-377-0301 rcollado@cp4llc.com

CREDENCE MANAGEMENT 
SOLUTIONS LIMITED 
LIABILITY COMPANY

https://credence-llc.com/
contract-vehicles/cio-sp3-sb/

75N98119D00015 (8(a)), 
75N98120D00202 (Small 
Business (SB))

Small Business, 8(a) Siddhartha 
Chowdhary

202-468-8686 schowdhary@credence-llc.
com

CREOAL CONSULTING, LLC http://www.creoal.com/
cio-sp3.html

75N98120D00063 (Small 
Business (SB))

Small Business Thomas Beck 301-461-1366 tom.beck@creoal.com

CRITERION SYSTEMS, INC. 75N98120D00203 (Small 
Business (SB))

Other Than Small Charles Doyle 703-942-5800 charlie.doyle@criterion-sys.
com

CTIS, INC. http://www.ctisinc.com/
cio-sp3/

HHSN316201200124W (Small 
Business (SB))

Small Business Paul Konopelski 240-499-2180 pkonopelski@ctisinc.com

CTRMG- GAPSI JV 75N98120D00204 
(Small Business (SB)), 
75N98119D00094 (8(a))

Small Business, 8(a) Christopher 
Chroniger

703-964-1584 cchroniger@ctrgapjv.com

CUSTOMER VALUE 
PARTNERS, INC.

https://www.cvpcorp.com/
contract-vehicles/cio-sp3/

HHSN316201200125W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200075W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, Women-
Owned Small 
Business, 8(a)

Robert Brown 240-293-0312 bobbrown@cvpcorp.com

CYBERDATA 
TECHNOLOGIES INC

https://www.cyberdatainc.
com/CIOSP3

HHSN316201200126W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200076W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, Women-
Owned Small 
Business, 8(a)

Mike Jing 703-481-0888 x218 mike.jing@cyberdatainc.com

DEFINITIVE LOGIC 
CORPORATION

75N98120D00206 (Small 
Business (SB))

Small Business Rachel Brown 419-204-8033 rachel.brown@definitivelogic.
com

DELMOCK TECHNOLOGIES, 
INC

http://www.delmock.com/
nih-cio-sp3/

75N98120D00207 
(Small Business (SB)), 
HHSN316201800045W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone

Lily Milliner 301-772-9400 x206 Lily@delmock.com

DFUSE TECHNOLOGIES, 
INC.

https://www.dfusetech.com/
contract-vehicles/cio-sp3-sb

75N98120D00208 (Small 
Business (SB))

Small Business Jeffrey Bertman 703-651-9169 Jeff.Bertman@dfusetech.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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DIGITAL INFUZION, INC. http://www.
digitalinfuzion.com/Home/
ContractingVehicles/CIO-
SP3(SmallBusiness).aspx

HHSN316201200128W 
(Small Business (SB)), 
HHSN316201200077W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, 8(a)

John K Beresny 240-778-2540 johnb@digitalinfuzion.com

DIGITAL MANAGEMENT, LLC https://dminc.com/federal/
contract-vehicles/cio-sp3-
small-business/

HHSN316201200129W 
(Small Business (SB)), 
HHSN316201200078W (8(a))

Other Than Small Kevin Jackson 571-385-4080 kejackson@dminc.com

DIRECTVIZ SOLUTIONS LLC http://www.directviz.com/
nitaac/

HHSN316201800007W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00209 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Viet Mai 703-622-0099 vmai@directviz.com

DKW COMMUNICATIONS, 
INC.

75N98120D00210 (Small 
Business (SB))

Small Business Clifford Emanuel 
Andrews

202-355-7431 candrews@
dkwcommunications.com

DOVEL TECHNOLOGIES, 
LLC

http://doveltech.com/
contract-vehicles/ciosp3/

HHSN316201200167W (Small 
Business (SB))

Other Than Small Jim Colucci 703-568-9074 jim.colucci@doveltech.com

DRT STRATEGIES, INC. https://www.drtstrategies.
com/contracts/cio-sp3-small-
business/

75N98120D00211 (Small 
Business (SB))

Small Business Kathy Marie Taylor 571-482-2512 ktaylor@drtstrategies.com

DSFEDERAL INC. https://www.dsfederal.com/
cio-sp3

75N98120D00140 (Small 
Business (SB)), 75N98119D00016 
(8(a))

Small Business, 8(a) Nicholas J. Foley 301-208-2829 nicholas.foley@dsfederal.com

DSG-INSERSO INC. TBD 75N98120D00032 
(Small Business (SB)), 
75N98120D00002 (8(a))

Small Business, 8(a) Karin Baron 202-910-7785 karin.baron@dsg-inserso.com

DV UNITED, LLC http://dvunited.com/ HHSN316201200193W 
(Small Business (SB)), 
HHSN316201200060W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Edgar A Lewin 571-242-9209 edgar.lewin@dvunited.com

DYNANET CORPORATION https://dynanetcorp.com/
about/ciosp3/

75N98120D00212 (Small 
Business (SB))

Small Business Sherri Brown 443-661-1408 sbrown@dynanetcorp.com

E&I SOLUTIONS, LLC https://www.eisolutionsjv.
com/

75N98120D00213 
(Small Business (SB)), 
HHSN316201800011W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

David LaBarca 202-443-5623 david.labarca@eisolutionsjv.
com

ECCO SELECT 
CORPORATION

https://www.eccoselect.
com/industries/government/
cio-sp3/

75N98120D00214 (Small 
Business (SB))

Small Business, 
Women-Owned 
Small Business

Russ McDowell 816-303-7216 rmcdowell@eccoselect.com

EDAPTIVE SYSTEMS, L.L.C. http://www.edaptivesys.com/
contract/vehicle/ciosp3

HHSN316201200130W (Small 
Business (SB))

Other Than Small Tracey Banks 443-364-3741 bankst@edaptivesys.com

EFFECTUAL PUBLIC 
SECTOR INC.

TBD HHSN316201800021W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00170 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Joshua Andrew 
Dirsmith

703-856-6905 josh.dirsmith@
effectualpublicsector.com

EKAGRA PARTNERS, LLC https://www.ekagrapartners.
com/cio-sp3-sb

HHSN316201200131W (Small 
Business (SB))

Small Business Bob Manavi 202-656-4518 bob.manavi@ekagra.com

EKUBER VENTURES INC. 75N98120D00215 (Small 
Business (SB))

Small Business Ajay Srivastava 703-624-1473 ajay@ekuber.com

ELECTROSOFT SERVICES, 
INC.

https://www.electrosoft-inc.
com/nitaac-cio-sp3-small-
business

75N98120D00216 (Small 
Business (SB)), 75N98119D00017 
(8(a))

Small Business, 8(a) Francisco Jauregui 703-437-9451 x1015 fjauregui@electrosoft-inc.com

ELEGANT ENTERPRISE-
WIDE SOLUTIONS, INC.

TBD 75N98119D00018 (8(a)), 
75N98120D00217 (Small 
Business (SB))

Small Business, 8(a) Vika Arora 703-909-1289 varora@elegantsolutions.us

ELLUMEN, INC. http://www.ellumen.com/
CIOSP3.shtml

HHSN316201200132W (Small 
Business (SB))

Small Business Raymond “Russ” 
Rieling

703-253-5555 rrieling@ellumen.com

EMAGINE IT, INC. http://www.eit2.com/
contracts/nih-ciosp3-sb/

HHSN316201500002W (Small 
Business (SB))

Other Than Small Lucas Gordon 
Aimes

202-587-5607 lucas.aimes@eit2.com

EMI ADVISORS LLC TBD 75N98119D00047 (8(a)), 
75N98121D00007 (Small 
Business (SB))

Small Business, 8(a) Kristopher Robert 
Haag

202 803-1729 haag.kris@emiadvisors.net

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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ENLIGHTENED, INC. https://www.enlightened.
com/cio-sp3/

75N98120D00219 
(Small Business (SB)), 
HHSN316201800046W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone

Jessica Elomari 202-728-7190 x304 aelomari@enlightened.com

ENSOFTEK, INC. 75N98120D00220 (Small 
Business (SB))

Small Business Conrad Clyburn 503-643-1226 x131 cclyburn@ensoftek.com

ENTERPRISE RESOURCE 
PERFORMANCE, INC.

https://erpi.net/how-to-work-
with-us/cio-sp3/

75N98120D00221 
(Small Business (SB)), 
HHSN316201800008W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Greg Jacobson 703-830-4102 gjacobson@erpi.net

ENTERPRISE RESOURCE 
PLANNED SYSTEMS 
INTERNATIONAL, LLC

http://ciosp3.erpsi-llc.com/ HHSN316201200136W 
(Small Business (SB)), 
HHSN316201200082W (8(a))

Other Than Small Pradheeshan 
Coomaraswamy

301-490-0080 x209 pcoomaraswamy@
erpinternational.com

ENTERPRISE SOLUTIONS 
REALIZED INC.

http://esr-inc.com/ciosp3.
html

HHSN316201200137W 
(Small Business (SB)), 
HHSN316201200083W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, 8(a)

Elaina Christmas 410-442-5501 elaina.christmas@esr-inc.com

ENTERPRISE TECHNOLOGY 
SERVICES LLC

75N98120D00222 
(Small Business (SB)), 
75N98119D00048 (8(a))

Small Business, 8(a) Rita Maddox 
Hawkins

202-918-7300 r.hawkins@etek-services.com

ENVISION INNOVATIVE 
SOLUTIONS INC.

http://www.envision-is.com/
cio-sp3/

75N98120D00223 
(Small Business (SB)), 
75N98119D00049 (8(a))

Small Business, 8(a) Michael DeCesare 732-722-7435 michael.decesare@envision-
is.com

ENVISTACOM, L.L.C. https://www.envistacom.
com/cio-sp3/

75N98120D00224 (Small 
Business (SB))

Small Business Valerie Lynn Hayes 301-904-7460 vhayes@envistacom.com

ESC, INC. https://www.escinc1.com/
doing-business-with-esc/
ciosp3-sb/

75N98120D00225 (Small 
Business (SB))

Small Business Maggie Melnesa 
Harris

703-291-6706 harris_maggie@escinc1.com

EVANHOE & ASSOCIATES, 
INC.

http://www.evanhoe.com/
our-company/contract-
vehicles/nih-cio-sp3-gwac/

75N98120D00226 
(Small Business (SB)), 
HHSN316201800009W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Martha (Marty) 
Pendergrass

937-528-5806 marty.pendergrass@evanhoe.
com

EVOKE RESEARCH AND 
CONSULTING, LLC

http://evokeconsulting.com/
contract-vehicles/cio-sp3-sb-
and-sdvosb

HHSN316201200194W 
(Small Business (SB)), 
HHSN316201200061W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Codie Hammond 571-298-4451 codie.hammond@
evokeconsulting.com

EXCELLA, INC. https://www.excella.com/
cio-sp3-small-business

75N98120D00227 (Small 
Business (SB))

Small Business Jimmy Benani 540-287-6735 jimmy.benani@excella.com

EXCIDION INC. https://www.excidion.com/
cio-sp3

75N98120D00228 
(Small Business (SB)), 
75N98119D00050 (8(a))

Small Business, 8(a) Abhijit Kalavapudi 240-481-7881 abhi@excidion.com

EXECUTECH STRATEGIC 
CONSULTING, LLC

http://www.esc-
techsolutions.com/contract-
vehicles/ciosp3/

HHSN316201800010W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00229 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Walter I. Jones 571-285-3331 x100 Walter.Jones@esc-
techsolutions.com

FALCONWOOD TBD 75N98120D00230 (Small 
Business (SB))

Small Business, 
Women-Owned 
Small Business

Alice Lawaetz 703-946-0416 lawaetz@falconwood.biz

FAVOR TECHCONSULTING, 
LLC

http://www.ftc-llc.com/cio-
sp3-small-business

75N98120D00231 
(Small Business (SB)), 
75N98119D00095 (8(a)), 
HHSN316201800012W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Monica Elizabeth 
Rosser

703-662-9524 mrosser@ftc-llc.com

FEDERAL WORKING GROUP, 
INC.

http://federalworking.com/
contract-vehicles/ciosp3/

75N98120D00232 (Small 
Business (SB))

Small Business Lesley Lynn 
Williams

571-722-5914 LWilliams@FederalWorking.
com

FEI-NHA, LLC https://fei-nha.com/cio-sp3 75N98120D00233 
(Small Business (SB)), 
75N98119D00053 (8(a))

Small Business, 8(a) Debra Rayne Weber 443-213-8343 x327 d.weber@fei-NHA.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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FEI.COM, INC. http://www.feisystems.com/
contract-vehicles/cio-sp3-8a-
small-business/

HHSN316201200139W 
(Small Business (SB)), 
HHSN316201200084W (8(a))

Other Than Small Matthew R. 
Anderson

443-393-3300 matthew.anderson@
feisystems.com

FOCUSED MANAGEMENT, 
INC.

http://www.focusedmgmtinc.
com/CIO-SP3.html

HHSN316201200195W 
(Small Business (SB)), 
HHSN316201200062W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Small 
Disadvantaged 
Business, 
Veteran-Owned 
Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

George Jackson 703-922-9606 gjackson@focusedmgmtinc.
com

FOXHOLE TECHNOLOGY, 
INC.

http://www.
foxholetechnology.com/
ciosp3-sb/

HHSN316201800013W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00234 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Stewart P. Kerr 301-540-1040 skerr@foxholetechnology.com

FULCRUM IT SERVICES, LLC http://www.fulcrumco.com/
cio-sp3/

HHSN316201200140W (Small 
Business (SB))

Other Than Small Bryan Payne 703-543-2912 bpayne@fulcrumco.com

FULL CIRCLE COMPUTING 
INC

TBD 75N98119D00051 (8(a)), 
75N98120D00235 (Small 
Business (SB))

Small Business, 8(a) Denean Williams 610-594-9510 drw@fullcirclecomputing.com

FUSION PPT LLC 75N98120D00236 (Small 
Business (SB))

Small Business Akhil Khanijo 866-871-2674 akhilk@fusionppt.com

FUTREND TECHNOLOGY 
INC

http://ciosp3.futrend.com/ HHSN316201200141W 
(Small Business (SB)), 
HHSN316201200085W (8(a))

Small Business, 
8(a)

Yvonne Zhou 703-556-0016 x1047 yzhou@futrend.com

FWG SOLUTIONS, INC. TBD 75N98119D00052 (8(a)), 
75N98120D00237 (Small 
Business (SB))

Small Business, 8(a) Robert Rzepka 703-313-8165 robert.rzepka@fwgsolutions.
com

G2SF INC. 75N98120D00238 (Small 
Business (SB))

Other Than Small Sean T. Fromm 703-397-5161 sfromm@g2sf.com

GENESIS CONCEPTS & 
CONSULTANTS LLC

https://www.genconcepts.
com/nitaac-cio-sp3-small-
business-website/

HHSN316201800014W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00142 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Mikel Lee Roland 210-451-5100 x202 mike.roland@genconcepts.
com

GLOTECH, INC. http://www.glotech.net/
CIOSP3.html

HHSN316201200143W (Small 
Business (SB))

Small Business Jennifer Lee 301-610-8954 leej@glotech.net

GOVERNMENTCIO LLC https://governmentcio.com/
cio-sp3/

HHSN316201800026W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00022 (Small 
Business (SB))

Other Than Small Erin R. Mirsky 202-975-0721 x108 emirsky@governmentcio.com

GROVE RESOURCE 
SOLUTIONS, INC.

https://grsi.com/ciosp3/ HHSN316201200145W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Small Business, 
Women-Owned 
Small Business

Diane Marie Yarnell 240-236-0800 x301 diane.yarnell@grsi.com

GTANGIBLE CORPORATION http://www.gtangible.com/
contracts/cio-sp3/

HHSN316201800015W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00143 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Suher Elkabir 571-351-5935 sue.elkabir@gtangible.com

GUNNISON CONSULTING 
GROUP INC

http://gunnisonconsulting.
com/contracts/cio-sp3/

HHSN316201200146W (Small 
Business (SB))

Other Than Small Sean Adrian 
Brijbasi

571-551-7640 sbrijbasi@gunngrp.com

HALFAKER AND 
ASSOCIATES, LLC

http://www.halfaker.com/
cio-sp3-small-business/

HHSN316201800016W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00144 (Small 
Business (SB)), 75N98119D00019 
(8(a))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Lorraine Twyman 703-434-3900 lorraine.twyman@halfaker.
com

HEALTH INNOVATION AND 
TECHNOLOGY VENTURE

https://hit-venture.com/cio-
sp3-contract-information/

HHSN316201200147W (Small 
Business (SB))

Other Than Small Eleanor Desai 202-713-5201 eleanor.desai@hit-venture.
com

HEALTHCARE 
MANAGEMENT SOLUTIONS, 
LLC

75N98120D00145 (Small 
Business (SB))

Small Business Jason Cunningham 304-368-0288 x109 jcunningham@hcmsllc.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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HEARTLAND-ENERGETICS 
JOINT VENTURE, LLC

http://www.hcejv.com/
cio-sp3/

75N98120D00146 
(Small Business (SB)), 
HHSN316201800017W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98119D00080 (8(a))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Timothy Newland 703-596-0238 tnewland@hcejv.com

HENDALL/BSG JV 
COMPANY

http://www.hendallbsgjv.
com/home/hendall-bsg-jv-
contract-details/

75N98120D00147 
(Small Business (SB)), 
75N98119D00096 (8(a))

Small Business, 8(a) Susan M. Carlson 301-978-7498 susan.carlson@hendallbsgjv.
com

HIGHLIGHT TECHNOLOGIES, 
INC.

https://highlighttech.com/
contract-vehicles/cio-sp3-
small-business/

75N98120D00148 
(Small Business (SB)), 
75N98119D00020 (8(a))

Small Business, 8(a) Kevin Long 703-940-1996 klong@highlighttech.com

HIGHPOINT DIGITAL, INC. http://www.
highpointdigitalinc.com/
cio-sp3-contracts/

HHSN316201200164W 
(Small Business (SB)), 
HHSN316201200091W (8(a))

Other Than Small Sudhir Pucha 667-401-4085 sudhir@highpointdigitalinc.
com

HIGHRISE CONSULTING http://www.
highriseconsulting.com/
ciosp3/

75N98120D00149 (Small 
Business (SB))

Small Business Max Zaretskiy 202-714-9165 max@highriseconsulting.com

HITSS JV https://hitss-jv.com/ 75N98120D00150 (Small 
Business (SB))

Small Business Indrani Seetharam 703-288-4030 iseetharam@hitss-jv.com

HORIZON INDUSTRIES, 
LIMITED

75N98120D00151 (Small 
Business (SB))

Small Business Timothy Clifford 240-475-6025 timothy.clifford@hil.us

ICS NETT, INC. TBD 75N98121D00008 (Small 
Business (SB))

Small Business Kwasi Speede 703-270-5015 kspeede@ics-nett.com

ICS-TSPI UNITED, INC. TBD 75N98119D00101 (8(a)), 
75N98120D00245 (Small 
Business (SB))

Small Business, 8(a) Roy Tyrone Scales 571-291-3336 roy.scales@ics-tspiunited.
com

IDEAL SYSTEM SOLUTIONS, 
INC.

http://www.idealssi.com/
cio-sp3/

75N98120D00153 
(Small Business (SB)), 
HHSN316201800048W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone

Kimberly Johnson 763-255-1874 kimjsp3@idealssi.com

IDEATION SOLUTIONS 
JV, LLC

75N98120D00154 
(Small Business (SB)), 
75N98119D00097 (8(a))

Small Business, 8(a) Rodney de Peiza 703-880-8817 rdepeiza@ideasjv.com

IDOXSOLUTIONS, INC. http://www.idoxsolutions.
com/ciosp3-sb

75N98120D00246 (Small 
Business (SB))

Small Business Thomas Edward 
Cosgrove

301-656-3144 tcosgrove@iDoxSolutions.com

IGPH SOLUTIONS https://igphsolutions.com/
IGPH_CIO-SP3.html

75N98120D00155 (Small 
Business (SB))

Small Business Rodney Radcliffe 248-356-5160 x405 radcliffer@igphsolutions.com

IMPACT INNOVATIONS 
SYSTEMS INC.

TBD 75N98119D00054 (8(a)) Small Business, 8(a) Jae Lim 7033303240 x201 jlim@iis-consulting.com

INADEV CORPORATION https://www.inadev.com/#/
contracts/nitaac

75N98119D00055 (8(a)), 
75N98120D00157 (Small 
Business (SB))

Small Business, 8(a) Jitesh Sachdev 703-286-0862 jitesh@inadev.com

INALAB CONSULTING, INC http://inalabgroup.com/cio-
sp3-small-business/

75N98120D00121 
(Small Business (SB)), 
75N98119D00056 (8(a))

Small Business, 8(a) Vikas Balani 703-459-1079 x701 vbalani@inalabgroup.com

INCENTIVE TECHNOLOGY 
GROUP, LLC

http://www.itgfirm.com/
cio-sp3/

HHSN316201200134W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Other Than Small Adam Lee Csillag 703-278-2633 adam.csillag@itgfirm.com

INDEX ANALYTICS LLC http://www.index-analytics.
com/cio-sp3/

HHSN316201800049W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00158 (Small 
Business (SB))

Small Business, 
HUBZone

Raghu Akkapeddi 443-438-7964 rakkapeddi@index-analytics.
com

INDUCTIVEHEALTH 
INFORMATICS, INC.

https://www.
inductivehealth.com/

75N98120D00159 (Small 
Business (SB))

Small Business Matthew Dollacker 770-329-1233 matt@inductivehealth.com

INFORMATICS 
APPLICATIONS GROUP, 
INC., THE

https://tiag.net/tiag_
contracts/tiag-cio-sp3-small-
business-contracts/

HHSN316201400001W (8(a)), 
HHSN316201200203W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Other Than Small Dustin Harman 703-437-7878 dustinharman@tiag.net

INFORMATION 
INNOVATORS, INC.

http://informationinnovators.
com/cio-sp3-sb/

HHSN316201200142W (Small 
Business (SB))

Other Than Small Jonathan Scott 
Hartigan

571-375-4397 

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 

http://www.hcejv.com/cio-sp3/
http://www.hcejv.com/cio-sp3/
mailto:tnewland@hcejv.com
http://www.hendallbsgjv.com/home/hendall-bsg-jv-contract-details/
http://www.hendallbsgjv.com/home/hendall-bsg-jv-contract-details/
http://www.hendallbsgjv.com/home/hendall-bsg-jv-contract-details/
mailto:susan.carlson@hendallbsgjv.com
mailto:susan.carlson@hendallbsgjv.com
https://highlighttech.com/contract-vehicles/cio-sp3-small-business/
https://highlighttech.com/contract-vehicles/cio-sp3-small-business/
https://highlighttech.com/contract-vehicles/cio-sp3-small-business/
mailto:klong@highlighttech.com
http://www.highpointdigitalinc.com/cio-sp3-contracts/
http://www.highpointdigitalinc.com/cio-sp3-contracts/
http://www.highpointdigitalinc.com/cio-sp3-contracts/
mailto:sudhir@highpointdigitalinc.com
mailto:sudhir@highpointdigitalinc.com
http://www.highriseconsulting.com/ciosp3/
http://www.highriseconsulting.com/ciosp3/
http://www.highriseconsulting.com/ciosp3/
mailto:max@highriseconsulting.com
https://hitss-jv.com/
mailto:iseetharam@hitss-jv.com
mailto:timothy.clifford@hil.us
mailto:kspeede@ics-nett.com
mailto:roy.scales@ics-tspiunited.com
mailto:roy.scales@ics-tspiunited.com
http://www.idealssi.com/cio-sp3/
http://www.idealssi.com/cio-sp3/
mailto:kimjsp3@idealssi.com
mailto:rdepeiza@ideasjv.com
http://www.idoxsolutions.com/ciosp3-sb
http://www.idoxsolutions.com/ciosp3-sb
mailto:tcosgrove@iDoxSolutions.com
https://igphsolutions.com/IGPH_CIO-SP3.html
https://igphsolutions.com/IGPH_CIO-SP3.html
mailto:radcliffer@igphsolutions.com
mailto:jlim@iis-consulting.com
https://www.inadev.com/#/contracts/nitaac
https://www.inadev.com/#/contracts/nitaac
mailto:jitesh@inadev.com
http://inalabgroup.com/cio-sp3-small-business/
http://inalabgroup.com/cio-sp3-small-business/
mailto:vbalani@inalabgroup.com
http://www.itgfirm.com/cio-sp3/
http://www.itgfirm.com/cio-sp3/
mailto:adam.csillag@itgfirm.com
http://www.index-analytics.com/cio-sp3/
http://www.index-analytics.com/cio-sp3/
mailto:rakkapeddi@index-analytics.com
mailto:rakkapeddi@index-analytics.com
https://www.inductivehealth.com/
https://www.inductivehealth.com/
mailto:matt@inductivehealth.com
https://tiag.net/tiag_contracts/tiag-cio-sp3-small-business-contracts/
https://tiag.net/tiag_contracts/tiag-cio-sp3-small-business-contracts/
https://tiag.net/tiag_contracts/tiag-cio-sp3-small-business-contracts/
mailto:dustinharman@tiag.net
http://informationinnovators.com/cio-sp3-sb/
http://informationinnovators.com/cio-sp3-sb/


592 0 2 1 / 2 2  N I TA A C  C O N T R A C T  G U I D E

Contract Holder Contract URL Contract Number Business Size Program Manager PM Phone Number PM Email Address

INFORMATION 
MANAGEMENT SERVICES, 
INC.

http://www.imsweb.com/
services/ciosp3-sb.html

HHSN316201200149W (Small 
Business (SB))

Other Than Small Kevin J. Meagher 301-680-9770 meagherk@imsweb.com

INFORMATION 
TECHNOLOGY STRATEGIES 
LLC

https://www.it-strat.com/
nih-cio-sp3

75N98119D00021 (8(a)), 
75N98120D00122 (Small 
Business (SB))

Small Business, 8(a) Janet Mattes 703-639-0022 x133 janetmattes@it-strat.com

INNOSOFT CORPORATION 75N98120D00160 (Small 
Business (SB))

Small Business Srinivas V. 
Challapalli

573-230-1625 srini@innosoft.com

INNOVATE INC https://www.innovateteam.
com/cio-sp3/

75N98120D00123 
(Small Business (SB)), 
75N98119D00022 (8(a))

Small Business, 8(a) Matthew 
Brumberger

703-922-9090 mbrumberger@innovateteam.
com

INNOVATIVE MANAGEMENT 
CONCEPTS, INC.

http://www.imcva.com/
ciosp3sb.html

HHSN316201800018W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00124 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Mike Metz 703-665-5116 mmetz@imcva.com

INNOVTECH INC 75N98120D00161 (Small 
Business (SB))

Small Business Prasanna Rao 703-861-2930 prao@innovtech-us.com

INODE INK CORPORATION https://inodeink.com/
industries/government/
cio-sp3/

75N98120D00125 
(Small Business (SB)), 
75N98119D00057 (8(a))

Small Business, 8(a) Khai Huynh 888-714-6633 x888 khai.huynh@inodeink.com

INSERSO CORPORATION https://www.inserso.com/
contracts/NIH-CIO-SP3-SB

75N98120D00162 (Small 
Business (SB))

Small Business Derrick Tam 703-642-9598 x112 derricktam@inserso.com

INSIGHT TECHNOLOGY 
SOLUTIONS, LLC

75N98120D00163 (Small 
Business (SB))

Small Business Brian Peeler 202-860-5392 bpeeler@insighttsi.com

INTEGRITYONE PARTNERS, 
INC.

https://ionep.com/partner-
with-us/cio-sp3-small-
business/

75N98120D00164 (Small 
Business (SB))

Small Business Pete Lamont 703-581-6500 pete.lamont@ionep.com

INTELLECT SOLUTIONS, LLC http://intellectsolutions.com/
cio-sp3-small-business

75N98120D00126 
(Small Business (SB)), 
75N98119D00058 (8(a))

Small Business, 8(a) Satinder Singh 877-691-7477 sunny.singh@
intellectsolutions.com

INTELLIWARE SYSTEMS, 
INC.

75N98120D00165 (Small 
Business (SB))

Small Business Matthew Drabik 540-755-4516 mdrabik@intelliwaresystems.
com

INTEPROS FEDERAL 
INCORPORATED

http://www.inteprosfed.com/
vehicles/ciosp3/

75N98120D00166 
(Small Business (SB)), 
HHSN316201800019W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

William Alderson 202-800-9980 x240 walderson@inteprosfed.com

INTERNATIONAL LOGIC 
SYSTEMS, INC.

http://www.intllogic.com/
cio-sp3.html

75N98120D00167 (Small 
Business (SB))

Small Business Francis Edward 
Thomas

703-621-6610 Francis.Thomas@IntlLogic.
com

INTUITIVE INFORMATION 
SYSTEMS TECHNOLOGIES, 
LLC

http://
intuitiveinfosystemstech.com/

75N98120D00127 
(Small Business (SB)), 
75N98119D00059 (8(a))

Small Business, 8(a) Cathy Doyle 571-297-3408 Cdoyle@
intuitiveinfosystemstech.com

INUTEQ, LLC TBD HHSN316201200151W 
(Small Business (SB)), 
HHSN316201200087W (8(a))

Other Than Small Yvonne Massaquoi 301-837-9127 yvonne.massaquoi@inuteqllc.
com

IPKEYS TECHNOLOGIES LLC TBD 75N98119D00060 (8(a)), 
75N98120D00128 (Small 
Business (SB))

Small Business, 8(a) Alan Warmbier 540-657-4717 awarmbier@ipkeys.com

ISSTSPI, LLC https://isstspi.com/isstspi-
cio-sp3-contract.php

75N98120D00168 
(Small Business (SB)), 
HHSN316201800020W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Steve James 703-216-0144 steve.james@isstspi.com

JCS SOLUTIONS LLC https://jcssolutions.com/
contract-vehicles/cio-sp3-
small-business/

75N98120D00169 (Small 
Business (SB))

Small Business Hari Bezwada 703-429-4566 Hari.bezwada@jcssolutions.
com

KARNA LLC https://karna.com/about/
ciosp3b/

75N98120D00129 (Small 
Business (SB))

Small Business Warren Joel Strauss 614-406-0800 wstrauss@karna.com

KARTHIK CONSULTING LLC http://www.karthikconsulting.
com/contract-vehicles/
nitaac-cio-sp3/

75N98120D00023 
(Small Business (SB)), 
75N98119D00062 (8(a))

Small Business, 8(a) Felix Martin 571-765-2567 fmartin@Karthikconsulting.
com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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KCI-ACUITY, LLC http://www.kciacuity.com/
cio-sp3/

HHSN316201800022W 
(Service-Disabled Veteran-
Owned Small Business 
(SDVOSB)), 75N98120D00024 
(Small Business (SB)), 
75N98119D00098 (8(a))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Duane MK 
Nathaniel

703-738-4561 duane.nathaniel@kciacuityllc.
com

KE`AKI TECHNOLOGIES, 
LLC

http://www.keakitech.com/
contracting/ciosp3.htm

HHSN316201200152W 
(Small Business (SB)), 
HHSN316201200088W (8(a))

Other Than Small Amanda Ramirez 407-308-3786 aramirez@keakitech.com

LCG SYSTEMS LLC http://www.lcginc.com/
cio-sp3-sb

HHSN316201200155W (Small 
Business (SB))

Small Business, 
Small 
Disadvantaged 
Business

Carlene Carter 301-728-1238 carlene.carter@lcginc.com

LINK SOLUTIONS, INC. https://linksol-inc.com/
cio-sp3/

75N98119D00023 (8(a)), 
75N98120D00025 (Small 
Business (SB))

Small Business, 8(a) Mike Fullerton 703-707-7256 mfullerton@linksol-inc.com

LINTECH GLOBAL, INC. http://lintechglobal.com/
contract-vehicles/cio-sp3-
small-business/

75N98120D00026 
(Small Business (SB)), 
75N98119D00099 (8(a))

Small Business, 8(a) Robert Coffman 571-350-8350 rcoffman@lintechglobal.com

LONGVIEW INTERNATIONAL 
TECHNOLOGY SOLUTIONS, 
INC.

http://ciosp3.longview-inc.
com/

HHSN316201200197W 
(Small Business (SB)), 
HHSN316201200064W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Other Than Small Rudy Martinez 703-657-5472 rmartinez@lts.com

LS3 INC. 75N98120D00027 (Small 
Business (SB))

Small Business Omar Lopez 410-672-4280 x114 OLopez@LS3Tech.com

LUMBEE TRIBE 
ENTERPRISES, LLC

https://www.ltellc.com/
cio-sp3

75N98120D00028 
(Small Business (SB)), 
75N98119D00063 (8(a))

Small Business, 8(a) Kevin Holt 540-628-7835 kevin.holt@ltellc.com

MACKSON CONSULTING, 
LLC

https://macksonconsulting.
com/cv/cio-sp3-
smallbusiness/

75N98121D00006 (Small 
Business (SB))

Small Business Edward W. Schmitt 571-341-5461 ted.schmitt@
macksonconsulting.com

MALIK CONSULTING, INC. https://malikconsultinginc.
com/government/cio-sp3

75N98120D00029 
(Small Business (SB)), 
75N98119D00066 (8(a))

Small Business, 8(a) David Meagher 1-800-398-3082 dave.meagher@
malikconsultinginc.com

MANSAI CORPORATION http://www.mansai.com/
company/contract-vehicles/
cio-sp3/

75N98119D00064 (8(a)) Small Business, 8(a) Eric Morrison 301-441-1011 eric.morrison@mansai.com

MASAI TECHNOLOGIES 
CORPORATION

http://www.masai-tech.com/
MTCTeamCIO-SP3.htm

HHSN316201800050W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00033 (Small 
Business (SB))

Small Business, 
HUBZone

Masai M. Troutman 301-694-2751 masai@masai-tech.com

MEDICAL SCIENCE & 
COMPUTING, LLC

https://mscweb.com/our-
company/contract-vehicles/
cio-sp3-vehicle/

HHSN316201300006W (Small 
Business (SB))

Other Than Small Kim Diercksen 240-541-4164 kim.diercksen@mscweb.com

MEDICASOFT, LLC TBD 75N98121D00009 (Small 
Business (SB))

Small Business Michael Douglas 
Oâ€™Neill

571-257-3858 mike.oneill@medicasoftllc.
com

MERITIT LLC https://merititllc.com/ 75N98120D00035 
(Small Business (SB)), 
75N98119D00065 (8(a))

Small Business, 8(a) Kusuma Rao 703-679-8995 krao@merititllc.com

METROSTAR SYSTEMS, INC. https://www.
metrostarsystems.com/
contract-vehicles/cio-sp3/

75N98121D00011 (Small 
Business (SB))

Small Business Gail Rissler 703-481-9581 x2960 grissler@metrostarsystems.
com

MICROHEALTH LLC https://www.microhealthllc.
com/cio-sp3/

75N98120D00036 
(Small Business (SB)), 
75N98119D00081 (8(a)), 
HHSN316201800023W 
(Service-Disabled Veteran-
Owned Small Business 
(SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 
8(a)

Claude Hines 571-274-3411 claude.hines@
microhealthllc.com

MICROTECHNOLOGIES LLC https://microtech.net/
cio-sp3-sb

75N98121D00003 (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98121D00005 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

John Sanders 5712974158 jsanders@microtech.net

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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MIDDLE BAY SOLUTIONS 
II, LLC

http://www.
middlebaysolutions.com/
cio-sp3

75N98120D00037 
(Small Business (SB)), 
75N98119D00024 (8(a))

Small Business, 8(a) Christopher 
Halbrooks

256-970-2808 Halbrooks_Chris@
middlebaysolutions.com

MINDPETAL SOFTWARE 
SOLUTIONS, INC AND 
LINKVISUM CONSULTING 
GROUP, INC

http://www.mindpetal.com/
ciosp3/

HHSN316201200157W 
(Small Business (SB)), 
HHSN316201200089W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, 8(a)

Sony George 202-236-4476 sony.george@mindpetal.com

MISSION1ST GROUP, INC https://www.mission1st.com/
ciosp3/

HHSN316201800024W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00038 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

John McCarthy 571-292-3679 jmccarthy@mission1st.com

MUTATIO INC. https://www.mutatioinc.com/
contracts/cio-sp3-small-
business/

75N98120D00039 
(Small Business (SB)), 
75N98119D00025 (8(a))

Small Business, 8(a) Lane Brent 
Forsythe

703-403-4381 lbrent@mutatioinc.com

N-LINK CORPORATION https://www.n-link.net/
cio-sp3.html

75N98120D00046 (Small 
Business (SB))

Small Business Al J. Colombo 541-610-2787 acolombo@n-link.net

NATIONAL CAPITOL 
CONTRACTING, LLC

https://www.nccsite.com/
about-us/contract-vehicles/
cio-sp3-small-business

75N98120D00040 (Small 
Business (SB))

Small Business Robert Verhein 703-243-9696 robert.verhein@nccsite.com

NELSON ENTERPRISE 
TECHNOLOGY SERVICES 
LLC

http://nets-us.com/cio-sp3/ 75N98119D00026 (8(a)), 
HHSN316201800025W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00041 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Robert S. Nelson 703-677-8720 rnelson@nets-us.com

NES ASSOCIATES, LLC http://www.nesassociates.
com/government-it-services/
ciosp3/

HHSN316201200159W (Small 
Business (SB))

Other Than Small Gregory James 
Doubek

4438836720 greg.doubek@nesassociates.
com

NET ESOLUTIONS 
CORPORATION

http://ciosp3.nete.com/ HHSN316201200160W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Other Than Small Mark Pak 703-893-6383 x245 mark@nete.com

NETWORK SECURITY 
SYSTEMS PLUS, INC.

https://www.nssplus.com/
corporate-vehicles/cio-
sp3-sb/

75N98120D00042 (Small 
Business (SB))

Small Business Kemba Thomas 703-835-9777 kemba.thomas@nssplus.com

NEWWAVE TELECOM AND 
TECHNOLOGIES, INC.

https://newwave.io/cio-sp3/ 75N98120D00043 
(Small Business (SB)), 
75N98119D00068 (8(a))

Small Business, 8(a) James S. Tanner 410-942-6602 james.tanner@newwave.io

NGEN LLC 75N98120D00044 
(Small Business (SB)), 
75N98119D00069 (8(a))

Small Business, 8(a) Terry Speigner 301-531-9700 x701 tls@ngen.com

NIS SOLUTIONS CORP. 75N98120D00045 (Small 
Business (SB))

Small Business Marc Richa 703-435-3330 x1003 richam@nissolutions.com

NOLIJ CONSULTING LLC https://nolijconsulting.com/
nitaac-cio-sp3-contract/

HHSN316201200133W (Small 
Business (SB))

Small Business Dominic A. Lucas 571-565-3610 dominic.lucas@
nolijconsulting.com

NUCOREVISION INC. https://nucorevision.com/
cio-sp3

75N98120D00047 (Small 
Business (SB))

Small Business Derek Seeley 301-577-3999 dseeley@nucorevision.com

OCTO CONSULTING GROUP, 
LLC

http://www.octoconsulting.
com/contract-vehicles/
nitaac-cio-sp3/

HHSN316201200121W (Small 
Business (SB))

Other Than Small Kevin Farrell 571-423-0131 kevin.farrell@octoconsulting.
com

OCTO METRIC LLC https://www.octometric.com/
government/ciosp3

75N98119D00087 (Small 
Business (SB))

Small Business William Smith 1-800-398-3082 william.smith@octometric.
com

OM PARTNERS , LLC TBD 75N98120D00048 
(Small Business (SB)), 
75N98119D00003 (8(a))

Small Business, 8(a) Bazil Thomas 703-263-8660 B.Thomas@ompartners.us

OMNILINK CORPORATION http://omnilinkcorp.com/
contracts/cio-sp3

75N98120D00049 (Small 
Business (SB))

Small Business Brent Smith 972-777-6550 brent.smith@omnilinkcorp.
com

OST, INC. http://www.ostglobal.com/
who-we-serve/contract-
vehicles/cio-sp3/

HHSN316201200161W (Small 
Business (SB))

Other Than Small Ronald Rhodes 703-623-4671 rrhodes@ostglobal.com

PARADYME MANAGEMENT 
INC.

http://www.
paradymemanagement.com/
cio-sp3/

HHSN316201800052W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00050 (Small 
Business (SB))

Small Business, 
HUBZone

Sang Na 301-220-1345 sna@paradymemanagement.
com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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PATRIOT L.L.C. http://www.patriotllc.net/
programscontracts/cio-sp3/

HHSN316201200198W 
(Small Business (SB)), 
HHSN316201200065W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Michael Weiss 410-381-8015 x103 mweiss@patriotllc.net

PEOPLE, TECHNOLOGY AND 
PROCESSES, LLC

TBD HHSN316201800027W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

James Edward 
Stewart

813-498-0486 x105 james.stewart@ptp-llc.com

PHOENIX DATA SECURITY 
INC.

http://www.phxdatasec.
com/government/contract-
vehicles/cio-sp3/

HHSN316201800028W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00051 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Adam David Marcus 623-594-9179 x704 adam.marcus@phxdatasec.
com

PIONEER CORPORATE 
SERVICES, INC

http://www.pcservicesinc.
com/cio-sp3/

75N98120D00052 
(Small Business (SB)), 
75N98119D00070 (8(a))

Small Business, 8(a) Nanda Rao 703-636-3531 nanda@pcservicesinc.com

PL TECHNOLOGY 
SOLUTIONS LLC

TBD HHSN316201800029W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00053 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Eric Thompson 1-800-517-1925 x103 eric.thompson@pltechsols.
com

PLATINUM BUSINESS 
SERVICES, LLC

https://www.weareplatinum.
net/cio-sp3-sb.html

75N98120D00054 
(Small Business (SB)), 
HHSN316201800030W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98119D00082 (8(a))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Jody Venkatesan 301-483-0104 jvenkatesan@weareplatinum.
net

PRECISE SOFTWARE 
SOLUTIONS, INC.

https://www.precise-soft.
com/cio-sp3-small-business

75N98119D00071 (8(a)), 
75N98120D00055 (Small 
Business (SB))

Small Business, 8(a) Nancy Ciranni 301-284-9552 nancy.ciranni@precise-soft.
com

PRINCE OF WALES TRIBAL 
ENTERPRISE CONSORTIUM 
LLC

75N98120D00056 (Small 
Business (SB))

Small Business Mark Westbrook 360-377-8600 x207 mark.westbrook@powtecllc.
com

PRO-SPHERE TEK, INC. https://www.prosphere.com/
cio-sp3-small-business

75N98120D00058 
(Small Business (SB)), 
HHSN316201800041W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Robert L. Phoebus 703-810-3045 robert.phoebus@prosphere.
com

PROFESSIONAL SOFTWARE 
ENGINEERING, INC.

https://www.prosoft-eng.
com/NITAAC_CIO-SP3.html

75N98120D00057 (Small 
Business (SB))

Small Business Karen Hinson 757-431-2400 x1637 karen.hinson@prosoft-eng.
com

PSI INTERNATIONAL, INC. http://www.psiint.com/
ciosp3sb/

HHSN316201200165W (Small 
Business (SB))

Other Than Small Edward Cassenti 631-921-5328 ecassenti@psiint.com

QBASE, LLC https://qbase.com/contract-
vehicles/#cio-sp3

75N98120D00059 (Small 
Business (SB))

Small Business James Daniel Rivera 571-599-7532 jrivera@qbase.com

QUALITY TECHNOLOGY, 
INCORPORATED

75N98120D00060 (Small 
Business (SB))

Small Business Mark J. Hamilton 301-836-2273 hamiltonm@qutech.com

QUALX CORPORATION http://qlxcorp.com/nitaac-
cio-sp3.html

75N98120D00061 
(Small Business (SB)), 
HHSN316201800031W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Alan “AJ” Boyd 
Moon Jr.

571-255-8903 ajmoon@qlxcorp.com

QUANTUM TECHNOLOGY 
GROUP, LLC

http://goqtg.com/cio-sp3-
small-business/

HHSN316201800032W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98119D00083 (8(a)), 
75N98120D00062 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Adam Jones 704-765-5243 amjones@goqtg.com

QUASARS INCORPORATED http://www.quasars-inc.com/
cio-sp3/

HHSN316201200166W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Small Business, 
Small 
Disadvantaged 
Business, Women-
Owned Small 
Business

Vamsee Krishna 
Bachu

202-507-9446 vamsee.bachu@quasars-inc.
com

RADIANT CREATIVE GROUP, 
LLC

75N98120D00064 (Small 
Business (SB))

Small Business Jeffery McLaughlin 713-875-1841 jeff@radiant.digital

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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RELI GROUP, INC. https://www.religroupinc.
com/contracts/cio-sp3/

HHSN316201800053W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00065 
(Small Business (SB)), 
75N98119D00027 (8(a))

Small Business, 
HUBZone, 8(a)

Mohammad Elias 410-999-7044 mohammad.elias@
religroupinc.com

RESTON CONSULTING 
GROUP, INC.

https://rcg.com/ 75N98120D00067 (Small 
Business (SB))

Small Business Todd Hennings 202-308-4898 todd.hennings@rcg.com

RIDGEWOOD TECHNOLOGY 
PARTNERS, LLC

75N98120D00068 (Small 
Business (SB))

Small Business Tenise Cannon 703-860-4795 x100 tcannon@ridgewoodpartners.
com

RIGHTDIRECTION 
TECHNOLOGY SOLUTIONS, 
LLC

http://rightdirectiontech.com/
cio-sp3/

HHSN316201800054W 
(Historically Underutilized 
Business Zone (HUBZone)), 
HHSN316201800033W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
HUBZone, 
Service-Disabled 
Veteran-Owned 
Small Business

Yohan Gipson 703-489-5311 ygipson@rightdirectiontech.
com

RIGIL CORPORATION http://www.rigil.com/cio-sp3 75N98119D00072 (8(a)), 
75N98121D00010 (Small 
Business (SB))

Small Business, 8(a) James Nunez 202-747-3720 jim@rigil.com

RIVA SOLUTIONS, INC. TBD 75N98120D00070 (Small 
Business (SB))

Small Business Farrell Proffitt 571-205-5952 Farrell@rivasolutionsinc.com

RIVERA CONSULTING 
GROUP INC.

http://cio-sp3.riverainc.com/ 75N98120D00071 
(Small Business (SB)), 
HHSN316201800034W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Lisa Elayne Bledsoe 812-246-4055 lbledsoe@riverainc.com

RYAN CONSULTING GROUP, 
INC.

http://www.consultrcg.com/
About-RYAN/What-we-do/
Contracting-Vehicles#cio-
sp3-sb

HHSN316201200168W 
(Small Business (SB)), 
HHSN316201200092W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, 8(a)

Eric Grumbles 317-541-9300 x2014 egrumbles@consultrcg.com

SCI HEALTHQUEST http://www.sci-healthquest.
com/

HHSN316201200169W (Small 
Business (SB))

Small Business Suryarao Tipparaju 703-655-8123 suri@scigrp.com

SCRIBEDOC.COM, INC. TBD 75N98119D00029 (8(a)), 
75N98120D00072 (Small 
Business (SB))

Small Business, 8(a) Sandhya S. Kumar 703-989-2627 sandy@scribedoc.com

SD SOLUTIONS LLC http://sdsolutionsciosp3.com/ 75N98120D00073 
(Small Business (SB)), 
75N98119D00084 (8(a)), 
HHSN316201800055W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone, 8(a)

Chitra Dhayalan 504-860-0920 cdhayalan@sdsolutionsllc.
com

SEKON ENTERPRISE, INC. http://www.sekonciosp3sb.
com/

HHSN316201200170W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200093W (8(a))

Small Business, 
Women-Owned 
Small Business, 
8(a)

Theodora Petrakis  703-772-3378 Theodora.Petrakis@SeKON.
com

SEVATEC INC. http://www.sevatec.com/
contracts/nih-cio-sp3/

HHSN316201200171W 
(Small Business (SB)), 
HHSN316201200094W (8(a))

Other Than Small Corey Shane Ferris 571-766-1300 x1236 cferris@sevatec.com

SIERRA 7, INC. https://sierra7.com/cio-sp3/ HHSN316201200196W 
(Small Business (SB)), 
HHSN316201200063W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Veteran-Owned 
Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Steve Gosewehr 703-719-8198 sgosewehr@sierra7.com

SINGHAL & CO, INC 75N98120D00119 (Small 
Business (SB))

Small Business Vineet Singhal 703-652-4321 x1000 vineet.singhal@singhalonline.
com

SKYEPOINT DECISIONS, 
INC.

http://skyepoint.com/
contracts/cio-sp3/

HHSN316201200153W (Small 
Business (SB))

Small Business Francisco J. 
Quinones

703-234-7880 francisco.quinones@
skyepoint.com

SNAP, INC. http://www.snapinc.net/
contract_vehicles/prime_
holder/nih_ciosp3.html

HHSN316201200172W 
(Small Business (SB)), 
HHSN316201300007W (8(a))

Small Business, 
Small 
Disadvantaged 
Business

Paul Masters 703-230-6620 pmasters@snapinc.net

SOFT TECH CONSULTING, 
INC.

http://www.
softtechconsulting.com/
ciosp3

HHSN316201200173W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200096W (8(a))

Small Business, 
Women-Owned 
Small Business

Artalissa A. Dunn 703-239-6310 artalissa.dunn@
softtechconsulting.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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SOFTDEV INCORPORATED https://www.
softdevconsulting.com/
cio-sp3/

HHSN316201800056W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00074 (Small 
Business (SB))

Small Business, 
HUBZone

Sandra Pope 919-246-4386 sandy.pope@
softdevconsulting.com

SOFTEK INTERNATIONAL, 
INC.

75N98120D00075 (Small 
Business (SB))

Small Business Niraj Sinha 732-287-3337 x205 niraj.sinha@softekintl.com

SOLUTION TECHNOLOGY 
SYSTEMS, INC.

http://ciosp3.stsiinc.com/ 75N98120D00076 (Small 
Business (SB))

Small Business Benjamin Gunn 
Morris

703-945-9765 bmorris@stsiinc.com

SOLUTIONS BY DESIGN 
II, LLC

75N98120D00077 (Small 
Business (SB))

Small Business Greg Goldbach 703-942-8907 greg.goldbach@sbd2.com

SPARKSOFT CORPORATION https://www.sparksoftcorp.
com/ciosp3.html

75N98120D00078 
(Small Business (SB)), 
75N98119D00073 (8(a))

Small Business, 8(a) Stephen Ray 
Willingham

410-424-7700 x214 stephen.willingham@
sparksoftcorp.com

SPRY METHODS, INC. 75N98120D00079 (Small 
Business (SB))

Small Business John Hess 703-600-7779 jhess@sprymethods.com

ST. JOHN GROUP, LLC, THE https://www.tsjg.com/cio-sp3 HHSN316201200180W 
(Small Business (SB)), 
HHSN316201300002W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
Veteran-Owned 
Small Business, 
HUBZone

Nathaniel St. John 770-605-4349 nstjohn@TSJG.com

STEAMPUNK, INC. https://steampunk.com/
ciosp3/

75N98120D00251 (Small 
Business (SB))

Small Business Ben Lienard 202-235-2978 ben.lienard@steampunk.com

STRATEGI CONSULTING, 
LLC

http://www.strategi.com/
contract-vehicles/cio-sp3-
small-business/

75N98119D00030 (8(a)), 
75N98120D00081 (Small 
Business (SB))

Small Business, 
8(a)

Ari Knausenberger 240-455-4918 ari.knausenberger@strategi.
com

STRATEGIC OPERATIONAL 
SOLUTIONS INC.

https://www.stopso.com/
contract-vehicles/nih-cio-
sp3-small-business/

75N98120D00082 
(Small Business (SB)), 
75N98119D00004 (8(a)), 
HHSN316201800035W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

Kevin Napier 425-420-6253 x312 kevin.napier@stopso.com

SUNTIVA, LLC https://www.suntiva.com/
contracts/cio-sp3/

75N98120D00080 (Small 
Business (SB))

Small Business Ellen Marie Bartola 703-868-5478 ebartola@suntiva.com

SUPERIOR GOVERNMENT 
SOLUTIONS, LLC

http://www.superiorgov.com/
cio-sp3

75N98120D00117 (Small 
Business (SB)), 75N98119D00102 
(8(a))

Small Business, 8(a) Sophia Tong 703-594-4173 sophia.tong@superiorgov.com

SYLUPSION LLC http://www.sylupsion.com/
contracts/

75N98120D00083 (Small 
Business (SB)), 75N98119D00031 
(8(a))

Small Business, 8(a) Ash Shah 703-584-4949 ash.shah@sylupsion.com

SYNECTICS FOR 
MANAGEMENT DECISIONS, 
INC.

https://smdi.com/vehicles/
nitaac-cio-sp3-small-
business/

HHSN316201200174W (Small 
Business (SB))

Small Business Bob Strom 703-807-2309 bob.strom@smdi.com

SYNEREN TECHNOLOGIES, 
CORPORATION

https://www.syneren.com/
nih-cio-sp3

HHSN316201200175W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200097W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, Women-
Owned Small 
Business, 8(a)

Michael Steven 
Steele

540-907-9848 msteele@syneren.com

SYNERGY BUSINESS 
INNOVATION & SOLUTIONS 
INC.

https://www.synergybis.com/
cio-sp3-small-business/

75N98119D00005 (8(a)), 
75N98120D00084 (Small 
Business (SB))

Small Business, 8(a) Vishal Luthra 571-375-7723 x124 vluthra@synergybis.com

SYSTEMS ENGINEERING 
SOLUTIONS CORPORATION

http://sescorporation.com/
contract-vehicles/cio-sp3

75N98120D00085 
(Small Business (SB)), 
HHSN316201800036W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Seth Hirsch 240-865-3080 shirsch@sescorporation.com

SYSTEMS PLUS, INC. http://www.sysplus.com/
contract_cio.aspx

HHSN316201200176W (Small 
Business (SB))

Small Business Lin Sai 301-948-4232 lin.sai2@sysplus.com

T AND T CONSULTING 
SERVICES, INC.

https://www.tatcs.com/
cio-sp3

75N98119D00100 (8(a)), 
75N98120D00087 (Small 
Business (SB))

Small Business, 8(a) Sophia Tong 703-594-4173 sophia.tong@tatcs.com

T-REX SOLUTIONS, LLC https://www.trexsolutionsllc.
com/our-contract-vehicles/
cio-sp3/

75N98120D00097 (Small 
Business (SB))

Small Business Rick Edwards 
Dansey

703-742-0566 X589 rick.dansey@trexsolutionsllc.
com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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TANTUS TECHNOLOGIES, 
INC.

http://www.tantustech.com/
ciosp3-sb/

HHSN316201200177W 
(Small Business (SB)), 
HHSN316201200098W (8(a))

Small Business, 8(a) Ramesh D. Keswani 571-645-5311 rkeswani@tantustech.com

TCG, INC. http://www.tcg.com/
contracts/cio-sp3-small-
business/

HHSN316201200178W (Small 
Business (SB))

Small Business David G. Cassidy 202-742-8471 david.cassidy@tcg.com

TCONNEX INC. http://tconnex.com/CIO-SP3.
html

75N98119D00074 (8(a)), 
75N98120D00088 (Small 
Business (SB))

Small Business, 8(a) Larry Liu 703-348-8284 larry.liu@tconnex.com

TECHNALINK, INC. 75N98120D00120 
(Small Business (SB)), 
75N98119D00075 (8(a))

Small Business, 8(a) Andrew Shehadi 703-883-1808 ashehadi@technalink.net

TECHNATOMY 
CORPORATION

http://technatomy.
com/?page_id=642

HHSN316201600005W 
(Small Business (SB)), 
HHSN316201200099W (8(a)), 
HHSN316201200067W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Other Than Small Barry Paul Roth 703-268-5525 x136 broth@technatomy.com

TECHNICAL FRONTIERS INC 75N98120D00090 (Small 
Business (SB))

Small Business Venkat Reddy 
Duvuru

301-785-5280 vreddy@technicalfrontiers.
com

TECHNOGEN, INC. 75N98120D00091 (Small 
Business (SB))

Small Business Subrahmanyam 
Kothamasu

703-966-1594 subbu@technogeninc.com

TECHNOLOGY SOLUTIONS 
PROVIDER, INC.

75N98120D00092 (Small 
Business (SB))

Small Business Brad Wintermute 571-283-3964 brad.wintermute@tspi.net

TECHNOLOGY, AUTOMATION 
& MANAGEMENT, INC.

https://teamconsult.com/
procurements-options/
chief-information-officer-
solutions-and-partners-3-cio-
sp3-small-business-sb/

75N98120D00093 (Small 
Business (SB))

Small Business John Edgar 703-347-7634 jedgar@teamconsult.com

TECHWERKS, LLC 75N98120D00094 
(Small Business (SB)), 
HHSN316201800037W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Michael Dean 
Fravell

202-834-4371 mike@technologywerks.com

TEKSYNAP CORPORATION https://www.teksynap.com/
contracts/cio-sp3/

75N98119D00032 (8(a)), 
75N98120D00086 (Small 
Business (SB))

Small Business, 
8(a)

Raymond Mark 
Caruso

703-895-1369 raymond.caruso@teksynap.
com

TELESIS CORPORATION http://www.telesishq.com/
contract-vehicles-2/cio-sp3-
small-business/

HHSN316201200179W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Other Than Small Jacques Fournier 703-447-9371 jacques.fournier@telesishq.
com

TISTA SCIENCE 
AND TECHNOLOGY 
CORPORATION

http://tistaciosp3.com/ HHSN316201200100W (8(a)), 
HHSN316201200200W 
(Small Business (SB)), 
HHSN316201200068W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Small 
Disadvantaged 
Business, 
Veteran-Owned 
Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business, 8(a)

JR Glass 240-304-3569 lglass@tistatech.com

TITANIA SOLUTIONS 
GROUP, INC.

https://www.
titaniasolutionsgroup.com/
cio-sp3/

HHSN316201800038W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00095 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Gerald McIntyre 540-642-1400 x302 gmcintyre@
titaniasolutionsgroup.com

TOWERSTRIDES INC. TBD 75N98119D00033 (8(a)) Small Business, 8(a) Richard Dinnis 703-574-8888 x105 richard.dinnis@towerstrides.
com

TRIGENT SOLUTIONS INC. http://trigentsolutions.com/
index.php/about-us/contract-
vehicles/nitaac-ciosp3/

75N98119D00034 (8(a)), 
75N98120D00098 (Small 
Business (SB))

Small Business, 8(a) Sandeep Gupta 703-991-4900 x303 sgupta@trigentsolutions.com

TRIPLE POINT SECURITY 
INCORPORATED

https://www.
triplepointsecurity.com/
cio-sp3.html

75N98120D00099 
(Small Business (SB)), 
75N98119D00035 (8(a))

Small Business, 8(a) Carlo Espiritu (703) 788-6781 cespiritu@triplepointsecurity.
com

TROWBRIDGE & 
TROWBRIDGE, LLC

http://tt-llc.com/our-
company/contract-vehicles/
cio-sp3-small-business/

HHSN316201200181W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Other Than Small William Shaw 571-298-8477 bill.shaw@tt-llc.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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TURNING POINT GLOBAL 
SOLUTIONS, L.L.C.

http://www.tpgsi.com/ciosp3/
index.html

HHSN316201200183W 
(Small Business (SB)), 
HHSN316201200103W (8(a))

Other Than Small Michael C. Garbus 301-284-7557 michael.garbus@tpgsi.com

U.S. INFORMATION 
TECHNOLOGIES 
CORPORATION

75N98120D00100 (Small 
Business (SB))

Small Business John Fahy 703-543-8800 x130 jfahy@usinfotech.com

UNISSANT, INC. http://unissant.us/contracts/ HHSN316201200184W 
(Small Business (SB)), 
HHSN316201200104W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, 8(a)

Jango Unwalla 703-889-8500 x114 junwalla@unissant.com

UNITED SOLUTIONS, LLC https://www.unitedsolutions.
biz/contracts/ciosp3/

75N98119D00036 (8(a)), 
75N98120D00101 (Small 
Business (SB))

Small Business, 8(a) David T. Nguyen 301-880-9115 x405 david@unitedsolutions.biz

UNIVERSAL CONSULTING 
SERVICES, INC

http://ucs-inc.com/contract/
chief-information-officer-
solutions-and-partners-1-
cio-sp3/

HHSN316201200185W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200105W (8(a))

Other Than Small Phillip J Bach 703-591-5100 x212 phillip.bach@ucs-inc.com

UNIVERSAL HI-TECH 
DEVELOPMENT, INC.

http://www.uhd.com/
ciosp3sb.php

HHSN316201200186W (Small 
Business (SB), Women-Owned 
Small Business (WOSB))

Small Business, 
Women-Owned 
Small Business

Jerry Lin 301-926-8000 x601 LinJ@uhd.com

VALIANT SOLUTIONS, LLC TBD HHSN316201800058W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00102 (Small 
Business (SB))

Small Business, 
HUBZone

Leo Trendowicz 202-420-0783 leo@valiantsolutions.com

VALIDATEK-CITI, LLC http://www.validatek.com/
contract-vehicles/nih-cio-
sp3-sb

HHSN316201200187W 
(Small Business (SB)), 
HHSN316201200106W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, 8(a)

Matthew Southern 703-810-3301 matthew.southern@validatek.
com

VARIQ CORPORATION https://www.variq.com/
contracts/cio-sp3-sb

HHSN316201600007W 
(Small Business (SB)), 
HHSN316201600008W 
(Historically Underutilized 
Business Zone (HUBZone))

Other Than Small Roy Quill 301-417-4654 rquill@variq.com

VARIQ-CV JV, LLC http://www.variq-cv.com/
cio-sp3/

HHSN316201800059W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00130 (Small 
Business (SB))

Small Business, 
HUBZone

Uday Malhan 855-277-3777 umalhan@variq-cv.com

VELICARE SOLUTIONS LLC 75N98120D00103 (Small 
Business (SB))

Small Business Clyde Goldbach 703-286-1882 clyde.goldbach@
velicaresolutions.com

VENTECH SOLUTIONS INC. https://www.
ventechsolutions.com/chief-
information-officer-solutions-
partners/

75N98120D00104 
(Small Business (SB)), 
75N98119D00076 (8(a))

Small Business, 8(a) Kathy Dass 410-862-0123 kathrine.dass@
ventechsolutions.com

VENTERA CORPORATION https://www.ventera.com/
government/cio-sp3-sb-
gwac/

75N98120D00105 (Small 
Business (SB))

Small Business Jeffery Alan Smith 703-790-4705 jsmith@ventera.com

VERSATECH, INC. https://www.versatechinc.
com/contract-vehicles/cio-
sp3-small-business/

75N98120D00106 (Small 
Business (SB)), 75N98119D00077 
(8(a))

Small Business, 8(a) Kevin Ray Kess 443-539-1600 x107 kkess@versatechinc.com

VETERANS EZ INFO INC. https://vetsez.company/
cio-sp3/

HHSN316201800039W (Service-
Disabled Veteran-Owned 
Small Business (SDVOSB)), 
75N98120D00107 (Small 
Business (SB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Jay James 
Costenbader

866-839-1322 jay.costenbader@vetsez.com

VMD SYSTEMS 
INTEGRATORS INC

https://www.vmdcorp.com/
contract-vehicles/cio-sp3-
small-business-and-8a-
contracts/

HHSN316201200188W (Small 
Business (SB), Women-Owned 
Small Business (WOSB)), 
HHSN316201200107W (8(a))

Small Business, 
Small 
Disadvantaged 
Business, Women-
Owned Small 
Business, 8(a)

Michael Brokaw 571-612-2437 mbrokaw@vmdcorp.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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VSOLVIT LLC TBD HHSN316201800065W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98119D00037 (8(a)), 
75N98120D00108 (Small 
Business (SB))

Small Business, 
HUBZone, 8(a)

Payal Kamdar 805-277-4705 x180 pkamdar@vsolvit.com

WASHINGTON BUSINESS 
DYNAMICS, LLC

TBD 75N98120D00109 
(Small Business (SB)), 
HHSN316201800062W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Keith Fawcett 202-618-7197 keith.fawcett@wbdynamic.
com

WEBFIRST, INC. https://ciosp3sb.webfirst.
com/

HHSN316201200189W (Small 
Business (SB))

Small Business, 
Small 
Disadvantaged 
Business

Kathy Ann Lentz 301-670-1690 x262 klentz@webfirst.com

WILLIAMS CONSULTING 
LLC

https://www.
williamsconsultingllc.com/
ciosp3

HHSN316201800060W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98119D00085 (8(a)), 
75N98120D00110 (Small 
Business (SB))

Small Business, 
HUBZone, 8(a)

Antoinette Patrice 
Williams

1-855-597-9666 awilliams@
williamsconsultingllc.com

WOODBOURNE SOLUTIONS, 
INC.

https://www.
woodbournesolutions.com/
ciosp3

75N98120D00111 (Small 
Business (SB))

Small Business John Fendrick 301-428-7620 x111 fendrick@
woodbournesolutions.com

X TECHNOLOGIES, INC. 75N98120D00112 (Small 
Business (SB))

Small Business Doug Ferrata 210-298-6019 doug.ferrata@x-technologies.
com

YAHYA TECHNOLOGIES LLC http://ytechllc.com/
contracts/cio-sp3/

75N98120D00113 
(Small Business (SB)), 
75N98119D00038 (8(a))

Small Business, 8(a) Christopher 
Grenville

301-363-2199 cgrenville@ytechllc.com

Z AND A INFOTEK 
CORPORATION

TBD 75N98119D00078 (8(a)), 
75N98120D00114 (Small 
Business (SB))

Small Business, 8(a) Balaji Deshpande 631-312-7104 balaji@znainc.com

ZERMOUNT, INC. http://www.zermount.com/
cio-sp3.html

75N98120D00115 
(Small Business (SB)), 
HHSN316201800040W (Service-
Disabled Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Terry H. Butler 703-832-9311 x957 tbutler@zermount.com

ZIP ZAP IT SOLUTIONS LLC http://www.zipzapsolutions.
com/Vehicles/cio-sp3/

HHSN316201800061W 
(Historically Underutilized 
Business Zone (HUBZone)), 
75N98120D00116 (Small 
Business (SB))

Small Business, 
HUBZone

Robert St. Cyr 571-969-5660 x704 robert.stcyr@zipzapsolutions.
com

ZOLON TECH INC. https://www.zolontech.com/
contract-vehicles/cio-sp3

HHSN316201200191W 
(Small Business (SB)), 
HHSN316201200108W (8(a))

Other Than Small Zach Smith 703-636-7659 zach.smith@zolontech.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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ADVANCED COMPUTER 
CONCEPTS, INC.

https://acc.net/all-contracts/nitaac// HHSN316201500041W 
(Small Business (SB))

Small Business, 
Women-Owned 
Small Business

Alberto Donoso 571-395-4174 adonoso@acc.net

AFFIGENT, LLC http://www.affigent.com/contracts/CIO-CS/ HHSN316201500050W 
(Small Business (SB))

Small Business Michelle Popiel 571-521-5041 michelle.popiel@affigent.com

AKIRA TECHNOLOGIES, 
INC.

http://www.akira-tech.com/clients/nih-
cio-cs-/

HHSN316201500024W 
(8(a), Historically 
Underutilized Business 
Zone (HUBZone))

Small Business, 
HUBZone, 8(a)

Srinivas 
Chennamaraja

202-517-7187 x1309 schennamaraja@akira-tech.
com

ALVAREZ LLC https://www.alvarezit.com/contracts/
cio-cs

HHSN316201500032W 
(Service-Disabled 
Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Talon J Raph 303-482-0198 traph@alvarezit.com

ANACAPA MICRO 
PRODUCTS, INC.

http://www.anacapamicro.com/anacapa/
who-we-are/cio-cs/

HHSN316201500025W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone

Glenn Anderson 805-339-0305 x101 anderson@anacapamicro.
com

AT&T CORP. http://www.corp.att.com/gov/cio-cs/ HHSN316201500003W Other Than Small Sarah Elizabeth 
Rootes

571-354-4025 sl9174@att.com

AVERTIUM TENNESSEE, 
INC

TBD HHSN316201500067W 
(Small Business (SB))

Small Business Anna Mitchell 865-244-3523 anna.mitchell@avertium.com

BLUE TECH INC. https://bluetech.com/contract/nih-cio-cs/ HHSN316201500026W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone, 
Women-Owned 
Small Business

Rod Tudor 800-456-1410 rtudor@bluetech.com

CAS SEVERN, INC. http://www.cassevern.com/markets/
federal-government/CIO-CS/

HHSN316201500051W 
(Small Business (SB))

Small Business Steven Muchow 301-776-3400 smuchow@cassevern.com

CDW GOVERNMENT LLC https://www.cdwg.com/
integrations/custompage/
v2/94E556A8F28542208B021CB536944D0F

HHSN316201500011W Other Than Small Paula J. Williams 703-621-8230 paulwil@cdwg.com

CMA TECHNOLOGY, INC. http://www.cmai.com/contract-vehicles/
nih-cio-cs.html

HHSN316201500052W 
(Small Business (SB))

Small Business Joe Corini 703-917-7726 jcorini@cmai.com

COUNTERTRADE 
PRODUCTS, INC.

https://www.countertrade.com/contracts/
cio-cs/

HHSN316201500044W 
(Small Business (SB))

Small Business, 
Women-Owned 
Small Business

Angela Patricia 
Dumm

303-424-9710 x236 adumm@countertrade.com

CSRA LLC https://www.csra.com/cio-cs-csra/ HHSN316201500004W Other Than Small Rus Gaillard 571-404-3095 Rus.Gaillard@csra.com

DELL FEDERAL 
SYSTEMS L.P.

http://www.dell.com/learn/us/en/04/
campaigns/cio-cs

HHSN316201500005W Other Than Small Shane Tucker 512-582-5416 Shane_tucker@dell.com

DISYS SOLUTIONS, INC. http://dsitech.com/contracts/federal/
nitaac-ciocs.html

HHSN316201500053W 
(Small Business (SB))

Small Business Jared Marvel 571-831-3349 jared.marvel@dsitech.com

DLT SOLUTIONS, LLC http://www.dlt.com/government-it-
contracts/cio-cs

HHSN316201500012W Other Than Small Michael Bradley 
Bekampis

703-708-9127 michael.bekampis@dlt.com

DYNAMIC SYSTEMS, 
INC.

https://www.dynamicsystemsinc.com/
contracts/national-institutes-of-health-
cio-cs/

HHSN316201500045W 
(Small Business (SB))

Small Business, 
Women-Owned 
Small Business

Lisa Jensen 310-337-4400 x222 Lisa.Jensen@
DynamicSystemsInc.com

EMERGENT, LLC http://www.emergent360.com/cio-cs-
contract

HHSN316201500013W Other Than Small Tarel Jandreau 757-233-8069 tjandreau@emergent360.com

EN-NET SERVICES, 
L.L.C.

http://www.ciocs.com/ HHSN316201500054W 
(Small Business (SB))

Small Business Eric Bealmear 301-846-9901 x7671 ebealmear@en-netservices.
com

FCN, INC. https://fcnit.com/projects/contract-nih-
cio-cs/

HHSN316201500046W 
(Small Business (SB))

Small Business, 
Women-Owned 
Small Business

Gil VanSchoor 443-857-6779 gil.vanschoor@fcnit.com

SMALL BUSINESS SIZES

• SB = Small Business

• SDVOSB = Service-Disabled Veteran  
Owned Small Business

• HUBZone = Historically Underutilized 
Business Zone

• EDWOSB = Economically Disadvantaged 
Woman Owned Small Business

• VOSB - Veteran-Owned Small Business

• WOSB = Women Owned Small Business

• 8(a) = 8(a)

• SDB = Small Disadvantaged Business

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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Contract Holder Contract URL Contract Number Business Size Program Manager PM Phone Number PM Email Address

FEDSTORE 
CORPORATION

http://www.fedstore.com/contracts/cio-cs HHSN316201500033W 
(Service-Disabled 
Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Jacqueline Michelle 
Mayo

240-449-8803 jmayo@fedstore.com

FOUR POINTS 
TECHNOLOGY, L.L.C.

https://www.4points.com/contract-
vehicles/nitaac-ciocs/

HHSN316201500034W 
(Service-Disabled 
Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Amy Moss 703-657-6133 amoss@4points.com

FUTRON, 
INCORPORATED

http://futroninc.com/contract-vehicles/
CIO-CS/

HHSN316201500055W 
(Small Business (SB))

Small Business Todd Jones 571-402-3212 todd.jones@futroninc.com

GOVCONNECTION, INC. https://www.govconnection.com/public-
sector/federal-government/it-contracts/
cio-cs

HHSN316201500015W Other Than Small Raymond Howard 
McIlwain

301-610-0760 raymond.mcilwain@
connection.com

GOVERNMENT 
ACQUISITIONS, INC.

http://gov-acq.com/contracts/nih-cio-cs-
contract/

HHSN316201500035W 
(Small Business (SB))

Small Business Ashley Davis 513-562-4806 Ashley.Davis@gov-acq.com

GOVPLACE, INC. http://www.govplace.com/cio-cs/ HHSN316201500056W 
(Small Business (SB))

Small Business Bill Robinson 571-409-1363 brobinson@govplace.com

GOVSMART, INC. http://www.govsmart.com/ciocs/ HHSN316201500027W 
(8(a), Historically 
Underutilized Business 
Zone (HUBZone))

Small Business, 
HUBZone, 8(a)

Glenn Willard 434-326-0565 glenn@govsmart.com

HPI FEDERAL LLC https://h20429.www2.hp.com/HP2B/
landingpages/contract/federal/ciocs.html

HHSN316201600009W Other Than Small John Daniel Morlock 505-600-4486 john.d.morlock@hp.com

ID TECHNOLOGIES, LLC https://store.intelligent.net/nihciocs/ HHSN316201500018W 
(Small Business (SB))

Small Business Vanessa M. Joyner 703-344-8761 vjoyner@idtec.com

IDEAL SYSTEM 
SOLUTIONS, INC.

http://www.idealssi.com/company/cio-cs/ HHSN316201500028W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone, 
Women-Owned 
Small Business, 
Economically 
Disadvantaged 
Women-Owned 
Small Business

Kimberly Johnson 763-255-1874 kimj@idealssi.com

IMPRES TECHNOLOGY 
SOLUTIONS, INC.

https://www.imprestechnology.com/
nih-cio-cs/

HHSN316201500029W 
(8(a), Historically 
Underutilized Business 
Zone (HUBZone))

Small Business, 
HUBZone, 8(a)

Elizabeth Rooney 562-298-4231 erooney@imprestechnology.
com

INFORELIANCE 
SOLUTIONS JV

http://www.inforeliancesolutions.com/ HHSN316201500016W Other Than Small Lauren Michelle 
Gray

571-620-7405 lauren.gray@
inforeliancesolutions.com

INSIGHT PUBLIC 
SECTOR, INC.

http://www.insight.com/content/insight/
us/en/ips/client/national-institutue-of-
health-cio-cs.html

HHSN316201500017W Other Than Small Melissa Ann Turner 703-594-8122 Melissa.turner@insight.com

INTEGRATION 
TECHNOLOGIES GROUP, 
INC.

http://cio-csitg.com/ HHSN316201500057W 
(Small Business (SB))

Small Business Robert Despres 703-485-0764 Rob.Despres@itgonline.com

INTERNATIONAL 
BUSINESS MACHINES 
CORPORATION

https://www.ibm.com/industries/federal/
contracts/cio-cs

HHSN316201500007W Other Than Small Peter S. Chaplin 720-395-1463 chaplin@us.ibm.com

IQVIA GOVERNMENT 
SOLUTIONS INC

https://www.iqvia.com/locations/united-
states/solutions/government-segment 

HHSN316201500008W Other Than Small Hugh Gannon 678-705-1062 hugh.gannon@iqvia.com

IRON BOW 
TECHNOLOGIES, LLC

http://www.ironbow.com/contracts/
contract_details/nih-cio-cs

HHSN316201500058W Other Than Small Jodie Vaughn 703-674-5283 jodie.vaughn@ironbow.com

ISTOR SOLUTIONS LLC http://www.istorllc.com/ HHSN316201500038W 
(8(a))

Small Business, 
8(a)

Jonathan Evans 813-210-9683 jevans@istorllc.com

IT1 SOURCE, LLC https://www.it1.com/CIOCS/ HHSN316201500059W 
(Small Business (SB))

Small Business Guy Steinbrink 480-777-5552 guy.steinbrink@it1.com

JESKELL SYSTEMS, LLC http://www.jeskell.com/CIO-CS HHSN316201500060W 
(Small Business (SB))

Small Business Janet Allen 301-230-1533 jallen@jeskell.com
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KOI COMPUTERS, INC. http://www.koicomputer.com/government-
contracts/#ciocs

HHSN316201500039W 
(8(a))

Small Business, 
8(a), Women-
Owned Small 
Business, 
Economically 
Disadvantaged 
Women-Owned 
Small Business

Catherine Ho 630-627-9638 catherineho1@koicomputer.
com 

MA FEDERAL, INC. http://www.igov.com/nih-cio-cs.html HHSN316201500062W 
(Small Business (SB))

Small Business Phen Vilamonh 703-749-0881 pvilamonh@igov.com

MARSHALL 
COMMUNICATIONS 
CORP.

https://www.marshallcomm.com/cio-cs HHSN316201500063W 
(Small Business (SB))

Small Business Rie Gibbons 843-481-3131 x2117 rgibbons@marshallcomm.
com

MERCOM, 
INCORPORATED

https://mercomcorp.com/contracts/nih-
cio-cs/

HHSN316201500042W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone, 
Women-Owned 
Small Business, 
Economically 
Disadvantaged 
Women-Owned 
Small Business

Jay Dustin Fugett 843-979-9957 dustin.fugett@mercomcorp.
com

MICROTECHNOLOGIES 
LLC

http://www.microtech.net/CIO-CS HHSN316201500019W 
(Service-Disabled 
Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

LaTia Jones 703-637-3237 ljones@microtech.net

NEW TECH SOLUTIONS, 
INC.

http://www.newtechsolutions.com/
contracts/index/view/id/47

HHSN316201500040W 
(8(a))

Small Business, 
8(a)

Anita Vasantrai 
Patel

510-353-4070 x327 anita@ntsca.com

NORSEMAN, INC. http://www.norseman.com/CIOCS.html HHSN316201500064W 
(Small Business (SB))

Small Business Brandie Turpin 410-579-8600 brandie.turpin@norseman.
com

PANAMERICA 
COMPUTERS, INC.

https://www.pcitec.com/cio-cs HHSN316201500030W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone, 
Women-Owned 
Small Business

Michael Shaffer 540-635-4402 x304 mshaffer@pcitec.com

PARAGON MICRO INC. http://www.paragonmicro.us/CIO-CS HHSN316201500061W 
(Small Business (SB))

Small Business Carroll Genovese 703-268-2661 cgenovese@paragonmicro.
com

PC SPECIALISTS, INC. http://www.tig.com/nitaac.htm HHSN316201500020W Other Than Small Jerrie Dodd 208-378-8886 x2314 jerrie.dodd@tig.com

PCPC DIRECT, LTD. https://CIOCS.pcpcdirect.com HHSN316201500047W 
(Small Business (SB))

Small Business, 
Women-Owned 
Small Business

Julie Wright 713-344-0933 jwright@pcpcdirect.com

PRESIDIO NETWORKED 
SOLUTIONS LLC

http://www.presidio.com/government-
industries/government/federal-contract-
vehicles/cio-cs

HHSN316201500021W Other Than Small Betsy Johnson 301-623-1884 BJOHNSON@PRESIDIO.COM

RED RIVER 
TECHNOLOGY LLC

http://www.redriver.com/contracts/CIO-CS HHSN316201500065W Other Than Small Jo Purdy 603-442-5546 jo.purdy@redriver.com

SIRIUS FEDERAL, LLC https://www.siriusfederal.com/cio-cs/ HHSN316201500014W Other Than Small Cheryl Hill 410-774-7238 cheryl.hill@siriusfederal.com

STERLING COMPUTERS 
CORPORATION

http://www.sterlingcomputers.com/
CIO-CS/ 

HHSN316201500043W Other Than Small Lisa Svec 605-242-4021 lisa.svec@sterlingcomputers.
com

STRATEGIC 
COMMUNICATIONS, LLC

https://yourstrategic.com/nitaac-cio-cs/ HHSN316201500048W 
(Small Business (SB))

Small Business, 
Women-Owned 
Small Business

Nicholas Rosenberg 502-813-8019 nrosenberg@yourstrategic.
com

SWISH DATA 
CORPORATION

http://www.swishdata.com/index.php/
contracts/hhsn316201500049w

HHSN316201500049W 
(Service-Disabled 
Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Robert Kerr 201-657-2725 bkerr@swishdata.com

SYNERGY GROUP http://synergygroupjv.com/ciocs_contract.
html

HHSN316201500036W 
(Service-Disabled 
Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Anthony H. Closson 571-235-7175 a.closson@synergygroupjv.
com

SYSOREX GOVERNMENT 
SERVICES, INC.

http://sysorexinc.com/nih-cio-cs/ HHSN316201500066W 
(Small Business (SB))

Small Business Amanda Prindle 703-955-4634 
x3023

Amanda.Prindle@sysorexinc.
com

THREE WIRE SYSTEMS, 
LLC 

http://www.threewiresys.com/contract-
vehicles/2016/5/15/cio-cs

HHSN316201500037W 
(Service-Disabled 
Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Donna C. Norris 703-609-1765 dnorris@threewiresys.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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Contract Holder Contract URL Contract Number Business Size Program Manager PM Phone Number PM Email Address

THUNDERCAT 
TECHNOLOGY, LLC

http://www.thundercattech.com/about-us/
contract-vehicles/cio-cs/

HHSN316201500010W 
(Service-Disabled 
Veteran-Owned Small 
Business (SDVOSB))

Small Business, 
Service-Disabled 
Veteran-Owned 
Small Business

Adam Berti 443-864-7780 aberti@thundercattech.com

UNICOM GOVERNMENT, 
INC.

https://www.unicomgov.com/ciocs HHSN316201500022W Other Than Small Danielle Bare 703-502-2560 danielle.bare@unicomgov.
com

VION CORPORATION http://www.vion.com/Contracts/
CIO002DCS.aspx

HHSN316201500009W 
(Small Business (SB))

Small Business, 
Veteran-Owned 
Small Business

Dawn Fabean 571-353-6130 dawn.fabean@vion.com

WESTWIND COMPUTER 
PRODUCTS, INC.

TBD HHSN316201500031W 
(Historically Underutilized 
Business Zone (HUBZone))

Small Business, 
HUBZone, 
Women-Owned 
Small Business

Steve Hull 505-345-4720 Steve@wwcpinc.com

WORLD WIDE 
TECHNOLOGY, LLC

https://www2.wwt.com/nih-cio-cs/ HHSN316201500023W Other Than Small Samantha Siedhoff 314-656-1964 samantha.siedhoff@wwt.com

*Listings are as of June 6, 2021. Subject to change based on mergers, acquisitions and novations in the federal market space. 
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