
Everyone in the recycling
industry is aware of the many
benefits of recycled steel.
It’s less expensive and more
environmentally sound than
drawing materials from
nature, and its recyclability
virtually endless.

A basic North American
oxygen furnace uses anywhere
from 25 to 35 percent recycled
steel to make new flat-rolled
steel used in products such as
automotive fenders and appli-
ances, cans, metal roofing and
numerous other thin-gauge
applications. The electric arc
furnace uses more than 80
percent recycled steel to make
new beams, plate, rebar and
other structural and flat-rolled
products. Most new steel
products, including their origi-
nal recycled content, will
eventually feed back into the
recycling stream.

Recycled steel has
always been important in con-
struction, but now it is finding
new roles in structural appli-
cations as it helps improve

energy efficiencies in com-
mercial buildings and hous-
ing, becoming a high national
priority for green buildings
that seek to conserve
resources and contribute to
energy savings. On a smaller
scale, this also applies to
metals such as copper, alu-
minum and zinc, which are

also recycled into new build-
ing materials.

In February, during his
Penn State University speech,
President Obama called for
businesses to improve energy
efficiency in commercial
buildings across the United
States.  

Responding to the
speech, Lawrence W.
Kavanagh, president of the
Steel Market Development
Institute said, “The President
has laid out an aggressive plan
for retrofitting commercial
buildings with energy-effi-
cient upgrades. We can help
businesses meet this challenge
with steel technologies and
products that are durable,
cost-effective, provide long-
term energy savings, and are
available now.”

Whether doing retrofits or
new construction, architects
and engineers are using more
steel in buildings, not just for
energy savings, but to mini-

mize maintenance costs and
increase the life expectancy of
buildings, satisfying sustain-
ability objectives.  

Cooler steel
A major developing trend

is greater use of “cool” metal
roofing and wall products that
help reduce building energy
consumption by lowering
cooling loads. Many of these
newer metal roofing materials
are coated with paints contain-
ing infrared pigments that
increase solar reflectivity and
thermal emissivity, saving sig-
nificantly on energy costs for
cooling. Reflectivity is essen-
tially bouncing solar energy
back into the sky rather than
let it penetrate the building.
Emissivity is the ability of a
surface to reduce heat build-
up by re-emitting energy into
the sky not as heat, but as
light.

“The reflective technology
is relatively new, having
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Recycled steel use growing
with energy efficient buildings 

Residential metal roofing in today’s market is created with the intent to look much like common roofing material such as
asphalt shingle, clay tile, cedar shake or slate roofing but will prove to be stronger and more durable.

The recycled content of a metal roof is much greater than that in an asphalt roof.
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Agromin, the organics recovery
company for more than 50 communi-
ties in Ventura, Santa Barbara, Los
Angeles and Orange counties, recy-
cled 379,792 tons of organic material
from residents and businesses in 2010,
up from 265,000 tons in 2009. 

Agromin efforts keep organic
materials out of landfills. Agromin
compost is listed by the non-profit
Organic Materials Review Institute
(OMRI) so it can be used to produce
certified organic products in accor-
dance to the USDA National Organic
Program standards.

Agromin recycles
nearly 380,000
tons of organic
material in 2010
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AN ENTIRE LINE OF QUALITY AND POWERAN ENTIRE LINE OF QUALITY AND POWER

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Recycling Equipment Sales, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com
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The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today.

Complete fluid removal in less than 5 minutes!Complete fluid removal in less than 5 minutes!

DOOSAN EXCAVATOR | IRON AX SHEAR PACKAGESDOOSAN EXCAVATOR | IRON AX SHEAR PACKAGES

All shears feature
360° continuous rotation.

For quick, constant, and consistent scrap-handling For quick, constant, and consistent scrap-handling 
applications that require extensive reach, maximum applications that require extensive reach, maximum 

visibility and stability, nothing can compare to a visibility and stability, nothing can compare to a 
material handler that we design and produce. material handler that we design and produce. 
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CALL NOW FOR BEST PRICING!

DUMPDUMP
HOPPERSHOPPERS

PRODUCT NO. CU. YDS. CAP.  LBS. L x W x H PRICE ea QUANTITY

NISM100

NISM200

1

2

2000

2000

63.5 x 41 x 38.5

69.5 x 59 x 44

$564.44

735.00

MEDIUM DUTY DUMP HOPPERS (12 GA. STEEL / 7 GA. BASE)

NISH100

NISH200

NISH300

1

2

3

4000

4000

4000

63.5 x 41 x 38.5

69.5 x 59 x 44

74 x 64 x 59.5

$601.70

812.61

1151.47

HEAVY DUTY DUMP HOPPERS (10 GA. STEEL / 7 GA. BASE)

NISX100

NISX200

NISX300

NISX400

NISX500

1

2

3

4

5

6000

6000

5000

4000

4000

63.5 x 41 x 38.5

69.5 x 59 x 44

74 x 64 x 59.5

74 x 84 x 59.5

74 x 100 x 59.5

$687.13

944.09

1361.99

1599.49

1700.50

EXTRA HEAVY DUTY DUMP HOPPERS (7 GA. STEEL / 7 GA. BASE)

PRICES SUBJECT TO CHANGE AND MAY VARY AT TIME
OF PURCHASE DUE TO THE FLUCTUATING STEEL MARKET.

800-757-1064
www.NISProducts.com

PHONE /FAX:

CAL

PRODUCT NO CU YDS CAP LB

NAME

SHIPPING ZIP CODEPHONE

E-MAIL

COMPANY

RecycleMania kicks off
2011 recycling competition

RecycleMania springs back into
action as college campuses compete to
see who can reduce, reuse and recycle
the most on-campus waste. For an eight-
week period, beginning in early Febru-
ary and running parallel to the NCAA
basketball tournament, colleges and uni-
versities take part in an exciting compe-
tition that increases recycling
participation by students and staff, and
raises awareness about the significance
of waste reduction programs on cam-
puses.

From February 6 through April 2,
2011, 630 schools representing 49 states,
the District of Columbia and Canada
will compete in 9 categories to see who
recycles the most on a per capita basis,
who produces the least amount of waste,
and who recycles the largest percentage
of their overall waste stream. Colleges
and universities choose to participate in
either the formal competition which
ranks them based on standardized
weight measurements, or as part of the
less formal “Benchmark” division. In
both cases, schools submit weight data

for paper, cardboard, cans and bottles,
food waste and general trash each week,
and are in turn able to see how they
measure up against each other in the
continuously updated results.

RecycleMania is an opportunity for
schools to raise awareness of their cam-
pus recycling programs as well as waste
reduction and conservation issues in
general. In 2010, 607 participating col-
leges and universities collected over 84.5
million pounds of recyclables and com-
postable organics. 

Administrative support for the 2011
RecycleMania Tournament is provided
by the national nonprofit Keep America
Beautiful.  

The competition is made possible
with the sponsorship support of The
Coca-Cola Company, Alcoa, Waste
Management, SCA and the American
Forest & Paper Association.

Additional program support is pro-
vided by the United States Environmen-
tal Protection Agency’s WasteWise
program and the College and University
Recycling Coalition (CURC).

RailAmerica reports January
2011 monthly carloads

RailAmerica, Inc. reported that its
total freight carloads for the month ended
January 31, 2011 were 68,963, up 1.2 per-
cent from 68,164 in January 2010.  

The company increased shipments in
January 2011 in 7 out of 12 commodity
groups compared to January 2010. Much
of the increase was due to shipments of
chemicals, non-metallic minerals and
products, and pulp, paper and allied
products. 

Chemicals increased primarily due to
shipments in the Midwest, Northeast and
Southeast regions. 

Non-metallic minerals and products
volumes were up in all regions. 

Pulp paper and allied products vol-
umes were up primarily due to increased
shipments in the Southeast and Central
regions. 

The largest declines were in agricul-
tural products and waste and scrap materi-
als. Agricultural products were down
primarily due to lower shipments in the
Midwest and Central regions, and waste
and scrap materials were down primarily
due to decreased shipments in the South-
east, Northeast and Midwest regions.  

Miami-Dade County commended
Miami-Dade County received a

“Champion for Alternative Fuel Vehicles
and Alternative Fuels Award” from the
Florida Gold Coast Clean Cities Coali-
tion. 

The award was given for several
County initiatives related to the use of
alternative fuels and the vehicles that use
them, including biodiesel and a variety
of hybrid vehicles.  

The award was presented to Miami-
Dade County for: 

•Use of a five percent biodiesel blend
across the county fleet since April 2009; 

•457 hybrid electric vehicles in the
county fleet; 

•38 diesel-electric hybrid buses in
use; and 

•6 hybrid hydraulic waste collection
vehicles in use.  

UC Davis takes first place in
National Game Day challenge

The United States Environmental
Protection Agency (EPA) will present UC
Davis with an award for their impressive
efforts to reduce waste during this year’s
Aggies’ football season. The Northern
California university took home first prize
for achieving the highest waste diversion
rate in the country as part of EPA’s 2010
Game Day Challenge, a national competi-
tion for colleges and universities to pro-
mote waste reduction at their football
games. 

The Aggies’ blew away their competi-
tors by achieving a nearly 90 percent
diversion of waste to recycling and com-
posting, 20 percent higher than the second
place university, Ohio State University.
Their high mark was achieved during the
October 23, 2010 home game when nearly
all the waste generated by the crowd of
6,835 on hand was composted or recycled.

The amount of waste sent to a landfill was
only 90 pounds. 

Key to their success in approaching
their zero waste goal has been a commit-
ment by their concessionaire to only sell
items that come in recyclable or com-
postable packaging. For example, only
candy in paper boxes is sold, and bever-
ages are served in compostable cups,
including a compostable straw. Student
monitors provide assistance to fans to help
them place their waste in the correct con-
tainers. 

During the EPA’s National Game Day
Challenge 77 participating schools tar-
geted more than 2.8 million fans at foot-
ball games. The schools together diverted
more than 500,000 pounds of waste from
landfills, which prevented the release of
nearly 940 metric tons of carbon dioxide. 
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emerged over the past decade or so, but it’s
just now reaching more broadly into the
marketplace thanks to all the emphasis on
energy efficiency. Thus the sale of metal
roofing keeps going up,” said Greg Craw-
ford, executive director of the Steel Recy-
cling Institute and as executive director of
the Cool Metal Roofing Coalition.
“Unpainted Galvalumn (a 55 percent sheet
steel product coated with aluminum and
zinc) in many applications can be consid-
ered a cool metal roof because of its excel-
lent reflectivity. Even cooler is the painted
steel roof with infrared reflective pigments
in the painting system. It not only provides
a metal roof with very reflective proper-
ties, but it also has greatly improved emis-
sivity that throws off heat.” 

As reported by Lawrence Berkeley
National Laboratory, installation of reflec-
tive metal roofing can save up to 40 per-
cent in cooling energy costs. At the same
time, highly emissive metal roofs can
reduce urban air temperatures by as much
as 12°F, helping to mitigate the “heat
island effect” where the density of build-
ing in an urban area raises temperatures.  

A basic, unpainted galvanized metal
roof will reflect much of the solar radia-
tion usually absorbed in a home under an

asphalt roof. Homes in warmer climates,
with pre-painted reflective metal roofing
systems not only reflect solar energy but
also cool the home by re-emitting most of
the solar radiation captured temporarily on
the roof surface. Where annual cooling
loads dominate, a highly reflective and
highly emissive painted or granular-coated
metal roof is optimal for reducing energy
consumption and can actually re-emit up
to 90 percent of absorbed solar radiation.

“Generally, the reflectivity of asphalt
roofing is low on the average of 20 percent
or less and it gets lower, the darker color
the roof. While it does not reflect well it
has good emissive qualities. Metal roofing
is going to be more expensive, maybe
twice as expensive for a given job. How-
ever, the big trade off is the long, credible
service life of a metal roof on the order of
30 to 35 years, including the superior
energy savings potential over that time,”
said Crawford.  

Most metal roofing can be installed
directly over asphalt shingles or mem-
branes. In new construction and retrofits,
green-conscious architects and builders are
installing metal roofs with above sheathing
ventilation (ASV), which can contribute
up to a 30 percent additional reduction in
heat gain through the roof. Crawford
explained: “With ASV you install bats ori-
ented up and down the roof and put the
metal roofing on top of the bats to create
an air vent of about one inch. As we all
know, heat rises. As the roof heats up dur-
ing the day, the heat in the air gap rises and
automatically vents out the ridge. This
reduces heat that could potentially go into
the structure’s envelope. In winter, the air
space is still and actually acts as an addi-
tional insulating layer.”

A metal roof can also offer additional
protection compared to asphalt roofing
from assaults from nature and can poten-
tially reduce insurance costs. “Whether it’s
worries about fires, hail storms, hurri-
canes, or other such events, we say that
properly installed metal roofing is about as
good as you are going to get. In California,
homeowners who had metal roofs fared
much better amid the wildfires. You can
find stunning examples where fires simply
skipped over them,” Crawford noted.

“We think market share for metal res-
idential roofs in the United States is right
around nine percent according to annual
surveys by McGraw-Hill Analytics. Over
the last 10 years, it’s grown from about 3
percent,” said Tom Black, executive direc-
tor of the Metal Roofing Alliance, a group
of contractors, manufacturers and suppli-
ers of investment grade roofing. “These
numbers include new construction as well
as re-roofs, but by far the largest portion,
90 percent of the metal installed each year,
is for re-roofing.”

Black continued, “For new construc-
tion a developer or builder is going to put
the money into square footage, or the
kitchen, something that sells the house
rather than put money into the roof. But in
a re-roof, it’s the consumer and the con-
tractor making the decision. They are
looking for long-term value, wanting to
make it the last time that they have to deal
with the roof. They are also considering
weather events, especially in the Midwest
where metal roofing stands up really well
to devastating hail storms. Depending on
where you are in the Midwest you can get
discounts on your homeowners insurance,
up to 35 percent in some areas of Texas. It
depends on the insurance companies. I like
to use a range of 20 to 25 percent dis-
counts on average.”

Solid solar power platforms
As more homebuilders and commer-

cial real estate developers include rooftop
solar generation, metal roofing has
become the preferred foundation for heavy
photovoltaic panel arrays. Metal roofing
can be expected to last longer than the
solar panels themselves, which are typi-
cally performance warranted for 25 years.
Panels can actually have productive lives
of 35 to 40 years. It makes little sense to
install solar panels on a membrane roof
with a lifespan of 15 to 20 years because
when the roof has to be replaced the pan-
els have to be disconnected, removed and
reinstalled at great expense. A solar mod-
ule can be installed on a metal roof with a
simple attachment that does not penetrate
the roof, making panel swaps easy.  

Metal roofing and walls are also ide-
ally suited to the new breed of thin-film

CALLSHAUGHNESSY.COM

800-549-0490
716-646-4133 USA, all 50 & CAN

mobile
716-913-1600

Hamburg, NY

WE NEED REBUILDABLE
ALLIGATOR SHEARS

& Aluminum Can Densifiers!

We sell McIntyre Alligator Shears
Strip-Tec Wire Strippers & Wire Granulators

Horizontal Balers, WIDE MOUTH, some with 
conveyors, AVAIL. NOW, as is or RECOND.!
Large selection of GOOD, used DOWNSTROKE balers.  

NONFERROUS BALERS

WITH FAST DELIVERY!
Grapples & Magnets
WE NOW OFFER HIGH QUALITY

Equipment MANUALS Available - CALL

NEW 8” ALLIGATOR SHEARS:
in-stock and on sale! 

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear

 AL-CAN DENSIFIER: CP1000, Completely Reconditioned.

FREE freight, lower$5,000
48, FREE freight ends 1/15/11! 

Hammermill Shredder, Small Complete System Call!

New Low Price. Lower pressure ALLIGATOR
SHEARS – Ideal for radiator cleaning, etc.

Our 20th Year - Thanks to You!

S.A.S. Engine Puller - Nearly New! $29,500.

Car Crushers – GREAT BUYS:
Al-jon 20 w/NEW REMOTE. Good Cond., Call!

MAC PORTABLE. Late 80s, runs, as/is for under $50K.

We need logger balers for rebuild! Call with details.

Al-jon 400 Logger Baler. VERY, VERY NICE! Call.

We rebuild all 
Hi-Density BRIQUETTERS

E-Z Logger w/Crane, under $50k

closed door, large bore cylinders, reconditioned,

under $56k!

AVAILABLE IMMEDIATELY!  RECONDITIONED:
FLATTENER BLOWER - CP200

Steel recycling
■Continued from Page 1

See STEEL RECYCLING, Page 9
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The United States Environmental
Protection Agency (EPA) has issued a final
rule that extends the deadline for reporting
2010 data under the Greenhouse Gas
(GHG) Reporting Program to September
30, 2011. The original deadline was March
31, 2011. EPA previously announced its
intent to extend the deadline on March 1,
2011. 

Under the GHG Reporting Program
entities required to submit data must regis-
ter with the electronic GHG reporting tool
(e-GGRT) no later than 60 days before the
reporting deadline. With this reporting
deadline extension, the new deadline for
registering with e-GGRT is August 1,
2011. 

Following conversations with indus-
try and others and in the interest of provid-
ing high quality data to the public this
year, EPA is extending this year’s report-
ing deadline to September 30, 2011. This
extension will allow EPA to further test the
system that facilities will use to submit
data and give industry the opportunity to
test the tool, provide feedback, and have
sufficient time to become familiar with the
tool prior to reporting. 

In addition to the nine rulemakings
necessary to comply with congressional
direction for the program, over the past
two years EPA has established a public
help center that operates through our web-
site and efficient mechanisms for stake-
holders to get answers from EPA experts
to detailed technical questions. EPA has
also conducted training sessions with each
affected sector and held hundreds of meet-
ings with stakeholders across the country. 

EPA defers
greenhouse
gas emissions
reporting 

A man was seen fleeing down the hall
of the hospital just before his operation.

“What’s the matter?” he was asked.
He said, “I heard the nurse say, ‘It’s a

very simple operation, don’t worry, I’m
sure it will be all right.”

“She was just trying to comfort you,
what’s so frightening about that?”

“She wasn’t talking to me. She was
talking to the doctor!”
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Recycling industry growth
showcased in Pennsylvania

The Pennsylvania Recycling Industries Congress
called attention to the importance of the recycling
industry.

Tim O’Donnell, president of the Pennsylvania Waste
Industries Association (PWIA), and Michele Nestor, chair
of the Pennsylvania Recycling Markets Center (RMC),
said the event showed that recycling has now become an
economically important industry in its own right in Penn-
sylvania and that the private sector is driving its growth.

“Many Pennsylvanians still have an outdated under-
standing of recycling,” Nestor said. “The environmental
benefits associated with recycling are well recognized,
but less well known is that recycling represents a growth
segment in today’s marketplace.”

O’Donnell said, “Recycling in Pennsylvania has
matured into a real business, a new kind of industry, and
one that is growing in importance to the state’s economy.”

The two said the Recycling Industries Congress,
which featured more than two dozen companies from
around the state, helped show that recycling now encom-
passes a spectrum of successful and growing businesses.

They said the event also demonstrated the connec-
tion between the supply and demand sides in recycling
– that jobs are being created by more than just collect-
ing and processing recyclables; that jobs are also being
created by the use of these recycled materials to make
new products and by the opening up of markets for
these products.

A 2009 study by the Northeast Recycling Council
said 3,803 establishments involved in or reliant on recy-
cling or involved in reuse and remanufacturing generated
52,316 jobs with an annual payroll totaling of $2.2 billion
in Pennsylvania – while also bringing in gross receipts of
$20.6 billion. A 2007 PWIA economic study of the pri-
vate-sector waste industry in Pennsylvania, which over-
laps with recycling, found that the industry generated

nearly 31,500 jobs and contributed more than $3 billion a
year to the Pennsylvania economy in expenditures, pur-
chasing, and spending from industry wages. That impact
has almost certainly grown since the study was finished
four years ago.

Nestor and O’Donnell said both studies point to the
same new economic reality of recycling, namely that the
recycling industry is making a strongly positive impact on
Pennsylvania’s economy. 

They pointed out that while state government played
an important role in the early development of recycling –
through mandatory community recycling laws and pro-
gram grants – recycling is able to stand on its own as
financially self-sustaining industry.

Both underscored the fact that in the past few years
private-sector companies have invested more than $66
million in Pennsylvania in new recycling facilities, high-
tech sorting and processing equipment, and a variety of
re-use and re-manufacturing ventures.

Visitors to the Pennsylvania Capitol in Harrisburg view one of the recy-
cling exhibits at the PA Recycling Industries Congress.

Veolia ES Technical Solutions, LLC, the hazardous
waste division of Veolia Environmental Services North
America, and Oklahoma Materials Recycling (OMR)
have signed a teaming agreement whereby Veolia will
exclusively provide up-front sales and marketing serv-
ices for OMR’s catalyst recycling plant currently under
construction in Atoka, Oklahoma.

The new plant uses proprietary ACTR technology
developed by Advanced Fibers and Powders and
licensed by OMR. This approach to catalyst recycling
provides a new option for the petroleum refining indus-
try to recycle spent hydrotreating catalysts containing
the valuable base metal molybdenum (Mo). Using a
thermal chemical process instead of the current
hydrometallurgical process to recover Mo, the plant has
several advantages:

•The plant produces no liquid discharges, thereby
mitigating environmental issues that can be problematic
for competing technologies.

•It minimizes the use of water in the process of
producing molybdic oxide saving precious water
resources.

•The technology is capable of separating tungsten
from molybdenum allowing refinery companies to recy-
cle hydrotreating and hydrocracking catalysts that con-
tain both metals. Current hydrometallurgical
technologies are not able to effectively process spent
catalysts with both metals present.

The OMR recycling operation will meet the high-
est standards for environmental compliance and stew-
ardship regarding storage and handling of catalyst, air
emissions and water discharges. Petroleum refining
customers can have confidence that their feedstocks
will be recycled responsibly. The plant construction is
rapidly progressing with plans to begin processing cata-
lyst in late second quarter 2011.

Oklahoma Materials
Recycling and Veolia
partner to recycle
hydrotreating catalyst

Did you ever walk in a room and forget why you walked in? I think that’s how dogs spend their lives. 
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www.maurermfg.com 888-274-6010

Lakes Enterprises, INC. DBA

Standard Features 
• Choice of 4', 5', 6', or 8' side walls

• 22.5K tandem axles with 1 Axle ABS brake

• 3 Leaf heavy duty spring suspension, closed tandem

• D.O.T. approved conspicuity tape & rubber mounted lights 

• Manifest holder

• Anti-sail mudflaps

• Sealed wiring system - designed for Maurer by Trucklite

• 2-speed landing gear

• Polyurethane primer with PPG Urotec paint

• Phosphate washed for superior paint adhesion

44’ & 48’Trailers
available with

HARDOX®450

Ford helps drivers
maximize fuel economy

Ford Motor Company has received
two patents related to SmartGauge with
EcoGuide, an instrument cluster for hybrid
owners. 

The first patent was awarded earlier
this year and covers EcoGuide, the display
of leaves and vines that “reacts” to short-
term driving habits and coaches drivers in
a way that helps them achieve the best fuel
economy. The second patent, awarded
March 1, covers the power threshold
gauge that measures and displays power
demand at any given moment.

SmartGauge with EcoGuide fea-
tures two 4.3” full-color liquid crystal
display (LCD) screens on either side of
the analog speedometer that can be con-
figured to show different levels of infor-
mation, including fuel and battery power
levels, and average and instant miles per
gallon.

The power threshold gauge is impor-
tant, explained David Watson, research
engineer and part inventor of SmartGauge
with EcoGuide, because it shows how
close a vehicle is to switching from elec-
tric-only mode to blended mode. With that
information, the driver may adjust driving
behavior to try and keep the vehicle in
electric-only mode.

Taking a design cue from the Ford
hybrid leaf logo, Ford graphic designers
developed an animation of growing leaves
and vines that track and reward a driver’s
efficiency.

Called EcoGuide, the function also
displays how many miles per gallon a
vehicle is getting at any given moment and
estimates how many more miles a vehicle
has until it runs out of fuel.

The feature allows drivers to choose
one of four data screens including:

•Inform: This is the basic level of
information such as fuel level and battery
charge status.

•Enlighten: The default display mode,
this screen displays what mode the vehicle
is operating in and instantaneous fuel
economy; it includes a tachometer.

•Engage: This screen includes a
gauge that shows gasoline and electric
power use.

•Empower: This level gives a full
range of hybrid information that allows
drivers to monitor the level of their driving
efficiency.

All levels show engine coolant tem-
perature and the gear the vehicle is in.
Also, they are customizable to show
instant fuel economy; fuel economy his-
tory; odometer and trip data, including trip
fuel economy; long-term fuel economy
and miles to empty. And while most com-
petitive vehicles have some of this infor-
mation in the center stack, Ford has made
it conveniently located right in front of the
driver on the instrument panel.

SmartGauge™ with EcoGuide is an instrument
cluster that coaches hybrid owners on how to
maximize their fuel efficiency.
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WASTE

Fairfax County utilizes hydrostatic
regenerative braking in trash truck

The Fairfax County Solid
Waste Program in Virginia is
using a Bosch Rexroth parallel
hydrostatic regenerative brak-
ing system (HRB) in the
county’s first hydraulic hybrid
trash and recycling vehicle. The
Rexroth HRB system was retro-
fitted in January 2011 on a
2007 Mack Truck Granite
Chassis with a Heil Environ-
mental Formula® 5000 rear
loader body. 

According to Michelle
DuHadway, account manager
for Rexroth’s parallel regenera-
tive hybrid braking systems unit, the HRB system can generate up to 25 percent savings in fuel and
energy costs depending on duty cycle and driver behavior. The actual savings for this project will be
determined during these field trials. 

The Rexroth HRB system, funded by a grant from the American Recovery and Reinvestment Act,
uses a hydraulic pump/motor connected to the driveline, to capture kinetic energy during vehicle brak-
ing. When the driver presses the brake pedal, a hydraulic unit integrated into the drivetrain presses the
hydraulic fluid into a high-pressure reservoir. The resulting resistance makes the vehicle decelerate.
When accelerating, the hydraulic pressure reservoir is controlled electronically to release the pressure
and relieve the load on the diesel engine. Each time a driver brakes, the HRB system stores energy
which would otherwise be lost.

“Every refuse truck in Fairfax County stops and starts about 800 times a day filling trash and
recyclables,” added Ben Boxer, communications and outreach manager for the Fairfax County Solid
Waste Management Program.

Hydraulic hybrids have the potential to capture a large portion of the braking energy and use it
more effectively, extending brake wear and reducing brake maintenance costs and the associated vehi-
cle downtime. Since it is possible to slow the vehicle without engaging the foundation brakes as often,
the life of the vehicle’s brakes is extended and the amount of brake dust released into the environment
is reduced.

Waste Management and Genomatica announced a strategic joint
development agreement to research and advance Genomatica’s tech-
nology and manufacturing processes to enable production of interme-
diate and basic chemicals from syngas made from municipal solid
waste.

Under the agreement, Genomatica will create proprietary, spe-
cially-designed organisms and complete manufacturing processes to
efficiently and economically convert syngas into chemical products.
Genomatica’s patents, intellectual property and technology platform
should facilitate further refinement of organisms and processes to
allow chemical production from syngas produced from locally-avail-
able waste with varying characteristics. Biological production of
chemicals would provide another potential use for any syngas pro-
duced by or for Waste Management through anaerobic digestion,
gasification and landfill gas.

Syngas is produced throughout the world from natural gas or liq-
uid hydrocarbons, and through the gasification of coal, biomass, and
waste materials. Syngas is a low-cost input material often used to
generate electricity, and can also be converted into liquid fuels. Prior
to Genomatica, converting syngas to chemicals was primarily done
through chemical processing techniques, which were generally
energy-intensive and limited in their ability to produce specific chem-
ical products.  Supported by the new joint development agreement,
Genomatica is working to enable the conversion of syngas into
desired, major market intermediate and basic chemicals.

The joint development agreement with Genomatica comple-
ments Waste Management’s comprehensive waste services in the
areas of recycling, landfill, waste-to-energy and landfill gas-to-
energy. This agreement will also help move Waste Management
toward meeting three of its sustainability goals – doubling its renew-
able energy production and tripling the amount of recyclables
processed by 2020, and investing in emerging technologies for man-
aging waste.

WM and Genomatica in
strategic agreement to turn
solid waste into chemicals
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solar cells that are growing in popularity
because of lower production costs than tra-
ditional polysilicon panels. These thin-film
laminates are a lightweight, flexible, and a
durable alternative to conventional glass-
faced photovoltaic arrays that many people
find unsightly. Not only more aesthetically
pleasing than PV modules, thin-film sili-
con solar laminates can be applied
between the seams on existing metal roofs
and siding or laminated onto new building
materials. Thin-film silicon solar has come
a long way over the past few decades and
now represents approximately 20 percent
of all solar cells being manufactured today. 

In the near future, emerging
nanocrystal and dye-sensitive solar cell
technologies with micron-thin layers may
be deposited or printed on metal sub-
strates. This holds the promise to truly rev-
olutionize the function of metal building
materials by adding a cheap, distributed
source of electricity generation.  

Aesthetic challenges
Consumer perceptions have been

largely clouded by the old fashioned gal-
vanized roofs long used on farm and com-
mercial buildings which have shown
unsightly rusting after decades in service,
even though they maintained their water-
proofing. They fail to recognize the good
economics of installation costs versus
length of service, nor the new advances
that have been made in metal roofing and
siding technology.  

Today, metal roofing and side panels
are fabricated from steel and alloys to
mimic most every other type of building
material and are available in virtually
every profile, finish and color. Lighter col-

ors offer the best reflectivity and emissiv-
ity, therefore better energy performance. In
appearance, metal roofing systems are
designed to be indistinguishable from typ-
ical roofing materials. Factory produced
products with infrared pigment coatings
are self-cleaning with normal rain. Smooth
surfaces make it difficult for dirt and algae
to build up, which maintains a cleaner sur-
face and optimizes the reflectivity and
emissivity characteristics. 

Earning green points
Because of high recycled content and

the ultimate recyclability of the material as
well as energy efficiency factors, cool
metal building products can help con-
tribute towards points under the U.S.
Green Building Council Leadership in
Energy and Environmental Design
(LEED) green building rating system. 

Architects, real estate professionals,
engineers, builders, lenders government
officials are looking to acquire LEED
points for a given award level, such
as Gold, but essentially the design can
be seen as adding value to a property.
LEED rated homes and commercial build-
ings are becoming the new standard in
green excellence. 

“There is a federal tax rebate for
painted cool metal roofs, but it must meet
the Energy Star requirements to qualify.
It’s 10 percent of the material cost or a
maximum of $500,” said Black. 

Green is good for the environment,
but the real green is in the dollars saved by
using recycled and recyclable metals in
building materials, not just because it
rightfully conserves resources, but because
well performing metal construction prod-
ucts are also stronger and more durable
and thus, all the way around, a better
investment in the long run. 

Steel recycling
■Continued from Page 4

WASTE
Casella Waste divests non-
integrated recycling assets

Casella Waste Systems, Inc. has
reached a definitive agreement to sell
select non-integrated recycling assets to
a new company formed by Pegasus Cap-
ital Advisors, L.P. and Intersection, LLC
for $130.4 million in gross proceeds.

The anticipated net cash proceeds of
$117.4 million are expected to be used
to repay Senior Secured Term Loan B
borrowings.

“With this important transaction, we
will have made substantial progress
towards our objective to delever the bal-
ance sheet,” said John W. Casella, chair-
man and chief executive officer of
Casella Waste Systems. “

Craig Cogut, founder and managing
partner of Pegasus Capital Advisors,
L.P., will serve as chairman of the new
company.

Pursuant to the purchase and sale
agreement and related agreements
entered into by Casella and the buyer on
January 23, 2011, the company will
divest the following assets:

FCR recycling assets located out-
side the Company’s core operating
region of New York, Massachusetts, Ver-
mont, New Hampshire, Maine and

northern Pennsylvania, including 17
material recycling facilities (MRF), 1
transfer station and certain related intel-
lectual property assets. Following the
transaction, Casella will retain four inte-
grated FCR MRFs located in its core
operating region.

Closing of the transaction is
expected to be in the fourth quarter of
fiscal year 2011 and is subject to cus-
tomary closing conditions. In the event
that the buyer failed to consummate the
transaction by March 15, 2011, follow-
ing the satisfaction by the company of
all closing conditions, the buyer will be
required to pay a reverse termination fee
of $6.5 million. 

At the closing of the transaction,
Jim Bohlig, an officer and board mem-
ber of the company, will join the buyer
as their chief executive officer.

Casella expects to receive $130.4
million of gross proceeds from the trans-
action. After netting transaction costs
and cash taxes payable in conjunction
with the divestitures, Casella expects the
net cash proceeds to amount to $117.4
million.



Armstrong World Industries’ Ceiling
Recycling Program has now diverted more
than 100 million square feet of old ceiling
tiles from landfills.

The recycling program, which is the
nation’s first of its kind, enables building
owners to ship ceilings from renovation

projects to the nearest Armstrong ceiling
plant as an alternative to landfill disposal.

The company pays the freight costs
for shipping the old ceilings, which it uses
as raw materials in the manufacture of new
ceilings. Since 1999, over 50,000 tons of
mineral fiber tiles have been recycled.
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888-362-6263 / cifindustriesinc.com / rickclarkjr@cifindustriesinc.com
618-635-2010 / 618-635-2786

TRANSPORTATION EQUIPMENT
FOR THE RECYCLING INDUSTRY

WE OFFER 40+ YEARS
EXPERIENCE, PROVEN
DEPENDABILITY & BEST
PRODUCTS & SERVICE!

ALL TRAILERS FEATURE 

HEAVY-DUTY HINGES on TAILGATES, 

REINFORCED  FRONT HEADACHE RACKS

& LEAK-PROOF or DRAIN OPTIONS!

We offer EXPERTISE in STANDARD or 

CUSTOM PROUCTS PER CURRENT DOT 

REGULATIONS...

CONTACT US FOR A QUOTE TODAY!!

QUALITY PRODUCTS at COMPETITIVE
PRICES for HAULING
  •CRUSHED or COMPLETE CARS
  •HEAVY STEEL CASTINGS
  •SCRAP METALS
  •ALUMINUM
EQUIPMENT AVAILABLE:
•TRAILERS
•ROLL-OFF CONTAINERS
•LUGGERS
•STACKABLE / ROTATABLE CONTAINERS

WASTE
Waste Connections reports
better fourth quarter results 

Waste Connections, Inc. announced
its results for the fourth quarter of 2010.
Revenue totaled $336.0 million, an 8.4
percent increase over revenue of $309.9
million in the year ago period. Operating
income was $67.7 million, or 20.2 percent
of revenue, versus $58.9 million in the
fourth quarter of 2009. Net income attrib-
utable to Waste Connections in the quarter
was $36.1 million, or $0.31 per share on a
diluted basis of 115.3 million shares.
Shares and per share numbers reflect a
three-for-two stock split effective Novem-
ber 12, 2010. 

Adjusted net income attributable to
Waste Connections in the quarter was
$36.7 million, or $0.32 per share, adjust-
ing for acquisition-related costs expensed
due to the implementation of accounting
guidance for business combinations effec-
tive January 1, 2009. 

“Increasing disposal volumes, record
recycled commodity values, strong core
pricing, and a stable cost structure drove

results above expectations throughout
2010. Adjusted operating income before
depreciation and amortization as a percent-
age of revenue expanded more than 100
basis points in 2010 over the prior year,
and adjusted EPS increased 26.5 percent.
We generated record free cash flow during
the year, remained disciplined in our
acquisition strategy, and returned approxi-
mately 6 percent of market cap to share-
holders,” said Ronald J. Mittelstaedt,
chairman and chief executive officer.

For the year ended December 31,
2010, revenue was $1.32 billion, a 10.8
percent increase over revenue of $1.19 bil-
lion in the year ago period. Operating
income was $272.4 million, versus $230.7
million for the same period in 2009.

Net income attributable to Waste
Connections for the year ended December
31, 2010, was $135.1 million, or $1.16 per
share on a diluted basis of 116.9 million
shares. 

Casella Waste acquires municipal
solid waste landfill in Pennsylvania

Casella Waste Systems, Inc. has
acquired a municipal solid waste (MSW)
landfill in McKean County, Pennsylvania
out of bankruptcy proceedings for $0.5
million in cash and the assumption of cer-
tain contractual obligations.

The roughly 230 acre landfill is per-
mitted by the Pennsylvania Department of

Environmental Protection to accept 1,000
tons per day of MSW by truck and 5,000
tons per day by rail. While a rail siding is
permitted at the site and the property abuts
a railroad spur, the company has no imme-
diate plans to build a rail siding. The site
has over 33.5 million cubic yards of per-
mitted airspace.

CONSTRUCTION & DEMOLITION
Coastal Recycling opens C&D
recycling center in Jacksonville

Twenty to 25 new jobs will be cre-
ated in North Jacksonville when Coastal
Recycling Services opens their new
Construction and Demolition materials
recovery facility in July. Company offi-
cials say they expect to add more jobs as
the volume of waste brought to the facil-
ity increases. 

The total cost of the project will top
$11 million; $4 million comes from an
SBA loan. 

Financing and special permitting
requirements caused delays in starting the
project. Coastal was required to obtain
state and local permits to build and operate
the new facility. Jacksonville’s Certificate
of Public Convenience and Necessity
requires all recycling facilities to recycle a
minimum of 60 percent of product brought
into the facility once operational, and a
minimum of 80 percent of product within
30 months of opening.

“The costs associated with recycling
at this level are significant,” said Charlie
Latham, co-managing partner of Coastal
Recycling. “We are spending substantially

more money on specialized recycling
equipment because of the city’s aggressive
recycling rate requirements. Of course, we
support the city’s recycling goals and look
forward to contributing to the state’s new
recycling goal of 75 percent by 2020,” said
Latham.

The facility will include a solar power
system capable of providing approxi-
mately 10 percent of the recycling equip-
ment’s power needs. 

“Coastal made a conscious decision
not to provide hauling services,” said Bob
Malouin, co-managing partner of Coastal
Recycling, “There are plenty of first-rate
haulers in town; our intent is to work with
them to bring in, process and recover as
much waste as possible.” 

Once separated, recycled product is
prepared and shipped to processing facili-
ties and end-users throughout the South-
east United States. “We are still seeking
relationships with end users in our market,
and will continue to do so as we prepare to
open our facility,” said Latham.

Armstrong recycles ceiling tiles
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ELECTRONICS

Metro Metals Corp. and Avista Recy-
cling, Inc. have been ordered to properly
dispose of computer waste they attempted
to illegally export from Minnesota to Viet-
nam, according to the United States Envi-
ronmental Protection Agency (EPA). EPA
is simultaneously seeking a $31,600
penalty against the companies for violat-
ing federal hazardous waste laws. 

Metro Metals Corp., a Toronto,
Canada, based company, and Avista Recy-
cling, Inc., a recycling company operating
in Hopkins, Minnesota, arranged for the
export of 913 discarded computer moni-
tors to Vietnam on December 6, 2010.
United States Customs and Border Protec-
tion agents intercepted the shipment,
which had been incorrectly identified in
shipping paperwork as “scrap plastic,” at
the Port of Seattle for inspection before it
could leave the United States. 

EPA alleges that the companies vio-
lated several federal hazardous waste man-
agement requirements designed to ensure
the proper management and transport of
such wastes. First, the companies failed to
evaluate their waste and identify it as haz-
ardous. They also failed to manifest the
waste or comply with other pre-transit
requirements for such shipments. The
companies also failed to notify EPA of
their intent to export the waste to Vietnam
and, consequently, attempted to bypass the
process required for Vietnam to consent to
receive hazardous wastes from the United
States before it can leave the country. 

EPA intercepts
electronic
waste shipment

AF&PA United States paper
reports for January 2011

The American Forest & Paper Asso-
ciation released the January 2011 U.S.
Containerboard, Kraft Paper and Paper-
board Statistics Reports. 

For the fifteenth straight month,
containerboard production rose over the
same month a year ago. Total production
saw an increase of 127,900 tons or 4.6
percent when compared to January
2010. Production rose compared to
December 2010, with month over month
average daily production up 4.0 percent.
The containerboard operating rate for
January 2011 was up 4.1 points over
January 2010 to 96.1 percent. 

Key findings in this report include:
•Linerboard production continues

the trend. 
•Medium production up from last

year.
Total Kraft paper shipments were

129.5 thousand tons, a decrease of 3.0

percent compared to January 2010, but
up 2.1 percent when compared to
December 2010. Total inventory was
78.2 thousand tons.

Key findings in this report include:
•Total Unbleached Kraft shipments

declined over same month last year.  
•Total Bleached Kraft shipments

were up over January 2010.
The paperboard report indicates that

total boxboard production increased by
8.3 percent compared to January 2010,
and increased 5.5 percent from last
month. 

Key findings in this report include:
•Unbleached Kraft Folding produc-

tion is flat compared to January 2010.
•Solid Bleached Folding up over

same month last year.
•Recycled Folding production

increased over last month.

PAPER

Study confirms folding cartons
meet FTC recyclable standard

A new study commissioned by the
American Forest & Products Association
(AF&PA) confirms that folding cartons
meet the Federal Trade Commission
(FTC) standard necessary to display the
term recyclable on that packaging. In
response to the findings of this RW Beck
study, the 100 percent Recycled Paper-
board Alliance (RPA-100 percent) is
releasing guidance to their licensees about

adding the recyclable claim to enhance the
existing RPA-100 percent symbol.

The study shows that 74 percent of
communities currently accept paperboard
into their recycling systems. 

During 2011, the RPA-100 percent
plans to significantly increase its efforts to
promote the recyclability of packaging
made from 100 percent recycled paper-
board.

INTERNATIONAL

Coca-Cola Enterprises, Ltd. (CCE)
has unveiled a joint venture with ECO
Plastics to develop a new purpose-built
recycling facility in Lincolnshire. The
deal marks a step change in the Great
Britain (GB) plastic reprocessing
industry. 

Around 35,000 tons of PET bottles
were reprocessed in GB last year. The
new facility will increase this total to
more than 75,000 tons when it is fully
operational – more than doubling the
amount of high-quality rPET (PET that
is recycled to make food-grade, sustain-
able packaging) currently produced in
Britain.

The state-of-the-art plastics repro-
cessing plant will also supply CCE with
enough GB-sourced, high-quality rPET
to achieve CCE’s target of including 25
percent rPET in all its plastic packaging
in GB by 2012. 

Currently, CCE sources food-grade
rPET from continental Europe, while
around two-thirds of used GB plastics
packaging is exported for reprocessing.

The new recycling facility will be
built on ECO Plastics’ current site in
Lincolnshire, and will be operational
next year. 

The joint venture will create 15 jobs
during the construction phase and up to
30 new jobs once the site is operational.

Coca-Cola to
change plastics
recycling in
Great Britain



Pelham students learn importance
of recycling electronics 

Students from Pelham Memorial
High School got an education about the
importance of recycling their smart phones
and other electronics on a tour of the

WeRecycle! plant in Mount Vernon, New
York.

The tour gave the students an up-
close look at where their old cell phones
and computers should properly end up.

Between 300 million and 400 million
electronic items are disposed of in the
United States every year. Less than 20 per-
cent of that e-waste is recycled. Although
e-waste represents 2 percent of America’s
trash in landfills, it equals 70 percent of
overall toxic waste, due to the presence of
heavy metals.

In 2010, New Jersey residents made
great strides toward becoming responsible
consumers of wireless technologies by
recycling 22.5 percent more rechargeable
batteries than the previous year. The
increase was due in part to the statewide
awareness efforts of the Association of
New Jersey Household Hazardous Waste
Coordinators (ANJHHWC), in partnership
with Call2Recycle.  

At the beginning of the year, the 2
organizations developed a plan to work
with businesses and government agencies
across the state to increase rechargeable
battery recycling efforts by 15 percent.
Through advertisements, community
newsletters, newspaper articles and meet-

ings with municipal officials, ANJHWWC
and Call2Recycle spread the word about
the importance and ease of battery recy-
cling.  New Jersey residents received the
message and successfully diverted more
than 110,000 pounds of rechargeable bat-
teries from landfills.

Call2Recycle has a network of more
than 1,400 retailers, public agencies and
businesses throughout New Jersey that
serve as rechargeable battery collection
sites. The organization accepts all
rechargeable batteries, up to 11 pounds
each, used for items including laptops, cell
phones, digital cameras, two-way radios
and back-up power supplies.
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Process buy-back 
quickly and accurately
Process ship-out bill of lading
and invoicing
Track customer and inventory
Capture thumbprint, signature 
and photo ID
Print tickets, checks, weight 
certificates
Interface with scales
Comprehensive end-of-date 
reports

Powersell – Software for:
Recycling Centers
Scrap Yards
Processors
Auto Dismantlers

www.pwrsell.com/recycle
Rent from $99 per month

415-987-6523Call Now!

ESA Fully Enclosed
Hydraulic Magnets

24v DC Battery
Operated Magnet

Mobile Hydraulic
Shears from 
1 to 10 tons.

Gen-sets
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from 5 to 
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www.MoleyMagneticsInc.com
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DC Magnets
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c
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G
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equipment!?
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for quality!

PLASTICS
Recycling of non-bottle rigid
plastics up nearly 50 percent 

The American Chemistry Council
released a new report which documents
a dramatic increase in the collection and
recycling of post-consumer non-bottle
rigid plastics across the United States.
The report, prepared by Moore Recy-
cling Associates, Inc., found that in
2009, nearly 480 million pounds of post-
consumer rigid plastics were collected
for recycling nationwide, an increase of
nearly 33 percent from 2008 and 47 per-
cent since 2007.

The category “non-bottle rigid plas-
tics” includes nondurable items (or
packaging), such as high-density poly-
ethylene (HDPE) tubs, polypropylene
(PP) cups and similar food containers,
and durable items, such as pallets,
crates, carts, five gallon buckets and
electronic housings.

According to the report a growing
number of reclaimers have begun pro-
cessing non-bottle HDPE and PP con-
tainers to produce resin for new end
products. And the number of communi-

ties collecting mixed rigid plastics also
has grown in response to demand. 

Among the report’s key findings:
•There has been an increase in the

number of processors, end users and
reclaimers of rigid plastics in 2009;

•In just 1 year, there has been a 33
percent increase in collection of non-
bottle rigid plastics; and 

•The number of communities offer-
ing rigid plastics recycling continues to
increase.

Over 63 percent of households in Cal-
ifornia now have access to recycling of
non-bottle rigid plastics, and recycling
programs across the country are being
expanded to collect rigid containers. 

The report is based on data supplied
by 60 post-consumer plastic processors,
end-users and exporters across the
United States.

The full report, “2009 National Post
Consumer Report on Non-Bottle Rigid
Plastics Recycling,” is available on
www.americanchemistry.com/plastics.

ELECTRONICS

North Carolina launches new
plastic bag recycling program

North Carolina became the fourth
state in the nation to join the “A Bag’s
Life” recycling movement by providing a
statewide recycling education program and
helping consumers find the nearly 1,200
drop-off sites in the state at grocery and
retail stores. 

North Carolina retailers and legisla-
tors announced participation in the plastic
bag recycling awareness campaign, which
provides an educational website at
www.abagslife.com/NC, an app that
locates drop-off sites by zip code and a
make-your-own video contest that will
begin in the fall.  

State Representative Ruth Samuelson
and State Senator Buck Newton, the North
Carolina Retail Merchants Association and
Keep North Carolina Beautiful are among
those involved in the public-private part-
nership to encourage North Carolina resi-
dents to recycle plastic bags. 

A Bag’s Life, through quirky mes-
saging like “Don’t treat me like trash”
and “Gimme a second chance,” encour-
ages consumers to reduce, reuse and
recycle their free grocery bags. It also
reminds people that other bags like those
used for dry cleaning, newspapers and
bread, as well as wraps and films used
on products like paper towels or bottled
water also can be dropped off at many
retailers for recycling. 

The plastic bag icon on the website is
designed to take on a life of its own, smil-
ing when it’s happy, frowning when it’s
not. Website copy suggests that individuals
should step up and do their part to address
litter and waste rather than blame the bag
if it’s not being recycled or reused.

Nationwide, plastic bag recycling is
on the rise, with nearly 855 million
pounds recycled in 2009 – an increase of
31 percent since 2005.

Earthworks provides 100 percent
recycled PVC sheet for plastic cards

Earthworks System LLC, announced
the release of color-matched, 100 percent
recycled, PVC sheet material for gift, loy-
alty, membership and credit cards.

Earthworks System offers retailers,
distributors and printers a way to keep
cards out of landfills and save energy,
recovering waste throughout the PVC sup-
ply chain from manufacturing runouts and
skeletons to obsolete inventory and post-
consumer used gift cards. The various
forms are recycled into sheet material that
is virtually indistinguishable in perform-
ance from virgin PVC. Earthworks plastic
is used in a wide variety of applications
including gifts cards, hotel key cards, pro-
motional cards, IDs and signage.

This new sheet uses 100 percent recy-
cled PVC. The colored material differenti-
ates itself by providing a custom-colored
card edge.

This program is the latest of Earth-
works’ card recycling efforts. In Novem-
ber, Earthworks supplied Dallas-based
card manufacturer Performance Card
Solutions with 100 percent recycled PVC
and an eco-friendly content identifier sys-
tem. This identifier system indicates cards
manufactured using recycled or virgin
PVC, which integrates with current card
programs, allowing retailers using cards
made of recycled or virgin PVC to brand
them as eco-friendly. Consumers can also
return the cards for recycling.

Rechargeable battery
recycling surges in New Jersey 



PepsiCo has developed the world’s
first PET plastic bottle made entirely
from plant-based, fully renewable
resources, enabling the company to
manufacture a beverage container with a
significantly reduced carbon footprint.

PepsiCo’s “green” bottle is 100 per-
cent recyclable and far surpasses exist-
ing industry technologies. The bottle is
made from bio-based raw materials,
including switch grass, pine bark and
corn husks. In the future, the company

expects to broaden the renewable
sources used to create the “green” bottle
to include orange peels, potato peels, oat
hulls and other agricultural byproducts
from its foods business. This process
further reinforces PepsiCo’s “Power of
One” advantage by driving a strategic
beverage innovation via a food-based
solution.

Combining biologi-
cal and chemical
processes, PepsiCo has
identified methods to
create a molecular
structure that is identical
to petroleum-based poly-
ethylene terephthalate
(PET), which results in a

bottle that looks, feels and pro-
tects its product identically to

existing PET beverage containers.
PepsiCo will pilot production of

the new bottle in 2012. 
Upon successful completion

of the pilot, the company
intends to move directly to  

full-scale commercialization.

American Recycler April 2011, Page A13

Metso Recycling - Texas Shredder 
11451 Jones Maltsberger, San Antonio, TX 78216 • 800.531.5927 
1071 Industrial Parkway North, Brunswick, OH 44212 • 800.827.9237
2300 South 170th Street, New Berlin, WI 53151 • 262.796.1900
www.metso.com/texasshredder

Comprehensive service . . . before and after the sale.

Infeed Conveyor Installation

Expect results

Our products and systems are supported around the globe.  
At Metso Recycling – Texas Shredder, our top priority is to provide lifetime support and service for your scrap 
processing system. Our skilled team of professionals is ready to support you—from process planning to product 
service, wear and replacement parts, through future care. Our technical field representatives are some of the 
most experienced in the industry. Metso is staffed with general mechanical maintenance technicians, hydraulics 
specialists and electrical service technicians to meet all your service needs. Our service is supported by  
engineering and design for immediate access to the expertise you need. With Metso on your team, you  
can stay ahead of the competition and focus on running your business.  Call today for more information. 

Main Motor Maintenance

Rotor Installation

Shredder Assembly

PepsiCo develops 100 percent plant-based PET bottle
PLASTICS

Environmentalists, researchers and
adventure-seekers are being offered the
rare opportunity to join one of the world’s
leading marine research organizations for
its next high-seas expedition in search of
plastic ocean pollution.

Algalita Marine Research Founda-
tion, based in Long Beach, California, has
10 open spaces on this eco-adventure, a 20
day voyage from Honolulu, Hawaii to
Vancouver, B.C. through the North Pacific
Gyre. The July 7-27 trip, aboard a 72 foot
racing sloop owned by Algalita’s partner,
Pangaea Explorations, will give partici-
pants a direct role in advancing research
into one of our time’s most pressing envi-
ronmental concerns.

A gyre is a vortex of ocean currents
where plastic debris accumulates. This
detritus – cigarette lighters, bottle caps,
toys – can kill seabirds and marine mam-
mals that die of starvation, their bellies full
of plastic mistaken for food. Smaller plas-
tic pieces, which can act as magnets for
carcinogens like DDT at sea, have been
found in fish stomachs. On this voyage,
Algalita will further its research into these
issues.

“We’ll be looking for changes in the
accumulation of plastic in the North
Pacific Gyre,” says Marcus Eriksen, who
will lead the trip’s research as Algalita’s
director of project development. 

Algalita started studying the North
Pacific Gyre in 1999, when Founder Cap-
tain Charles Moore first put the plastic
pollution issue on the map. A portion of
the voyage’s $10,000 per-person fare is tax
deductible. Net proceeds will help support
Algalita’s scientific research and educa-
tional outreach.

A total of only 14 people will be on
board the ship, Sea Dragon, including 4
professional crewmembers. Paying partici-
pants will take part in all aspects of the
expedition, from operating a trawl to col-
lecting micro-plastic bits to hauling aboard
larger items found thousands of miles off
shore.

Participants will also help to sail and
maintain the ship, stand watch during the
night, even cook, as they voyage far from
land for days. Teamwork is a must. Partic-
ipants must also be able to lift one-third
their body weight.

Marine science
organization
offering rides on
research voyage
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G: R.M. Johnson’s newEST

E-Z CAR CRUSHER, THE

H.O.S.S.H.O.S.S.
high opening  . super speed

Spacious 
9'1"

Opening

BUILT-IN FEATURES INCREASE PRODUCTIVITY AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote
Automation

Super Speed
Performance

BUY FROM A NAME YOU KNOW AND TRUSTBUY FROM A NAME YOU KNOW AND TRUST

BALERS     CRUSHERS     AUTO LOGGERsBALERS     CRUSHERS     AUTO LOGGERs

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

20,100 hours approximatly. Box relined, guides replaced.                                          $175,000
2002 SIERRA 500SL

Lamb 200 hp Hammer Mill with 300 Kw Detroit gen-set. Complete system in good 
working condition, SEE IT RUNNING! Call for all the details and equipment.          $165,000

LAMB 200 HP HAMMER MILL
New, never used Liebherr model 65 grapple, 1.25 yd.                                                     $18,500

LIEBHERR MODEL 65 GRAPPLE

SEE IT RUNNING. Spare parts  19,000 hours.                  $165,000
1995 HARRIS ABS 550

AUTO LOGGER and Metal baler. Good condition.                 $175,000
2005 COLMAR B5500 

Works well and immediately available.                     $18,500
ALJON CAR CRUSHER WITH AUTOMATION

With gen-set and magnet. Good operating condition.                                                  $225,000
2007 FUCHS MHL350

Fairbanks shredder motor. 3000 h.p.                   $175,000
FAIRBANKS SHREDDER MOTOR

Nonferrous baler, completely REBUILT.  What Color would you like it painted?        $68,000
IBC 1450 CLOSED DOOR BALER

18,000 hours runs well. Demo it.                   $195,000
1996 SIERRA 500T

With GENISIS Pro Series GMS500 shear. Equipment in excellent condition.            $195,000
2000 KOBELCO SK330LC WITH SHEAR

 SEE IT RUNNING. Spare Parts - cylinders, blades, bolts, packing. 23,000 hours.      $95,000
1990 MOSLEY 330 SHEAR

74 x 90 Universal Hammermill
Cat 3516 1550 hp Shredder Drive
Cat 3306 250kw Generator
Hydraulic Dual Roller Compression Feeder
Infeed Conveyor 84” x 84’
Discharge Conveyor 60” x 42’
Hydraulic System for Compression Feeder
Hydraulic System for Opening Shredder
Auto Lube Oil System for Rotor Bearings
54” Copper Wound Drum Magnet for Discharge
Radial Stacking Conveyor 36” x 78’
Control House and Controls
Fuel Tank 800 Gallons with Containment System
Hydraulic Hammer Bolt Puller/Installer
Many Spare Parts
Maintenance Manual
Operating Manual

Includes:

Get a Working Auto Shredder 
for an Unbelievable Price: $725,000

Auto Shredder
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Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of February totaled
1,815,000 net tons (NT). This was a 13
percent decrease from the 2,081,000 per-
mit tons recorded in January and an 11
percent decrease from the January prelimi-
nary imports total of 2,048,000 NT. 

Import permit tonnage for finished
steel in February was 1,368,000 NT, down
16 percent from the preliminary imports
total of 1,632,000 NT in January but up 12
percent vs. February 2010 final imports.
February 2011 total and finished steel
import permit tons would annualize at
23,181,000 NT and 17,998,000 NT, down
3 percent and 5 percent, respectively, from
the 23,929,000 NT and 18,857,000 NT
imported in 2010.

In February, the largest finished steel
import permit applications for offshore
countries were for Korea (161,000 NT,
down 25 percent from January), Japan
(128,000 NT, up 2 percent), Germany
(70,000 NT, down 11 percent) and Turkey
(64,000 NT, up 168 percent). The esti-
mated finished steel import market share
in February was 18 percent.

Finished steel import permits for
major products that registered large
increases in February vs. the January pre-
liminary include reinforcing bar (up 54
percent) and wire drawn (up 10 percent).

Steel import
permits down 

Nucor breaks ground for
new DRI Louisiana facility

Nucor Corporation has broken ground
on its direct reduced iron (DRI) making
facility that will be located in St. James
Parish, Louisiana. 

The company also indicated that
Lester Hart has been named the general
manager of the St. James Parish facility.

The company received its air permit
from the Louisiana Department of Envi-
ronmental Quality in January after meet-
ing all of the requisite standards ensuring
its facility will comply with state and fed-
eral environmental controls. Issuance of
the air permit allowed the company to
begin the process of ordering equipment,
and the company will now commence con-
struction.

Initially, Nucor will build one DRI
plant, but has been permitted for the con-
struction and operation of 2 plants with a
combined annual DRI production of
5,500,000 tons.

Direct reduction technology converts
natural gas and iron ore pellets into high

quality direct reduced iron used by
Nucor’s steel mills, along with recycled
scrap, to produce numerous high quality
steel products such as sheet, plate and spe-
cial bar quality steel. The DRI facility is
the first phase of a multi-phase plan that
may include a coke plant, blast furnace,
pellet plant and steel mill.

The project will create a substantial
number of quality jobs. The project’s first
phase will create 150 permanent Nucor
jobs that earn an average annual salary of
$75,000, plus benefits; approximately
twice the median household income for
that part of Louisiana. During peak con-
struction, 500 jobs will be directly created.
If the additional phases of the project are
constructed, over time Nucor could have a
total investment of over $3 billion and
increase permanent employment to more
than 1,000. To date the company has
invested over $50 million to acquire
approximately 4,000 acres of property on
the Mississippi River for the facility.

Metalico, Inc., a regional scrap metal
recycler, has purchased a portion of the
former Bethlehem Steel/Mittal complex in
Western New York, including the aban-
doned galvanizing mill, from Great Lakes
Industrial Development LLC, a Buffalo-
based real estate investment group, as the
site for a new shredder.

The 44-acre parcel includes a
177,500 square-foot building. Metalico
plans to install a heavy-duty 80104
metal shredder inside the building,
which will still provide ample additional
space for other recycling activity. The
location is appropriately zoned for the
company’s contemplated use and
approvals are in place for outdoor stor-
age and processing of scrap metals.

Metalico expects to produce 120,000
tons per year of high quality shredded steel
scrap by combining feedstock generated
from its own yards and material available
for purchase in the region. 

Metalico expects to make a capital
investment of more than $10 million for
the acquisition of the property, plant and
support equipment and related improve-
ments for the shredder project. Metalico
expects the new facility to generate 15 to
20 new permanent jobs in addition to
construction and installation work. The
company also plans to add two more
scrap buying centers in the area to better
supply the shredder and to be less reliant
on traditionally more expensive third-
party feedstock.

Metalico plans
shredder facility

ARCA to provide turnkey services
Appliance Recycling Centers of

America, Inc. announced that Vermont
Energy Investment Corporation has
selected the company to be the provider of
turnkey services for subscribing member
utilities (SMUs) participating in Efficiency
Smart’s Appliance Recycling Initiative.
The program began on January 3, 2011
and will run through December 31, 2013.

Through this program, participating
SMU customers who turn in operating but
energy inefficient secondary refrigerators
and freezers will be eligible for a $35
incentive for each qualifying appliance,
with a maximum of three appliances per
household. ARCA will perform the
inhome collection of qualifying units and
will recycle them according to regulations.



The American Iron and Steel Insti-
tute (AISI) and the Association for Iron
& Steel Technology (AIST) Founda-
tion’s “Ferrous Metallurgy Education
Today,” or FeMET Initiative, which is
aimed at attracting top scholastic talent
to the North American steel industry, is
now accepting design and curriculum
development grant proposals for the
2011–2012 school year.

The FeMET Design Grant Program
seeks innovative designs and solutions
for industry-related issues. Student-pro-
fessor teams are asked to address an
important industry concern or “chal-
lenge” by working collaboratively. Pro-
posals must include the team’s
approach/methodology, including a
budget and schedule. Proposals will be
judged based on: technical approach and
relation to the theme, probability of suc-
cess and its potential benefits, and team
qualifications. The program may award
a grant of up to $50,000.

The theme for 2011 is “the recycla-
bility of automobiles – past, present and
future – i.e., the impact of advanced
high-strength steels (AHSS) and embed-
ded electronic components.” Teams
should quantify the benefits arising out
of the proposed technique/s and the
study. Teams may propose to perform
one or more comparative studies, as long
as they remain within the budget param-
eters outlined in the proposal instruc-
tions.

Completed proposals must be sub-
mitted electronically, via PDF, to manu-
facturing@steel.org by May 28, 2011.
Awardees will be announced July 29,
2011.

FeMET Curriculum Development
Grant proposals are being solicited from
professors of ferrous metallurgy or
materials science at North American uni-
versities for funding of a curriculum
development assistant to enhance or
update industry curriculum in ferrous

metallurgy programs. The program
objective is to utilize students to assist in
the editing and updating of textbooks
and/or other course materials for use in
ferrous metallurgy education, with an
underlying objective to increase industry
awareness within the academic commu-
nity. The proposals must indicate how
the professor will approach the task,
including budget and schedule require-
ments. 

Up to 5 university professors will be
awarded $5,000 each per year to fund
initiatives designed to enhance or update
industry curriculum in ferrous metal-
lurgy programs. The maximum allow-
able time for a Curriculum Development
Grant is 5 years, beginning in the fall of

2011, for a total of $25,000 per grant.
The number of awards depends on fund
availability.

Proposals will be evaluated accord-
ing to the following criteria: direct bene-
fits to the iron and steel industry and the
ferrous metallurgy/materials science
programs in North America, the plan’s
potential to increase the number of stu-
dents studying metallurgy and materials
science in North America, and the
expertise and capabilities of the profes-
sor to fulfill the program objective.

Completed proposals must be sub-
mitted electronically, via PDF, to lwhar-
rey@aist.org by May 28, 2011.
Awardees will be announced  July 29,
2011. 

American Recycler April 2011, Page A17

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $347.00 $338.00 $374.00 $395.00 $460.00
#1 Bundles per gross ton 345.00 335.00 363.00 390.00 463.00
Plate and Structural per gross ton 380.00 335.00 345.00 397.00 432.00
#1 & 2 Mixed Steel per gross ton 370.00 361.00 392.00 392.00 398.00
Shredder Bundles (t in) per gross ton 325.00 361.00 325.00 288.00 323.00
Crushed Auto Bodies per gross ton 325.00 361.00 325.00 288.00 323.00
Steel Turnings per pound 179.00 219.00 209.00 237.00 300.00
#1 Copper per pound 3.64 3.25 3.93 3.67 3.85
#2 Copper per pound 3.47 3.08 3.70 3.52 3.69
Aluminum Cans per pound .65 .62 .81 .72 .87
Auto Radiators per pound 2.08 1.75 2.10 2.00 2.21
Aluminum Core Radiators per pound .64 .62 .74 .68 .70
Heater Cores per pound 1.30 1.40 1.75 1.87 1.93
Stainless Steel per pound .90 .90 1.05 1.09 1.15
All prices are expressed in USD. Printed as a reader service only.

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
JAPAN
GERMANY
AUSTRALIA
CHINA
INDIA
TAIWAN
All Others
TOTAL

JAN
2011
213
126
78
74
58
47
37

998
1,632

DEC
2010
195
102
65
42
64
27
40

971
1,505

201A
Annual (est)

2,558
1,509

936
892
694
569
445

11,977
19,581

2010
Annual

2,041
1,325

879
519
858
713
536

11,986
18,857

% Change 2011
Annual vs. 2010

25.4%
13.9%
6.5%

71.9%
-19.2%
-20.1%
-16.9%
-0.1%
3.8%

Finished steel imports rise by 8 percent in January
Based on preliminary Census

Bureau data, the American Iron and
Steel Institute (AISI) reported that the
United States imported a total of
2,048,000 net tons (NT) of steel in Janu-
ary, including 1,632,000 NT of finished
steel (up 10 percent and 8 percent,
respectively, from December final data).
Finished steel import market share in
January was an estimated 21 percent
(same as in full-year 2010), up from 20
percent in December.  

Key finished steel products with
significant import increases in January

2011 compared to December are rein-
forcing bar (up 44 percent), wire rod (up
34 percent) and a variety of tubular
products – including standard pipe, line
pipe and oil country goods (up 38, 34
and 24 percent, respectively).

In January, the largest volumes of
finished steel imports from offshore
were from South Korea (213,000, up 9
percent), Japan (126,000 NT, up 23 per-
cent), Germany (78,000 up 20 percent),
Australia (74,000 NT, up 78 percent)
and China (58,000, down 9 percent). 

FeMET Initiative accepting proposals for 2011 grants

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
customers report that 

charges of 50% recovery 
material are producing 

1,250 to 1,500 lbs. metal 
out per hour at a cost of 
$0.03 per pound for fuel.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

■See more METALS NEWS in section B

METALS



Suntech Power Holdings Co., Ltd.,
a producer of solar panels, will develop
a 10MW solar installation on the roof of
the world that will generate decades of
clean electricity for thousands of resi-
dents of the Tibetan Plateau.

Located in Chek Kang village in the
Sangri County, Shannan Prefecture,
Tibet, the solar power plant will be one
of the highest on earth at around 4,000
meters above sea level. With target
completion by the middle of the 2011,
the facility will generate around 20,000
MWh of renewable electricity per year
to help facilitate sustainable economic
development in Tibet.

Historically, the mountainous
region has relied heavily on hydroelec-
tric resources for much of its baseload
power production. However, shifting
weather patterns in recent years have
caused more frequent droughts and
reduced water volumes in hydroelectric
reservoirs. These changes have led to
peak power shortages that are an imped-
iment to the region’s continued eco-
nomic growth. The new 10 MW solar
power plant will help to alleviate peak
power shortages and serve as a strong
complement to existing hydroelectric
resources.

“With intense sunlight and cool
temperatures, Tibet is extremely well-
suited for the utilization of advanced

photovoltaic technology,” said Dr. Zhen-
grong Shi, Suntech’s Founder, chairman
and CEO. 

Suntech has been active in rural elec-
trification projects in Tibet. Over the last
few years, Suntech has donated more than
fifty independent solar systems for
schools, community centers, and houses
throughout the region. In 2008, Suntech
installed a solar system at Mount Everest
base camp to provide trekkers with clean

and reliable access to power. A team of
mountaineers carried a Suntech flag to the
very peak of the world. 
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Suntech Power sets new solar
installation on the top of the world

Mountaineers display a Suntech banner on Top of Mount Everest. 

PHOTO COURTESY OF PRNEWSFOTO/SUNTECH POWER HOLDINGS CO., LTD.

The Republic Services Vasco Road
Landfill located in Livermore, Califor-
nia, will be home to a new 4.3 megawatt
landfill gas-to-electricity plant that will
be designed, built, owned and operated
by Ameresco, Inc. 

As part of this $13 million project,
Ameresco plans to capture the landfill
gas generated at the Vasco Road Landfill
and use it as fuel to generate power for
homes and businesses in the Santa Clara
and San Francisco Bay area. The project
is scheduled to commence operations in
late 2012.

Ameresco has entered into a 20-
year Power Purchase Agreement with
Silicon Valley Power, the City of Santa
Clara’s electric utility, for the power
from the project. As part of California’s
Renewable Portfolio Standard, the state
required retail sellers of electricity to
serve 20 percent of their load with
renewable energy by 2010. Now, all util-
ities must serve 33 percent of their load
with renewable energy by 2020.

The Vasco Road Landfill, which is
owned and operated by Republic Serv-
ices, opened in 2001 and is one of the
main recipients of refuse from residents
and businesses in the North Livermore
rural area. The landfill covers 323 acres
of land and employs more than 14 area
residents.

Ameresco and
Republic Services
develop gas to
energy plant

Siemens Energy, Inc. announced
the appointment of Jim Jones to the
position of director, Wind Turbine Blade
Manufacturing – Americas Region,
effective March 16, 2011. 

With more than 30 years of experi-
ence in manufacturing, service and
repair operations, Jones will have over-
all responsibility for wind turbine blade
manufacturing in the Americas region,
which includes the Fort Madison, Iowa,
and Tillsonburg, Ontario, Canada, oper-
ations. Jones and his family will be relo-
cating to the Fort Madison area in the
coming months.

A retiree of the United States Air
Force, Jones has held positions of
increasing responsibility in the aircraft
and power generation industries. He
first joined Siemens in 2001 at the
Houston Service Center as the superin-
tendent of quality assurance. In 2004, he
was appointed plant operations man-
ager, and in 2006, he was promoted to
his current position as director, Houston
Service Center. 

Siemens Energy
appoints Jim
Jones director

Today is a new day. You will get out of
it just what you put into it.

—Mary Pickford



INEOS New Planet BioEnergy
(INPB), a joint venture between INEOS
Bio and New Planet Energy, broke
ground on the first United States  facility
to produce advanced biofuels from
waste on a commercial scale. The $130
million Indian River BioEnergy Center
in Vero Beach, Florida, will convert
yard, vegetative and household wastes
into cellulosic ethanol and renewable
power for the local community. This
new facility represents an important step
towards achieving more sustainable
transportation and greater energy inde-
pendence.

When production starts in mid-
2012, the Indian River BioEnergy Cen-
ter will produce eight million gallons of
bioethanol and six megawatts (gross) of
renewable power, of which approxi-
mately two megawatts will be exported
to the local community. This renewable
electricity will be able to power approxi-
mately 1,400 homes. Located at a for-
mer citrus processing plant site in Vero

Beach, Florida, the BioEnergy Center
will provide 380 direct and indirect jobs
(including 175 construction jobs) over
the next 2 years and 50 full-time jobs in
Indian River County.

In addition to support from the State
of Florida in the form of a $2.5 million
grant, the BioEnergy Center has received
significant support from the United States
government as part of its ongoing effort to
reduce dependence on foreign oil, spur the
creation of the domestic biorefining indus-
try and provide new cleantech jobs
throughout the country. 

In late 2009, the project received a
$50 million grant from the Department
of Energy as part of its Section 932 Inte-
grated Biorefinery program and it will
be the first large-scale commercial proj-
ect awarded under this program to begin
construction. More recently, the project
received a conditional commitment for a
$75 million loan guarantee from the
Department of Agriculture as part of its
Biorefinery Assistance Program.

The Indian River BioEnergy Center
will be the first commercial scale project
in the world using INEOS Bio’s patented
technology. Using naturally occurring
bacteria, the technology is able to con-
vert gases derived directly from biomass
into bioethanol. Unlike other technolo-
gies that rely on one primary source of
feedstock, the INEOS Bio process can
produce ethanol and renewable energy
from numerous non-food feedstocks,
including construction and municipal
solid waste, forestry and agricultural
waste. This flexibility also allows facili-
ties like the Indian River BioEnergy
Center to be built anywhere in the world,
wherever there is waste, providing jobs
and locally-sourced renewable energy
for urban and rural communities.

American Recycler April 2011, Page A19

Events Calendar
April 3rd-5th

Aluminum Association 2011 Spring

Meeting. Sanibel Harbour Marriott Resort 

& Spa, Fort Myers, Florida.

703-358-2960 • www.aluminum.org

April 5th-9th 
ISRI Annual Convention and Exposition.

Los Angeles Convention Center, Los Angeles,

California.

202-662-8544 • www.isriconvention.org

April 19
NERC’s Spring Workshop. Hotel

Northampton, Northampton, Massachusetts.

802-254-3636 • www.nerc.org

April 27th-29th
Carpet American Recovery Effort (CARE).

Annual Conference. Amelia Island Plantation,

Amelia Island, Florida.

706-428-2127 • www.carpetrecovery.org

May 1st-4th
Federation of New York Solid Waste

Associations Solid Waste/Recycling

Conference & Trade Show. The Sagamore,

Bolton Landing, New York. 

845-256-3141 • www.nyfederation.org

May 9th-12th
WasteExpo. Dallas Convention Center,

Dallas, Texas.

800-927-5007 • www.wasteexpo.com

June 6th-7th
Northeast Recycling Conference and Expo.

Radisson, Manchester, New Hampshire.

800-223-0150 • www.nrra.net

June 21st-24th
Air & Waste Management’s 104th Annual

Conference and Exhibition. Disney's

Coronado Springs Resort, Orlando, Florida.

412-904-6003 • www.awma.org

August 23rd-25th
WASTECON 2011. Gaylord Opryland,

Nashville, Tennessee.

240-494-2237 • www.wastecon.org

RUBBER

Pittsburgh-based Liberty Tire Recy-
cling is a primary sponsor of the MAKE
Motorsports’ #50 Chevy Silverado,
which is operated by veteran driver T.J.
Bell in the NASCAR Camping World
Truck Series. As a provider of tire recy-
cling services in North America, Liberty
Tire Recycling has teamed up with
MAKE Motorsports to spread the mes-
sage of reclaim, reuse and recycle.

Each year, Liberty Tire Recycling
transforms 110 million tires per year
into recycled raw materials that not only
keep those scrap tires out of America’s
waste stream, but also create useful, eco-
friendly products that help create sus-
tainable lifestyles. One of these

products, Pinnacle Rubber Mulch, cre-
ates safe playground surfaces around the
country as well as durable mulch for
landscaping. 

Liberty Tire Recycling made its first
appearance in the NASCAR Camping
World Truck Series competition with
MAKE Motorsports last season at Dar-
lington Raceway in August 2010. Lib-
erty Tire Recycling and the #50 Chevy
Silverado returned for a second start at
Texas Motor Speedway in November
2010, where driver T.J. Bell rallied to a
19th place finish.

Liberty Tire has NASCAR
going green at Daytona

Rule preserves scrap tire markets
The United States Environmental

Protection Agency (EPA) announced a
rulemaking that will preserve scrap tire
markets and ensure the success of scrap
tire management advocacy by the Rubber
Manufacturers Association (RMA).

The rule allows annually generated
scrap tires that are removed from vehicles
to be used as fuel by an industrial facility.
Cement kilns, pulp and paper mills and
electric utilities are the major users of tire
derived fuel.

In its proposed rule, EPA recom-
mended that annually generated tires be
processed to remove the metal before
being considered a fuel under the Clean

Air Act. However, that provision would
have merely increased the energy con-
sumption, air emissions and costs associ-
ated with delivering tire derived fuels to
industrial customers without any environ-
mental benefit.  

RMA recognizes that EPA is still
requiring processing of whole tires
removed from historical scrap tire stock-
piles. RMA continues to encourage EPA
to consider a more expansive definition of
processing to allow these whole tires to be
combusted as tire derived fuel.  RMA con-
tinues to evaluate the final rule for addi-
tional insights and impacts on the tire
industry.

ALTERNATIVE ENERGY
INEOS Bio JV breaks ground
on waste-to-fuel biorefinery

Cleantech Transit, Inc. has signed a
term sheet with Phoenix Energy, a manu-
facturer and distributor of biomass-gener-
ated power plants. Under the terms of the
agreement, Cleantech has an option to
acquire a 25 percent interest into Phoenix
Energy’s asset base, which includes a
fully-constructed, 500 kilowatt biomass
energy project located in California. 

Phoenix Energy has developed a sys-
tem that converts 100 percent recyclable
agricultural and wood waste (biomass)
into cleaner burning energy and other sal-
able byproducts. The construction phase of
Phoenix Energy’s first, one-half megawatt
project is complete and is expected to
become operational in the coming months.
Cleantech will initially fund $100,000
directly into Phoenix Energy. The required
amount of funding to earn in the full 25
percent of the project will be determined
following completion of a testing period
by Phoenix Energy. 

Cleantech Transit
acquires interest in
biomass project 



The Automotive Recyclers Associa-
tion (ARA) again called on the United
States Federal Trade Commission (FTC)
to investigate possible violations of the
Magnuson-Moss Act by automotive
manufacturers. “Tying warranties to the
use of new, authorized replacement parts
is illegal under the Magnuson-Moss
Act,” said Michael E. Wilson, ARA’s
chief executive officer, adding that
automakers’ unfounded disparagement
of recycled original equipment manufac-
tured (OEM) parts is also a potential
violation of the Lanham Act.”  

Late last year, for example,
Chrysler released a position statement
implying that recycled parts may have
invisible defects due to environmental
and human error factors and stated that,
“Chrysler Group LLC does not approve
of or recognize structural repair
procedures where Authentic Mopar
Parts are not used for Chrysler, Jeep®,
Dodge and Ram vehicles,” suggesting
that consumers’ warranties would be in
doubt if parts other than authentic
mopar parts were used. Similar state-
ments have been released by American

Honda, Toyota Motor Sales, and
Hyundai Motor America.

In its letter, the ARA asked the
chairman for additional action since the
FTC’s December 2010 consumer alert,
“Auto Warranties, Routine Mainte-
nance, and Repairs: Is Using the Dealer

a Must?” was helpful, but it did not
specifically consider the issue of recy-
cled OEM parts. “These potential viola-
tions of federal law that harm
consumers, especially those least likely
to be able to afford expensive replace-
ment parts, need to be completely
examined,” said Wilson.  

Over the past several months, ARA
has reached out to the appropriate fed-
eral agencies highlighting activity that
could be a violation of the Magnuson
Moss Act and has yet to receive a satis-
factory response from the federal gov-
ernment.
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

I would like to share a story
about an acquaintance who asked me
for business advice. She runs a ter-
rific family restaurant not far from
my office. I’d like to see her business
thrive, and it can.

She started doing press releases,
but became discouraged because get-
ting them out was time consuming. It
was difficult to get the chef time to
prepare the featured items and to get
pictures to send out each month. I
asked her to step back and consider
why that was the case. 

She and I concluded that she was
doing the press releases in a reactive
mode. What I mean by that is that
she could have created an annual
plan, gotten all of the supplies
needed, and had her chef cook and
take photos of a year’s worth of fea-
tured items in a weekend.

It’s seems like a small differ-
ence, but doing public relations (PR)
in an efficient way is the difference
between getting attention and filling
seats and just getting by, while
telling yourself that you haven’t got
the time to get media coverage.

Are you doing PR for your busi-
ness? Do you do it with an annual
media plan? Do you follow a calen-
dar so that you can work efficiently? 

Make sure you are proactive, not
reactive in your PR efforts. You can
still add good opportunities to your
PR calendar in response to events.
One of the easiest ways for a local
business to boost its web presence
for its chosen key terms is to blog
regularly and provide useful content
that includes terms that searchers use
to find that kind of business in the
titles of the blog posts.

The other advice I gave her is to
ensure that her website looked pro-
fessional. A food critic considering
reviewing the restaurant and a person

considering dining there probably
gets their first impression from the
restaurant’s web site. You don’t have
to spend a lot to get a site that
appeals to visitors.

If your site isn’t meeting your
expectations, you may be saving a
few pennies, but you’re costing your-
self dollars in lost business and lost
opportunities – the web is where
things are happening today. Take a
few minutes and review your web-
site. Does it communicate what you
want it to? Does it make the right
impression on visitors? Does it make
you want to visit and buy? And most
important, can people find it with the
key terms they are typing in? Too
many folks view website develop-
ment as a monthly expense, so never
really get out of the chute.  See it as a
capital expense and devote some
time to “birthing” your web presence
correctly. Then work on monthly
maintenance. 

While you are evaluating the
content of your website, consider
ways that you can make your website
more findable. If you will commit to
improving your website, you may
find that the Internet becomes the
source of your best qualified leads
and that cost of acquiring customers
becomes a lot less than your less
Internet-savvy competitors.

I would be happy to review your
business website and give you an
analysis of the issues that should be
addressed. If you are planning to
redesign your website, I offer a brief
two-hour consultation for small busi-
ness owners who want to get the
most out of working with web
designers. Web designers aren’t
likely to understand your business
strategy, and you may want help to
make sure that you get the most for
your money, so I can bridge that gap.

The power of proactive PR backed by a
professional web presence

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

•CORE BUDDY
   Make more CA$H now!

•INVENTORY BUDDY
   Turn your parts faster!

•BID BUDDY XL
   Buy smarter! 

NMVTIS Buddy

Inventory and Bid Buddy can be
used with Checkmate, Pinnacle
CLassic & Pro, Hollander HYMS

and Powerlink 1 & 2.

Reports VINS directly to ISO,
keeps VINS organized, offers
easy-to-find vehicle status
& works with or w/o YMS.

The BEST VIN Reporting Software Available!

N
ew
!

866.337.1177
buddyai.com

Call for a live demo!

More SOLUTIONS for
Auto Recycling and
Scrap Industries:

AUTOMOTIVE

ARA wants anti Magnuson-Moss activity investigated

The Act was introduced in
1975 in response to the
widespread abuse by

manufacturers of express
warranties and disclaimers.

Camerota Truck Parts named Heavy
Duty Remanufacturer of the Year

The Heavy Duty Remanufacturing
Group (HDRG) of the Automotive Parts
Remanufacturers Association (APRA)
awarded Camerota Truck Parts its presti-
gious “Mike Hill Heavy Duty Remanufac-
turer of the Year Award.” 

The award is given to a company or
individual who has demonstrated innova-
tive ways to create and grow a successful
business model and in the process sup-
ported industry efforts to advance the sci-
ence of remanufacturing.

According to Bill Gager, president of
APRA/HDRG, the panel’s decision to
award Camerota Truck Parts of Enfield,
Connecticut this year’s award was because
they are a leading independent remanufac-
turer in the aftermarket. “The recent
emphasis of heavy duty engine parts

remanufacturers as a constituent group
within HDRG has expanded our horizons
to an all encompassing view of the market-
place including independents, major OEM
component suppliers, OEM service as well
as the traditional rebuilders of electrical,
drivetrain, brake and steering,” stated
Gager. 

Camerota Truck Parts celebrated their
50th anniversary in 2010 and was started
by Salvatore “Sam” Camerota (father of
the current owners – Frank, Salvatore and
Stephen). 

With headquarters in Enfield, Con-
necticut, other facilities are in North
Haven, Connecticut; Westborough, Massa-
chusetts; Bow, New Hampshire; Bangor,
Maine; Valley Cottage, New York, and
Hamilton, New Jersey.
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Don’t buy a copycat, buy the Original Supershear!

800-999-8100 or 480-789-3893
supershears.com / NEW fax# 480-304-4870

We also
offer a

De-Canning 
Shear!

Our
THREE

hydraulic
models
are fast,

safe
&

effective!

Gas
Supershear

12-Volt
Supershear

110-Volt 
Supershear

We also
offer a

De-Canning
Shear!

Our
THREE

hydraulic
models
are fast,

safe
&

effective!

Gas
Supersh

10-Volt 
pershear

Don’t 

1
Sup

olt
hear

11
Sup s

hear

Building the best
catalytic removal tool

for over 20 years!
Our products 
are Powerful,

Simple &
Easy-to-Use!

AUTOMOTIVE

Ford offers contest on facebook 
Whether you’re unplugging electron-

ics when not in use, using canvas bags
instead of plastic or collecting rain water,
Ford wants to know what changes con-
sumers are making to better the environ-
ment. It’s all part of Ford’s new “Take
Charge” contest on its Electrified Vehicle

Facebook page, which runs through mid-
April.

Fans can accumulate badges for
attaining 10, 50 and 100 votes for their
submissions. As a way of showing off their
accomplishments, they can share these
badges with their social network.

Get Results

—John Kitchens, Vice President
      Iron Ax, Inc.877-777-0737

Advertising works.

 "We advertised in every recycling magazine for years and 
never got the results like we get from American Recycler.

Simply put, if you want to reach serious equipment 
buyers, there is no other publication."

A
R

LKQ Corporation achieves
record results for 2010

LKQ Corporation announced results
for its fourth quarter and full year ended
December 31, 2010. Income from con-
tinuing operations for the fourth quarter
was $41.3 million and diluted earnings
per share from continuing operations
was $0.28. For the full year, income
from continuing operations was $167.1
million and diluted earnings per share
from continuing operations was $1.15.

For the fourth quarter of 2010, rev-
enue was $674 million compared with
$556 million for the fourth quarter of
2009, an increase of 21.3 percent.
Income from continuing operations for
the quarter was $41.3 million compared
with $36.5 million in the prior year, an
increase of 13.2 percent. The results of
the fourth quarter of 2009 included an
after tax gain on bargain purchase of
$4.3 million. 

For the full year of 2010, revenue
was $2.47 billion compared with $2.05
billion for the full year of 2009, an
increase of 20.6 percent. Income from
continuing operations for the full year
was $167.1 million compared with
$127.1 million for the prior year, an
increase of 31.4 percent. Income from

continuing operations for the full year
included $0.7 million, or $0.4 million
after tax, of restructuring expenses com-
pared to $2.6 million, or $1.6 million
after tax, for the prior year. The results
of 2009 also included an after tax gain
on bargain purchase of $4.3 million.

During the fourth quarter of 2010,
LKQ acquired a total of eight businesses
including a wholesale recycled products
business in Arkansas and a self serve
business with two facilities in southern
California. These acquisitions were in
addition to the previously announced
fourth quarter acquisitions of Cross
Canada, PROFormance Power Train,
SPI Distribution, Best Bumper, a whole-
sale recycling business in Virginia, and a
self service recycling operation in Col-
orado. Since the beginning of 2011, the
Company has completed four additional
acquisitions including ATK Vege, an
engine remanufacturing business head-
quartered in Texas; an aftermarket dis-
tributor of heating and cooling products
located in the Midwest; a heavy duty
truck recycling business located in
Texas; and a recycled parts business in
Milwaukee, Wisconsin.
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BUSINESS BRIEFS

Paladin Construction Group has
appointed Allen Perko to the position of
heavy construction territory manager,
covering the southeast United States. He
will work closely with all sales person-
nel in Paladin Construction Group and
participate in its efforts to manage and
administer sales activities for its JRB,
CP and CustomWorks Brands. Perko
will provide a strong support system for
customers through education and by
helping contractors easily find the deal-
ers that offer the attachments they need. 

Perko has an extensive background
in heavy equipment, working for 25 years
in the industry, most recently with Power
Equipment Company. He will be respon-
sible for Paladin’s sales in the southeast
territory of the United States, which
includes: Alabama, Florida, Georgia,
North Carolina, South Carolina and Ten-
nessee.

Allen Perko named
Paladin territory manager

Copart, Inc. has acquired Barodge
Auto Pool, Inc., a privately-held auto-
motive auction company located in Hart-
ford City, Indiana. The acquisition
expands Copart’s presence to suppliers
in Indiana as well as customers in west-
ern Ohio, southern Michigan and eastern
Illinois.  

Founded in 1991, Barodge Auto
Pool’s weekly auctions include insur-
ance and wholesaler inventories, includ-
ing damaged, salvage and theft-recovery
units.

Copart, Inc. acquires
Barodge Auto Pool

Universal Stainless & Alloy Prod-
ucts, Inc. announced a base price increase
of 5 percent on all stainless and low alloy
grade bar products manufactured at its
Bridgeville and Dunkirk facilities. The
increase was effective for all new orders
entered March 1, 2011. Current material
and energy surcharges will remain in
effect.

Universal announces bar
base price increases

Brookfield Resource Management,
a recycling company serving the New
York and Chicago metropolitan markets,
announced the purchase of an additional
10 acres of property in Wawayanda,
New York, where the company plans to
build a regional recycling facility, which
would include a scrap metal shredder
operation.

“The additional 10 acres comple-
ments the 38 acres we already own in
Wawayanda and will enhance the inte-
gration of our proposed recycling facil-
ity into the local community,” said Tom
Malone, president of Brookfield
Resource Management. 

Brookfield’s property along Dolson-
town Road is zoned for mixed commer-
cial uses that would permit the recycling
plant. Brookfield currently is seeking the
necessary permits for its proposed
facility. 

The company hopes to secure nec-
essary approvals and begin construction
during 2011.

Brookfield increases
property in New York 

Pittsburgh-based Liberty Tire Recy-
cling announced the promotion of
Angela Fornal to manager of environ-
mental programs. In her new role with
Liberty Tire, Fornal will develop and
support programs to help the company
continue to operate its business in an
environmentally responsible manner. 

Prior to joining Liberty Tire Recy-
cling, Fornal worked as a project scien-
tist in the waste divisions of the
engineering consulting firms Malcolm
Pirnie, Inc., in New Jersey and Virginia;
and Blasland, Bouck and Lee, Inc. in
Pittsburgh. In these roles, Fornal con-
ducted environmental site assessments,
investigations and remedial design proj-
ects at hazardous waste sites and envi-
ronmental compliance assessments and
audits for commercial and industrial
clients. 

As a student at the Pennsylvania
State University, Fornal worked for the
university’s Environmental Health and
Safety Department implementing chemi-
cals management and disposal practices
in the laboratories. She also interned with
the Pennsylvania Department of Environ-
mental Protection for several years in the
air quality division.

Fornal appointed manager
of environmental programs

Doosan Portable Power has named
Genset Services Inc. of Pompano Beach,
Fla., an authorized dealer of its full line
of mobile generators for southern
Florida.

Genset Services is a full-service
company providing sales, parts, repair
and rental of standby and mobile power
generation systems for various applica-
tions, ranging from 7 to 9,000 kW. To
support the need to enhance its mobile
power system offerings, the dealership
added to its fleet the full line of mobile
generators, ranging from 25 kVA to 570
kVA from Doosan Portable Power. 

Genset Services has been in the busi-
ness since 2003. The dealership serves
the state of Florida out of its South
Florida headquarters and a branch loca-
tion in Apopka, Florida. 

Genset Services dealer of
Doosan generators

Veolia ES Solid Waste, Inc. has
acquired all the business assets of Milo
Sanitation, based in Valdosta, Georgia.
The acquisition will expand Veolia’s
hauling operations in Valdosta, adding
4,000 residential customers and 60
commercial accounts to the existing
system.

All drivers and other employees of
Milo Sanitation have been offered
positions as part of the acquisition
negotiations. The waste collected will
be internalized at the Veolia ES Ever-
green Landfill in Valdosta, Georgia.

Details of the transaction were not
disclosed.

Veolia ES Solid Waste
acquires Milo Sanitation

RecycleBank, in a partnership with
PSI Environmental Services, Inc.,
announced that it is now operating in
Twin Falls, Idaho. Twin Falls is the first
city in Idaho to implement RecycleBank
– a program that motivates people to
take greener actions, such as home recy-
cling, by rewarding them with points
that are redeemable for rewards from
local and national retailers, restaurants,
pharmacies, grocers, and more. 

Idaho marks RecycleBank’s 29th
state. 

RecycleBank expands into
Twin Falls, Idaho

Upstate Shredding - Ben Weitsman
& Son announced a purchase agreement
to acquire Brenner Recycling, Inc., a
retail scrap metal and recycling com-
pany located in Hazelton, Pennsylvania.
The all cash transaction was scheduled
for closing on April 1. Key Brenner
executives and all employees will con-
tinue in their positions. 

Brenner is a third-generation, family
owned business in operation since 1925.
It grew from a used auto parts yard to
become the largest scrap metal, paper and
cardboard recycler in the greater Hazel-
ton area, which is approximately a two-
hour drive from Philadelphia and New
York City.

Ben Weitsman acquires
Brenner Recycling 

Bandit Industries of Remus, Michi-
gan welcomed PCI Waste & Recycling
Equipment of Portland, Oregon as the lat-
est addition to their family of Bandit deal-
ers. Serving the entire Pacific Northwest
including Washington, Oregon and Idaho,
PCI’s full line of industrial refuse and
recycling equipment will be a perfect
home for Bandit’s comprehensive offer-
ing of chippers and stump grinders.

PCI Equipment newest
Bandit Industries dealer

Greenstar Recycling and Waste Pro
USA have reached a strategic agreement
in the Atlanta area.  Under the terms of
the agreement, Waste Pro will receive
recycling processing equipment and
Greenstar will provide marketing of
recovered commodities from Waste
Pro’s Atlanta recycling facility. The
agreement also includes Greenstar
responsibility for marketing additional
Waste Pro recyclable commodities
throughout its business footprint in the
South. 

Greenstar provides material market-
ing services, also known as commodity
trading or brokerage, for small and large
volume customers throughout North
America. This includes selling recy-
clables on behalf of Greenstar and other
recyclers that have been recovered from
the local community, separated and pre-
pared for shipment to end users both
domestically and internationally.

Greenstar and Waste Pro
reach strategic agreement
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FLIP SCREEN OFFERS EX80
ATTACHMENT FOR EXCAVATORS

Flip Screen USA 
PO Box 1696
Northampton, MA 01060
413-537-5572 
www.flipscreen.net

NEW CASE F SERIES WHEEL
LOADERS BOOST FUEL ECONOMY

Case Construction Equipment introduced three new
F Series wheel loader models that provide faster
acceleration, quicker cycle times and higher travel
speeds. The Case F Series wheel loaders use selec-
tive catalytic reduction technology to meet Tier 4
Interim emissions standards while also delivering
increased power and improved fuel efficiency. 

The Case 721F, 821F and 921F wheel loaders fea-
ture a 6.7-liter Tier 4 Interim-certified engine, rated at
179, 211 and 242 hp, respectively. A new optional,
five-speed transmission with open-differential axles
and advanced system programming provides more
fuel savings. 

Case Construction
Equipment
700 State Street
Racine, WI 53404
866-542-2736
www.casece.com

Flip Screen Australia Pty Ltd. introduces the EX80
screening bucket attachment, durable enough to
stand up to demanding industries including roadbuild-
ing, construction, demolition, landfill, railway, and
waste and recycling. Suitable for 20 to 27 ton excava-
tors, the EX80 replaces the excavator’s bucket and
works by rotating on a horizontal axis continuously
through 360 degrees. 

Including its mesh screen, the EX80 weighs in at
4,650 lbs. The unit features a bucket opening 47” wide
by 24” high, and has a capacity of approximately 1
cubic yard.

NEW PRODUCT SHOWCASE

ATTACHMENTS INTERNATIONAL’S
NEW SIDE DUMP BUCKET

Attachments International introduced their new side
dump bucket designed for dumping materials in hard
to maneuver areas.

The side dump bucket allows dumping in trenches
or in hoppers from side locations. Industrial hydraulics
provide an even metered spread of materials.

Attachments International
9 Industrial Park Drive
Pelican Rapids, MN 56572
218-863-6444
www.attachmentsintl.com

NEW TITAN LIVE FLOOR TRAILER
ADDS 2,000 LBS. CAPACITY 

The newest hauler from Titan Trailers is a stream-
lined Walking Floor® model designed to reduce weight
and increase payloads by up to 2,000 lbs.

The Thinwall body features the same double-
walled, doubled-welded construction renowned for
durability in extreme hauling applications such as
C&D waste and scrap metal.

Titan has enhanced the system with an integral V-
Plow self-cleaning system. Standard equipment
includes a hydraulically powered tailgate, disc brakes
and a handheld remote control for operating the Walk-
ing Floor®, V-Plow, tarp and tailgate.

Titan Trailer Mfg., Inc.
2306 South Hwy 77
Waterville, KS 66548
519-688-4826
info@titantrailer.com

MOD RECYCLING’S ELECTRONICS
COLLECTION CONTAINER 

The Poly-Trux® 54P-20R eWaste cart is available
with an optional hinged panel that opens for
ergonomic access to the computers, televisions,
microwave ovens and other electronics waste col-
lected in the cart. Eliminating the need to manually
remove heavy, unwieldy electronics waste from over
and out of the container, the eWaste cart reduces
bending, reaching and lifting for improved worker
safety. Hinged panel spans nearly entire length of the
52” long, rotationally molded container, and is set atop
premium, industrial-strength casters. Available with a
lockable security cover or soft, vinyl cover.

MOD Recycling
4920 State Road
Ashtabula, OH, 44005
800-829-4535 
www.recycleosaurus.com.

100 YEARS OF INNOVATION
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BUSINESS BRIEFS

Metalico, Inc. has hired veteran scrap
executive Kenneth P. Mueller to oversee its
conventional scrap metal recycling opera-
tions while formalizing new duties for
Michael J. Drury in its platinum group
metals (PGM) and lead fabricating activi-
ties.

Mueller joins the company as its senior
vice president and chief operating officer of
ferrous and nonferrous scrap metal recy-
cling. Drury, a longtime Metalico executive
vice president, will serve as chief operating
officer for its PGM and lead operations.

Mueller began his recycling career in
1976 with Luria Bros. in Peoria, Illinois. He
has held numerous commercial and opera-
tions management positions over the years
with Luria Bros., The Snyder Group in
Pittsburgh, Columbia Iron and Metal in
Cleveland, and Cozzi Iron and Metal, in
both Chicago and Pittsburgh. In 1997,
Mueller relocated to Phoenix as president
of Metal Management Arizona. Most
recently he was western regional president
of Sims Metal Management based in
Phoenix. 

Drury has been an executive vice pres-
ident since Metalico’s founding in 1997. He
has worked closely with the company’s lead
fabricating segment throughout its history
and its PGM business since Metalico
entered that business in 2007. 

Drury will continue to work out of the
company’s corporate offices in Cranford,
New Jersey. Mueller will be based in Pitts-
burgh as he supervises operations in west-
ern Pennsylvania following the recent
departures of James and Daniel Snyder
from the Company.

Metalico names Drury,
Mueller to senior posts

Tubelite Inc. has named Tom Min-
non as eastern region sales manager of
the company’s architectural aluminum
products, serving clients from Maine to
Georgia. With nearly four decades of
industry experience and many profes-
sional accreditations, Minnon regularly
provides educational and consultative
support to architects, buildings owners
and glazing contractors.

Minnon’s experience in the fenes-
tration industry includes architectural
sales in natural daylighting applications,
high-performance glazing, solar energy
design and architectural aluminum glaz-
ing systems with Kalwall Corporation,
Kawneer Company and YKK AP.

Minnon currently serves as chairper-
son on the Town Council’s Energy and
Environmental Advisory Committee. 

Tubelite hires Tom Minnon
as sales manager

Round2, Inc., an eRecycling service
provider, announced that it has expanded
its current processing facility in Coppell,
Texas from 116,000 square feet to 174,000
square feet. The additional space will be a
high-security, high-touch operation for
receiving, processing, testing, and repair-
ing end-of-lease and retired IT assets.
Round2 has experienced significant
growth in both its Enterprise Solutions
group and Lease Returns group necessitat-
ing the growth in space and headcount.
Round2 expects to add 52 additional tech-
nical staff members over the next 9 months
to meet demand for these services.  

Electronics recycler
expands facility in Texas
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Material Handlers

ATLAS
2007 1804 (rubber), 52' reach, hydraulic cab, 
gen-set and grapple. (2,400 hours)

CATERPILLAR
2005 M325C REBUILT (rubber) with 50' reach, 
hydraulic cab, A/C, gen-set and grapple.
2003 M320 REBUILT (rubber), 39' reach, A/C 
hydraulic cab, gen-set and grapple.
2002 M318 (rubber), 36' reach, A/C, hydraulic 
cab, gen-set and grapple.

FUCHS
2006 & 2007 MHL350D (rubber), 52' reach, A/C 
hydraulic cab, gen-set and grapple.
2004 MHL 350 (rubber), 50' reach, hydraulic cab, 
gen-set and grapple.
2003 & 2006 MHL331 (rubber), 34' reach, 
hydraulic cab, gen-set and grapple.
2001 MHL360 REBUILT (rubber), 59' reach, 
hydraulic cab, gen-set and grapple.
2003 MHL 340 REBUILT (rubber), 41' reach, 
hydraulic cab, gen-set and grapple.
2001 MHL320 (rubber), 31' reach, hydraulic cab, 
gen-set and new 48" magnet.
1995 MHL 350 REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.

LIEBHERR
2004 R954EW (crawler), 59' reach, hydraulic cab, 
gen-set and grapple.
1999 R934EW REBUILT (crawler), 50' reach,         
4' cab riser, gen-set and grapple.
1994 A932 REBUILT (rubber), hydraulic cab, 
gen-set and grapple.

SENNEBOGEN
2006 821M (rubber), 36' reach, hydraulic cab, 
gen-set and grapple.
2005 835M REBUILT (rubber), 55' reach, 
hydraulic cab, gen-set and grapple.
2004 825M REBUILT (rubber), 43' reach, 
hydraulic cab, gen-set and grapple.
2000 830M REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.

OTHERS
2006 Komatsu PW220 (RUBBER), 41' reach, 
hydraulic cab, rotating shear and gen-set.
1996 KOMATSU PC240 REBUILT  (crawler), 38' 
reach, 3' cab riser, gen-set and grapple.
2003 NEW HOLLAND MH (rubber), 40' reach, 
cab riser, gen-set and grapple.
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, cab,  
A/C and grapple.

NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

(3) USED ROTATING GRAPPLES
USED 67” & 58” OHIO MAGNETS

NEW 4-TINE ROTATING        
SCRAP GRAPPLES

Mobile Shears & Grapples
Hydraulic Material Handlers

Magnets & Gen-sets

Call Ivan Jacobs today at
800-472-0453

EQUIPMENTEQUIPMENT
INTERNATIONALINTERNATIONAL

1997 A902 MH with Fixed Elev Cab, MH
Boom & Stick, Magnet, Generator, Grpl,
SN: 3953  $115,000
2008 A904C HD MH with Hyd Elev Cab,
36' Reach, 5-Tine Liehberr Grpl, Kw Gen,
SN: 9636  $229,000
1999 A924 MH with Hyd Elev Cab, 42'
Reach, 5-Tine Grpl, New 15 Kw Gen, SN:
6266  $139,000
2002 A924B MH with Hyd Elev Cab, MH
Boom & Stick, 15 Kw Gen, 5-Tine Liebherr
Grpl, SN: 4267  $159,000
2002 A924B MH with Hyd Elev Cab, MH
Boom & Stick, 15 Kw Generator, 5-Tine
Liebherr Grpl, SN: 4266  $159,000
2004 R924B HDSL with Hyd Elev Cab, MH
Boom & Stick, 5-Tine Liebherr Grpl, New 15 
Kw Gen, SN: 3028  $179,500
2004 A934B HD MH with Hyd Elev Cab, 
Cab Guard, FOPS Guard, Industrial Boom
& Stick, 5-Tine Liehberr Grpl, 20 Kw
Generator, SN: 0961  $219,000
2005 A934B HD MH with Hyd Elev Cab,
FOPS Guard, Industrial Boom & Stick,
5-Tine Grpl, New 20 Kw Gen, SN: 2284
$219,000
2006 A934C MH with Hyd Elev Cab, MH
Boom & Stick, 5-Tine Grpl, New 20 Kw Gen,
SN: 8362  $229,000
2005 R934B EW MH with Fixed Elev Cab,
Front Cab Guard, FOPS Guard, MH Boom
& Stick, 17.5 Kw Gen, SN: 6062  $179,000
1998 A954 MH Factory Reconditioned with
Cab Riser, Hyd Elev Cab, Industrial Boom &
Stick, New 33 Kw Gen, SN: 0145 $325,000

800-661-8844

PROCESSPROCESS
                  IN                  INC.C.
www.processeq.netwww.processeq.net
Call Rane Lottinville today

LIEBHERR

SENNEBOGEN
2002 835R-HD with Hyd Elev Cab, MH
Boom & Stick, Hyd Adj Undercarriage, Deutz
Diesel Engine, New 20 Kw Gen, 5-Tine Grpl,
SN: 5343  $199,000
2006 850R-HD with Hyd Elev Cab, MH Boom 
& Stick, Hyd Adj Undercarriage, Cat Diesel
Engine, New 25 Kw Gen, 5-Tine Grpl, 
SN: 5177  $299,000

SIERRA
2007 RB 5000 Baler Logger with Cummins
Diesel Engine, Automatic Baling & Logging
Cycles, 10-12T Bales per Hour, 16-2T
Logging per hour, 2,500 hours, SN: 2500 POR
EXCAVATOR SHEAR COMBINATIONS
(3) 2006 Kobelco SK 330 LC Excavators 
w/NEW Labounty MSD 2500R Shears  POR
(1) 2006 Kobelco SK 330 LC High Walker
Excavator w/NEW Labounty MSD
2500R Shear POR

800-472-0453      Ivan
    Jacobs

2006 KOMATSU
PW 220-7MH

With rotating shear,
hydraulic cab riser,

solid tires,
gen-set

 and A/C.

LOW HOURS

800-472-04800 472 04

With rot
hydrau

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

Hydraulic Cab
20 KW Generator

51' 4 Reach, Grapple
82,000 lbs

Operating Weight

5

Material Handler
M325D LMHMM3252 D LMH

2008 CATERPILLAR

STATIONARY TRI STATE SHEAR,
BALER, LOGGER. Has squeeze box.
Very good older machine. $49,900. New-
ton, Wisconsin. Please contact Eric, 920-
693-8261, bbmetals@tds.net. 

Material Handlers

NEXT DEADLINE:  APRIL 18
Call today!  877-777-0737

Material Handlers

Businesses

PENNSYLVANIA AUTO SALVAGE YARD
on 13.1 acres with a 2,400 sq. ft. 3-bay
garage with lift and 400 sq. ft. storage
building; in eastern PA, 1.5 hours from
NYC and 1.5 hours north of Philadelphia.
Asking $600,000. Contact Lindsay Kutz
(484-241-6783) or Louise Sylvester (610-
217-9379). Office (610-250-8880), Cold-
well Banker Heritage, Bethlehem PA
18020.

C&D INTERNAL RAIL TRANSFER STA-
TION: 4.2 acres located in Westchester
County, NY. Approved special use permit
for 54,000 sq. ft. building. 1,500 tons per
day C&D transfer. Two 2,000’ spurs of rail
with one inside building. D.E.C. application
pending. Approved rail design with Metro
North. Call 914-906-7161.

CRYSTAL AUTO PARTS: family-owned
business, located in Dearborn, Michigan
since 1956; holds only recycling license in
city, facility on approximately 5.5 acres;
well-established wholesale/retail truck
parts business and scrap processing oper-
ation. Easy access to I-75 and I-94. Owner
can remain on staff to assist with transi-
tion, $750,000. Call 800-336-3348. 

AUTO RECYCLING/SCRAP YARD, all
licensed New Hampshire green yard certi-
fied, plus large, 3-bay garage/lifts with
apartment over, outside bins, pole barn, all
equipment including scales, outbuildings.
Landscaped, nice, 2,200 sq. ft. home on
17 acres in low tax Webster, New Hamp-
shire. Owner retiring, asking $750,000.
Owner financing available. Call 603-746-
2554. 

Balers

216-398-8800 
 

Your Source for  all  Recycling Equipment Needs 
OHIO BALER COMPANY, INC. 

EXCLUSIVE HARRIS DEALER FOR  
OHIO, WESTERN PA. & WESTERN NY. 

NEW, USED & RECONDITIONED 
ALWAYS BUYING AND SELLING 

EQUIPMENT 
• 2 RAM BALERS  •LOGGER BALERS  

• METAL BALERS & SHEARS 
• ALLIGATOR SHEARS • WIRE STRIPPERS 

• SCRAP PROCESSING EQUIPMENT 
• RELINE SERVICES 

www.OhioBaler.com 

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 hp motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

Balers

Auto Recycling

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

GOT A SCRAP OR PARTS YARD? Got
tow trucks? We've got business for you!
Donate A Car 2 Charity is a nationwide car
donation program handling over 18,000
vehicles a year. Looking for competitive flat
rate bids for scrap and parts vehicles.
Please fax offers to 866-545-5823 or visit
www.donateacar2charity.com.

We buy

DIRTY MOTOR BLOCKS!
Paying TOP $ for all ferrous & NF grades.

METALICO ANNACO, INC.

800-394-1300

1997 E-Z CAR CRUSHER

Immaculate condition, automation. 3,100 hrs.

$95,000•800-823-9688
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COMPACT
GENIUS GENSET

FULL DETAILS ON WEBSITE

INSTALL DIMENSIONS:
L34” X W30” X H34” 

• 13kW 57 AMP GENERATOR
• KUBOTA DIESEL ENGINE
• REMOTE CONTROLS IN CAB
• VIBRATION ISOLATED
• SHORT-CIRCUIT PROOF
• SAFETY SHIELD “CAPSULE”
• NO WEARING PARTS
• POWERS TO 58” MAGNET
• ALSO: 10kW / 20kW MODELS

MADE IN AMERICA BY
JOB MACHINERY, INC.

CALL 612-961-8893

www.jobmachineryinc.com

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!

U
S 
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’s
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40
00

           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

SHREDDERS
EQUIPMENT FOR SALE

Reitz PB24 Prebreaker 22"x33" 
SSI 450HP Diesel 42"x66" Shredder 
Retech 2007 RG32/20 shredder 25HP 
 

800-757-1064
www.NISProducts.com

Increase productivity with our
rugged self dumping hoppers!
We have a wide
range of sizes 
and capabilities 
to meet your 
specific needs. 
    Call us today!

DUMP HOPPERS

74 x 104 AUTO SHREDDER, 3,800 hp
diesel drive, feed shute and compression
feeder, 419-786-9243. 

Helmke
Motor

for

ALL
Shredders

In great condition!
3350 h.p.

$49,000 
Loaded, your truck from
Willoughby, OH 44094

Call Kevin Klicman
800-372-2408

Six, 54”, hook height,16’ long, 4’ sides
$1,650 each or all for $9,000!

HOOKLIFT BOXES

402-721-2985

Miscellaneous

Miscellaneous

800-661-8844

PROCESSPROCESS
                  IN                  INC.C.
www.processeq.netwww.processeq.net
Call Rane Lottinville today

2004 M322C MH with hyd Elev Cab, Cab
Guard, FOPS Guard, 42’ New 15 Kw Hyd
Gen, 5-Tine Grpl, SN: 0314 $189,000
2006 M322C MH with Hyd Elev Cab, Cab
Guard, FOPS Guard, New 12.5 Kw Hyd
Gen 4-Tine Anvil Grpl, SN: 0285 $209,000 
2008 M322D MH with Hyd Elev Cab, Cab ,
Guard FOPS Guard, New 15 Kw Hyd Gen,
5-Tine Grpl  SN: 0262 $229,000
2005 M325C MH with Hyd Elev Cab, 52'
Reach, 15 Kw Gen, 5-Tine Grpl, 4 Outriggers
SN: 0250A  $219,000
2006 M325C MH with Hyd Elev Cab, FOPS
Guard, 52' Reach, New 15 Kw Gen, 5-Tine
Grpl,  SN: 0287 $219,000
2005 M325CL MH with Hyd Elev Cab,
FOPS Guard, 52' Reach, New 20 Kw Gen,
Four Outriggers, 5-Tine Kinshoffer Grpl, 
SN: 0289 $249,000
2005 M325CL MH with Hyd Elev Cab,
FOPS Guard, 52' Reach, Super Solid Single
Tires, New 20Kw Gen, 5-Tine Grpl, 
SN: 0301 $219,000
2006 M325CL MH with Hyd Elev Cab, 52'
REach, 20 Kw Generator, Super Solid 
Single Tires, New 4-Tine Grpl, SN: 0333  
$269,000
2006 M325D MH with Hyd Elev Cab, MH
Boom & Stick, Solid Tires, 20 Kw Gen, 
Kinshofer 5-Tine Grpl, SN: 0235 $259,000 
2007 345C UHR with Tilting Cab, FOPS
Guard, 80' Three-Piece Ultra High Front,
Excavator Stick, HDG Grpl, Cat MP20
Attachment, 2,810 Hours, SN: 2049 POR
2007 345C UHR with Tilting Cab, FOPS
Guard, 80' Three-Piece Ultra High Front,
Excavator Stick HDG Grpl, Cat MP20
Attachment, 2,176 Hours, SN: 2050 POR

CATERPILLAR

FUCHS
2006 MHL 350 with Hyd Elev Cab, 49'
Reach, New 5-Tine Grpl, 20 Kw Gen, SN:
1057 $229,000
2006 MHL 360 with Hyd Elev Cab, MH
Boom & Stick, New 5-Tine Grpl, 20 Kw Gen,
SN: Q0444 $249,000

Material Handlers Material Handlers Material Handlers

800-472-0453      Ivan
    Jacobs

GEN-SETS &
MAGNETS

NEW American-Built 

‘98 Daewoo Solar 220 LC III
Material Handler

Elevated Cab, 4206 Hours, 40 ft. Iron Axe Boom,
15 KW Gen w/45" Mag, Rotobec Grapple:

$95,000
Call Tom: (718) 495-4949

(800) 225-0623
sales@kuhnequipment.com

2004 Sennebogen 830R HD - Hydraulic
Cab, 50 ft. MH front, 15 kw Gen Set, 
Bateman 5-tine grapple, heavy duty U/C. 
A one owner, well kept machine!  
$119,000.

2005 Komatsu PC300LC-7 - 5,100 hours,
cab guard, heat & A/C, 2007 Genesis
GXP6600R MAXX Mobile Shear w/360
rotation.  Low hours on shear.  
$279,000  FOB CA

Cat 330CL - 3,600 hours, cab guards,
heat & A/C, 2008 Genesis GXP500R
(15,000 lb.). Mobile Shear w/360 rotation. 
VERY NICE PACKAGE!!!  $289,000

2006 Cat M322C MH - 5900 hrs, Hydraulic
Cab, 12 kw Gen Set, 41 ft. MH boom & stick,
Solid tires, and NEW Grapple.  Excellent.
$195,000

2006 Cat M318C MH - Hydraulic Cab, 
12 kw Gen Set, 39 ft MH boom & stick,
NEW Solid Tires, and Magnet + Grapple. 
$159,500

ELECTRIC PEDESTAL MOUNT equilib-
rium crane, 1997 Harris model #H6520P,
65 ft. reach, 100 hp. 419-786-9243 

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

HHEAVY EQUIPMENT 
SERVICES CO

2006 FUCHS MHL350 (Rubber) 49' 
Reach, Hyd Cab, Gen Set & Grapple
2008 Caterpillar M325D LMH (Rubber) 
51' Reach, Elev Cab, Gen Set & Grapple
2005 Caterpillar M325C LMH (Rubber) 
51' Reach, Elev Cab, Gen Set & Grapple
2006 Caterpillar M322C MH (Rubber) 
41' Reach, Elev Cab, Gen Set & Grapple
2002 Sennebogen 835R (Crawler) Hyd 
Cab, New 20KW Gen, Grapple
2006 Sennebogen 850R (Crawler) Hyd 
Cab, New 20KW Gen, Grapple
2005 Liebherr A934B HD (Rubber) 47' 
Reach, Hyd Cab, Gen Set & Grapple
2004 Liebherr R924B HDSL (Crawler) 
52' Reach, Hyd Cab, Gen Set & Grapple

HAVE USED EQUIPMENT TO SELL?
Consider placing it in American Recycler -
for only $60!  Call 877-777-0737 or visit
AmericanRecycler.com for 24/7 service.
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Steel Buildings

Tire Recycling

NEEDED: INDIVIDUALS INTERESTED in
a 21st century, environmentally-sound,
revenue-generating, proprietary crumb
rubber and refractoring system. Tires
turned quickly, leaving nothing behind to
waste. All components, (fiber, wire mesh,
and rubber) are separated and generate
revenue streams that will amaze the tire
recycler. Write us at firesafe@comcast.net.

DEMO-TECH TRAILERS, INC.
217-233-0090

END DUMP TRAILERS
DUMP TRUCK BOXES
QUALITY, CUSTOM-BUILT

 IN STOCK:       
40’ FRAMELESS SCRAP HAULERS

TURN KEY EQUIPMENT AND
INVENTORY

10 ACRES - 50x100’ MORTON
BLDG WITH RADIANT HEAT WITH

LIVING QUARTERS. OFFICE,
FENCED YARD, LOW TAXES

NO INCOME TAX!
OWNER RETIRING

TIRED & OLD

A NICE PLACE TO LIVE
AND WORK
$750,000

307-235-0133

OUT WEST WHERE YOU CAN
SEE THE SUN AND THE MOON
& CARRY A GUN IF YOU WISHSoftware

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

MOBILE
SHEARS

  
1990 CAT 235 

with CAT S340 
rotating shear.

LIEBHERR R952HDX with Vibra-Ram shear.
2004 KOMATSU PC600 LC-7 with 
Genesis 1000R rotating shear.
2008 LINK-BELT 330 (1,900 hours) with 
Genesis 660R rotating shear.

800-472-0453      Ivan
    Jacobs

with 

Cab Guards

1990 CAT 235
with CAT S340 
rotating shear.

OBILE
HEARRRRSSSSSSSSSSSSSSSSSSHEAR

Guards

MOBILEMOBILE
SHEARSSHEARS

‘99 1100 ton Vezzani PC1023 AC

Very low hours • Many spare parts
Well maintained • $850,000

FOB • Newton, WI
Contact Eric or Bob

(920) 693-8261 • bbmetals@tds.net

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

2006 Kobelco SK330LC 
with New LaBounty 
MSD 2500 R Shear

2006 K b l SK330LC
MOBILE SHEARSMOBILE SHEARS

Shears

24” D&K mechanical,
good condition, $3,500!

Alligator Shear

402-721-2985

24” Canton mechanical, heavy
duty, excellent condition, $9,800!

Alligator Shear

402-721-2985

Shears

Scales

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

60" vertical balers, $4,500 each
REM can flattener and blower, w/conv, $6,900
CD 3000 can densifier w/conv, $19,500
48" scrap magnet, w/gen-set, $6,900
Aljon #9 portable car crusher, $19,000
EZ Crusher, model B, portable, $45,000
48" scrap magnet, w/gen-set, $6,900
Mosley TC 60 ferrous baler, stationary, 
gas engine, $19,000
Aljon 400 logger/baler, $95,000

More equipment available at:
www.scrapyardequip.com

701-837-5654 or josh@scrapyardequip.com
We are looking for equipment to buy--call today!

USED

EQUIPMENT FOR SALE
Alligator shears, sizes from 7" to 26"
9kw genset w/gas engine, all controls, $10,400
4 head wire stripper, cuts 4 sides, up to 2 1/4" wire, $6,000
7" hydraulic shear, foot pedal, $4,800
Stationary can densifier, manual controls, 
portable units available, $9,500
Wire chopping system, 200 lbs. /hr., larger
units available, $35,000

NEW

26"
Matech

hydraulic
aligator

shear,
120 ton
$12,800

Miscellaneous

Experience = RESULTS.

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

See what we can do
for YOU.

Miscellaneous

FOR SALE: UNUSED 98-104 METSO
100-4” SHREDDER-BOX ONLY. Used
rotor disc 14” brg; used roll feeder. 36” top,
36” bottom roller (still in use); unused 98-
104 Texas shredder style disc rotor, 14”
journals; 2005 HVSC electronic metal sep-
aration system model 8024A, 80” EMSS,
original cost $299,000; 2005 Ohio Magnet-
ics cross belt mag model 43A S/N, 1345-
SJ, original cost $21,000; Ohio Magnetics
electronic drum mag 36 x 48” diameter;
drum magnet 54 x 84” diameter, North-
South pole aluminum wound, shell is good;
Hagglunds TADS self-contained, hydraulic
drive, in-feed S/N 2003014, low hours,
application up to 150’ track, style conv.
ready to install; General Kinematics Air
Knife Destoner, less than 100 hours,
series 20GI fan, 334 CCW, BH; Bateman
grapple, 2-tine, 3 yd.; Eddy Current 60'
Stienert; tires, tires, tires: 600+, aired-up
on rims! Budds, Dayton, Pilot, all sizes. 70
percent or better, caps and virgins, load
your trailer or shipping container. Contact
casisales@rrohio.com or 740-236-0177.

A Midwest HARRIS Dealer
Dedicated to Serving the 
SCRAP Industry!

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

We Service what we Sell!

Material handlers in stock:
Liebherr A924, A934, A944

Cat-M320, M325C, 330C
Shears in stock:

PC 200/300R Genesis
Kobelko 350/660R Genesis

Cat 345/1000R Genesis
Genesis 500R/990R

EQUIPMENT FOR SALE: Two Gruendler
5060 Vertical Hammer mill 500 hp electric
motors with T conveyor and starter control
panel. They are 2001 but put in service in
2003; Mac Saturn tire shredder, electric
300 hp; electric CBI Magnum grinder;
1998 Gruendler 5060DH portable grinder
Cat engine, call 914-906-7161. 





NEW and USED Equipment

10 Foot Opening 
Advanced Oil Recovery System
State-of-the-Art Automation System
400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
Economical 4-cylinder and Electrical 
Models

Larger Charge Box
Variable Bale Size
Increased Compression Force
Extended Fuel Capacity
Heavy-duty Knuckle Boom
Superior Reach
Superior Lifting Capacity

10 ft.

Models

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

SEE US AT
ISRI

April 5-9th

MAXIMIZE YOUR CRUSHING EFFICIENCY

HIGH-SPEED
BALER/LOGGER

ORDER TODAY &
TAKE DELIVERY 
AT YOUR YARD!

Used Equipment For Sale
1995 E-Z Log Baler

$85,000

110 hp John Deere diesel engine 
with 4,550 hours.

2008 S5250 ORCA Baler

$200,000

Able to crush up to 30 cars per hour.
1990s Big MAC Portable Crusher

$69,000

Air compressor, new automation, pump, 
repacked cylinder.
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On Valentine’s Day, TV news report-
ed that drainage grates were disappearing
from the streets and parking lots in
Clifton, New Jersey. Bronze plaques were
also pried off war memorials. Gaps in the
pavement created dangerous pedestrian
hazards and the desecration of the memo-
rials was heartbreaking for the community.
Police attributed it to metal thieves and
suggested that the culprits may be
methamphetamine addicts looking to pay
for a quick fix. Law enforcement experts
believe that the majority of the thefts are
crimes of opportunity rather than anything
organized.

In a tough economy, however, and
with the rising prices of scrap metals, ran-
dom crimes of opportunity are aggravating
the metal theft situation.

Unfortunately, increased metal thefts
are happening at a time when state and
municipal budgets are being stretched to
pay for essential services. It also comes
when hiring freezes and cuts in law
enforcement are being imposed. The reali-
ty is that in many jurisdictions, more seri-
ous crimes take higher priority.

Gary Bush, the national law enforce-
ment liaison director of material theft pre-
vention at Institute of Scrap Recycling
Industries (ISRI), spent 33 years in Florida
law enforcement as a patrol officer, ser-
geant and field training supervisor.

In his last years in Florida, he was a
metal theft investigator. In October, 2008
Bush joined ISRI. Today he oversees
ScrapTheftAlert.com, ISRI’s web-based
system that helps members and law

enforcement catch thieves, recover materi-
als and return them to the rightful owner.

“I handle most of the day to day oper-
ations for the system for the United States
and Canada, approving alerts issued by
recyclers and other stakeholders, vetting
new officers into the system, and provid-
ing guidance to those using it. I’ve also
developed an outreach plan, conducting
workshops to help law enforcement and
recyclers learn how we can help each
other in combating metal theft.”

ScrapTheftAlert.com was established
in mid-December 2008 as a modern ver-
sion of ISRI’s original Fax Net System
that dates back to the late 1970s.

“Today, the economy is struggling,
people are out of work, and many are des-
perate. Many see metal theft as a way of
turning a fast buck,” said Bush.

Here is how ScrapTheftAlert.com
works: By registering at the website, a
user can post alerts to the scrap industry of
thefts of materials in the United States and

Canada. Upon a validation and review of
the post, an alert is sent by email to all
subscribers within a 100-mile radius of
where the incident occurred. The system is
zip-code based, so depending on the cir-
cumstance, the radius can be increased. An
alert arrives in the recipient’s mailbox in
minutes.

Besides descriptions of material
stolen and the perpetrators, users can also
upload up to four photos as evidence with

New regulations combat increased metal theft
by MIKE BRESLIN
mbreslin@americanrecycler.com

PHOTO BY STEPHEN MAHAR | DREAMSTIME

See METAL THEFTS, Page 6

The Department of Commerce has
issued an affirmative preliminary cir-
cumvention ruling determining that Chi-
nese imports of cut-to-length carbon
steel (CTL) plate that include economi-
cally and metallurgically insignificant
amounts of boron are subject to the
antidumping duty order on CTL plate.

Last year, Nucor Corporation and
other domestic plate producers present-
ed the Department of Commerce with
compelling evidence that Chinese CTL

plate with small amounts of boron added
is being produced, marketed and sold to
United States customers as a means to
avoid paying antidumping duties. After
completing its preliminary investigation,
the Department of Commerce found that
the boron-added CTL plate has virtually
the same physical characteristics, uses
and production process as CTL plate
without boron. Therefore, Chinese CTL
plate imports including minor amounts
of boron will now be held subject to the

antidumping duty order. Notably, the
Department of Commerce’s decision
applies to all boron-added Chinese CTL
plate imports – regardless of producer,
exporter or importer.

“For years, Chinese producers have
added boron to their CTL plate products
as a means to fraudulently evade the
antidumping duty order on CTL plate,”
said Dan DiMicco, chairman and CEO
of Nucor. “This was a straightforward
case of circumvention, and we’re

pleased that the Commerce Department
is closing this loophole and effectively
enforcing trade laws.”

As a result of the ruling, The
Department of Commerce has ordered
Customs and Border Protection (CBP)
to suspend liquidation of any Chinese
boron-added plate imported since April
2010, when the investigation began.
CBP will also require cash deposits of
estimated duties on all Chinese boron-

Chinese boron-added plate subject to antidumping order

See CHINESE STEEL, Page 3

Many gas and electric utilities, as well as telecommunications companies, have stepped up their anti-theft programs by establishing hotlines, upping rewards for
reporting crimes and increasing electronic and human surveillance.



PepsiCo announced a partnership
with the DowntownDC Business
Improvement District (BID) and the
District Department of Public Works
(DPW) that will make Washington, D.C.
the nation’s first city to partner with the
Dream Machine recycling initiative. A
total of 363 recycling bins will be
placed throughout the DowntownDC
BID area, offering a convenient and
rewarding recycling option for people
while they are on-the-go and advancing
the BID’s Greening Downtown DC ini-
tiative.

PepsiCo’s Dream Machine recy-
cling initiative, which aims to place both

interactive kiosks and bins, was created
in partnership with Waste Management
and Keep America Beautiful.

With approximately 1,500 Dream
Machines located in more than 20 states
to date, the program aims to increase the
United States beverage container recy-
cling rate from 34 to 50 percent by
2018.

“This latest public-private partner-
ship achieves the BID goal of providing
citywide approaches to environmental
issues while enhancing the quality of the
visitor experience Downtown,” said
Richard H. Bradley, executive director
of the DowntownDC BID. “This part-
nership will have real results. We are
projecting a diversion of more than one
million pounds of recyclable material
annually from Downtown waste.”

The DowntownDC BID’s
safety/hospitality and maintenance
workers, known as SAMs, will be
responsible for maintaining the bins and
serving as on-the-street liaisons who
educate people about public recycling
and the Dream Machine program.

For all the bottles and cans recycled
in a Dream Machine bin or kiosk in
Washington, D.C., and across the

nation, PepsiCo will make a contribu-
tion to the Entrepreneurship Bootcamp
for Veterans with Disabilities (EBV), a
national program offering free, experi-
ential training in entrepreneurship and
small business management to post-9/11
United States veterans with disabilities.

A Letter from
the Editor

www.AmericanRecycler.comPage B2, April 2011

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Readers,
March was a sobering month.

Japan was ravaged by a massive
earthquake and tsunami. The global
community will be dealing with the
fallout from the failed Japanese
reactors for years to come. And if
that were not news enough, America
has taken an active military role in
the Libyan conflict.

It’s too early to know for sure
how everything will shake out, but
permit me to speculate for a
moment. Early estimates out of
Japan indicate that it is likely to cost
over $300 billion to rebuild and
repair the damage caused by the
massive quake and subsequent
tsunami. I think it’s fair to assume
that such a massive rebuilding effort
will entail greatly increased Japan-
ese demand for imported construc-
tion materials.

Additionally, because of the
Japanese reactor failures, there is a
very real concern that the scrap
material that Japan would normally
export is now irradiated. Rather
than deal with potentially radioac-
tive scrap, many of the Pacific Rim
countries that normally imported
from Japan will likely seek their
material elsewhere, further raising
demand for American scrap and
metal products.

And finally, if the United
States’ role in Libya continues for
any significant amount of time, the
demand for metal to manufacture
the machines of war and to keep
them fed will also drive up the
demand for scrap material. Muni-
tions must be manufactured, and
missiles replaced. 

My predictions may or may not
come to pass, but I don’t believe
that they are entirely farfetched. For
those of you in the metals business,
I’d be very interested to hear your
take on the current global situation,
and whether or not you’re taking
steps to capitalize on the potential
for increased demand. Are you buy-
ing additional processing equip-
ment? Ramping up scrap purchases?
Hiring additional hands? Write or
call, and fill me in on what the
recent news from abroad means for
you. 

Business may be booming, but
that’s small consolation for the mul-
titudes facing personal tragedies.
Hopefully the month of April brings
stability to those affected by recent
events.

Until next month,

Ad space is limited, 
so don’t wait...
877-777-0737
www.AmericanRecycler.com
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To demonstrate effective, low mass
designs for steel-intensive fuel tanks of
future vehicles, representatives from the
Strategic Alliance for Steel Fuel Tanks
(SASFT) presented “An Approach for
Developing Lightweight Steel Tanks for
Advanced Hybrid Electric Vehicles” at
the ITB Group’s Automotive Energy
Storage and Fuel Systems conference in
Novi, Michigan.

David Anderson of the Steel Market
Development Institute, and Danet Sury-
tama of EDAG Inc., discussed the bene-
fits of steel fuel tanks and the design
optimization methodology used to sup-
port the global lightweighting project
called FutureSteelVehicle (FSV), a
WorldAutoSteel program. FSV aims to

develop lightweight advanced high-
strength steel (AHSS) body structures to
reduce emissions over the total vehicle
life cycle. The FSV project will official-
ly release fully engineered, steel-inten-
sive designs of battery-electric and plug-
in hybrid-electric vehicle designs in
May 2011 to demonstrate steel’s envi-
ronmental benefits.

“Steel fuel tanks provide cost-effec-
tive, lightweight, zero emissions solu-
tions for advanced hybrid vehicles,”
Anderson said. “According to results of
the SASFT project, AHSS reduces the
mass and thickness of steel tanks of
plug-in hybrid electric vehicles, while
also providing the necessary rigidity to
handle the pressure-vacuum require-

ments of today’s standards. For pressur-
ized fuel tank applications, steel’s supe-
rior strength, stiffness and design flexi-
bility are unmatched by any other fuel
tank material.”

The two-day ITB event featured
technologies to meet LEV III require-
ments with alcohol containing fuels, fuel
tanks, lines and vapor management sys-
tems. Other conference highlights
included legislative developments and
alternative energy storage systems for
renewable fuels, electricity and
hydrogen.

In addition to presenting at the con-
ference, SASFT highlighted benefits of
the Chevrolet Volt and Toyota High-
lander steel fuel tanks at its exhibit.

Strategic Alliance for Steel Fuel Tanks
discusses lightweight fuel tanks

D.C. partners with PepsiCo Dream Machine

A total of 363 of the Dream Machine bins will be
placed throughout the downtown D.C. area.



Severstal North America, a subsidiary
of OAO Severstal, announced that The
Renco Group, Inc. has signed a definitive
agreement to purchase Severstal’s opera-
tions at Warren, Ohio, Wheeling, West Vir-
ginia, and Sparrows Point, Maryland. The
transaction was expected to close in March
2011, and was subject to customary clos-
ing conditions, including expiration or
early termination of the Hart-Scott-
Rodino waiting period.

As transaction consideration, Sever-
stal will receive $125 million in cash, a
$100 million secured note, and the repay-
ment of $317 million of third-party debt at
closing. Renco will also assume various

Severstal financial liabilities including
employee-related and environmental lia-
bilities totaling $650 million.

The Renco Group, Inc. is a family
owned, private holding company that
makes long term investments in companies
across a range of industries including min-
ing, mineral recovery, metals produc-
tion/fabrication, defense and automotive
supply industries.

Evercore Partners and Raymond
James and Associates, Inc. are acting as
Severstal’s financial advisers, and Skad-
den, Arps, Slate, Meagher & Flom LLP is
acting as Severstal’s legal adviser.
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The model SEP5 sepshear separates and shears the aluminum or copper 

866-804-3829
www.arpiusa.com

Processes
up to

4,200 feet
per hour!

Our patented design provides
three models to choose from!

RES/DRM
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

NEW! A cost-effective way to process ACSR cable!
outer layer, yet leaves the steel center core 
in full length.  Process single or multi-layer 

ACSR cable safely and efficiently!

MODEL SEP5 SEPSHEAR 

added plate. The current China-wide
antidumping duty rate on plate is 128.59
percent. Commerce has also asked all
interested parties to submit briefs on the
subject within 20 days, before proceed-
ing to a final determination.

United States law authorizes The
Department of Commerce to include
products altered in minor respects within
the scope of an antidumping duty order
to prevent circumvention of that order.

With respect to the antidumping duty
order on Chinese CTL plate, the addition
of only 0.0008 percent boron to the CTL
plate converts carbon steel into an
“alloy” steel under the Harmonized Tar-
iff Schedule, and so Chinese producers
and importers have used this provision
to trade and evade the antidumping order
for many years. However, as the Com-
merce Department has now confirmed,
the boron-added CTL plate, without spe-
cial processing and heat treatment, has
the same physical characteristics and
uses as the subject CTL plate.

Chinese steel
■Continued from Page 1

The Institute of Scrap Recycling
Industries (ISRI) launched a new online,
automated Superfund Recycling Equity
Act (SREA) report system to assist ISRI
members in reserving and obtaining the
necessary reports that help them to be
exempted from Superfund liability.

ISRI members can make reserva-
tions for, and obtain, SREA reports
through a web-based form ISRI is offer-
ing through its SREA Reasonable Care
Compliance Program.

ISRI successfully worked in 1999
with Congress to obtain an exemption
for recyclers from Superfund liability,
but that exemption is not automatic. The
1999 law requires recyclers to conduct
due diligence demonstrating that they
checked to make sure their customers
are in compliance with applicable envi-
ronmental laws and regulations prior to
shipment of recyclable materials to
these customers.

ISRI president Robin Wiener noted
that while due diligence reports can cost
upwards of several thousand dollars if
done individually, ISRI has contracted
with URS, an environmental consulting
firm, to provide these reports at a sub-
stantial discount. ISRI is in turn offering
ISRI members the opportunity to
reserve and receive their reports for a
handling charge of $12. However, due to
budget restrictions, ISRI can provide
only a limited number of unique SREA
due-diligence reports at the reduced
rate. The terms of the program may be
found at www.isri.org/srea.

“ISRI is working to ensure that our
members save money and time and pro-
tect themselves through this important
program,” Wiener said. “The ISRI board
believes that helping members protect
themselves is a critical role for ISRI,
and that is why it has approved several
hundred thousand dollars of ISRI’s

budget to be used for the purchase of
these reports and decided to only pass
on a minimal handling charge per report
to its members. I strongly encourage our
members to take advantage of this sys-
tem that is easy to use, a potentially sig-
nificant money saver and hard to pass
up.”

ISRI has scheduled a workshop on
SREA issues at its annual convention
and exposition, one of the world’s
largest meetings of scrap recycling pro-
fessionals. The workshop is scheduled
for April 7 and will focus on how recy-
clers can better understand their respon-
sibilities and the tools that ISRI pro-
vides to help meet SREA’s due-dili-
gence requirements. The session will be
led by the URS senior reviewer in
charge of the overall SREA program.

“At our company, we feel it is
extremely important to protect our
future. By completing the SREA due

diligence, we are doing our best to avoid
a costly mistake down the road,” said
Matt Kripke of Kripke Enterprises.
“Requesting the reports from ISRI
allows us to take advantage of
economies of scale and pay only a frac-
tion of what it would cost us to order the
data on our own,” concluded Kripke.

ISRI’s SREA report system began
accepting report reservations from qual-
ified recyclers on March 16, and will
continue to do so through April 30.

Members should make their reser-
vations by the April 30 deadline. The
program is currently budgeted to cover
reports on approximately 1,400 different
consuming facilities. If necessary, ISRI
will prioritize reports based on a com-
puter algorithm that takes into account
demand for each consuming facility and
other criteria.

ISRI launches online Superfund report reservation system

Severstal sells several facilities Novelis sells UK foil business
Novelis announced that it has sold

its printed confectionery foil packaging
business at Bridgnorth, UK to Discovery
Foils effective immediately. Approxi-
mately 105 employees will transfer to
Discovery Foils along with the assets of
the business. Novelis will provide alu-
minum foil to the operation under a sup-
ply agreement.

Pierre Labat, general manager of
Novelis Europe’s packaging and con-
verted products business, said, “Whereas
multi-color printing is not a core activity
for Novelis, it is a good strategic fit for

the owners of Discovery Foils who have
other interests in the printing and pack-
aging business.”

Novelis is closing its Bridgnorth
foil rolling and laminating operations
and will consolidate most of the business
into its other European operations. The
move will improve the competitiveness
of the company’s European foil and
packaging production systems in
response to overcapacity and increased
competition from manufacturers in low-
cost countries. The decision will impact
approximately 200 employees.



Container 
Loaders

In the past, many scrap metal
exporters loaded shipping containers
horizontally – with Bobcats, conveyers
and other techniques that could not
achieve maximum volume or weight
loads. Not only were these techniques
slow and often hazardous, it was also
difficult for companies to accurately
weigh their containers during loading.
This would often result in scrap metal
recyclers exporting less than maximum
weight in a 20 foot container, or recy-
clers using a 40 foot container to

achieve maximum weight. Because of
the difficulties inherent in horizontal
loading, a number of new systems have
been developed to facilitate faster load-
ing of shipping containers.

Simon Ward, founder of A-Ward
Attachments, said that his firm identi-
fied the need for more efficient con-
tainer loading systems in 2005, follow-
ing more than 10 years’ experience in
designing and manufacturing special-
ized excavator attachments for the
recycling industry. Ward said, “A-Ward
has always been ‘customer wired’ – we
have been closely involved with bulk
materials handling businesses around
the world for many years. Our cus-
tomers regularly face new operational
challenges but they know they can rely
on A-Ward to devise the right solutions
for their evolving needs.”

In 2006, after conferring with
scrap metal customers and 18 months
of product development, A-Ward
launched their patented container
tilter system. Now, A-Ward sells an
average of 20 container tilters per
year in North America. Tilters are
manufactured in Savannah, Georgia

and there are over 100 tilters in use
across the country.

When discussing the advantages of
his product, Ward said, “Our tilters are
completely portable, approximately
half the price of many horizontal con-
tainer loaders, and by loading at an
angle, our tilters enable 100 percent of
the container’s volume to be filled.
Also, A-Ward’s new container rear
brace option eliminates damage to the
shipping container.

“The ACT20R-US Container Tilter
model was specifically designed to suit
North American trailer units. This
means that trucks reverse into the con-
tainer tilter with the container doors
facing the rear of the container. An
IP68 Digital Weigh System was devel-
oped with weight display on the power
pack and on the hand-held remote con-
trol. The accuracy of our weigh system
is currently plus or minus one percent,”
Ward said.

Four power pack options are now
available; including 15 KW and 30 KW
options in either diesel or electric
motors, and A-Ward’s transport kit
option was recently launched. The kit
enables customers to easily condense a
container tilter for easy transport to dif-
ferent yards.

A-Ward processing volume,
according to customers, is over 1,100
tons of scrap per day for each container
tilter. This is based on a 10 hour shift
and 28 ton loads in each container.
Tilters can be operated by a single
operator via a remote control and pro-
vide 15 minute turnaround from
the time an empty container
arrives on site, until a full con-
tainer leaves the site on a trailer.
Each tilter weighs approximate-
ly 10 tons and can be delivered 4
weeks from order date.

“The uniqueness of the
Swing Thru system is its ability
to handle containers,” stated Lee
C. Prunty, president of Walker-
Schork International, Inc. & Container
Handling Solutions, Inc. “This includes
from either side, and to transship con-
tainers from one side of the host vehi-
cle to the other in a single, continuous
movement. The system can be utilized
as a mobile container crane to efficient-
ly load and unload other vehicles and it
also has the ability to transport on or
off highway. Our product is also opera-

tional wherever the host vehicle can
travel and therefore, a paved surface is
not required. Swing Thru can transfer
containers to and from the ground,
trucks, trailers or rail wagons,” Prunty
said. 

Container Handling Solutions
manufactures the Swing Thru, and
Prunty explained, “When used in a
truck/trailer configuration, the double-
sided nature of Swing Thru enables the
product to easily load and unload its
own trailer, thereby transporting two
containers in a pick-up-and-carry
application. Swing Thru can drop a full
container at one side and collect an
empty container from the other, with-
out moving the vehicle. The product
handles transship to ground, transship
to rail, and transship to truck or trailer.”

The Swing Thru system provides a
stable, safe operating platform with
four-corner stabilization for maximum
stability. This makes it impossible to
roll the machine during lifting opera-
tions. Swing Thru has never been
involved in a roll-over and no operators
have ever been injured while using
Swing Thru, according to Prunty.
Swing Thru models with 60,000 lb. and
77,000 lb. lifting capacities have com-
prehensive safety systems, including a
minimum leg pressure setting. This
ensures safe footing prior to the boom
activation and load transfer. It also
ensures that the ground where the leg is
deployed is firm enough to handle the
load. 

The 77,000 lb. Rail Link Swing
Thru is an alternative to large, heavy,
traditional container lifting methods, in
areas of seasonal or low-container vol-
umes. The new 59,500 lb. Swing Thru
was designed to offer maximum opera-
tional flexibility and provide the most
efficient and stable platform for any
application. The 10T machine was
designed for both road transport and

military markets, for handling empty or
full containers weighing up to 22,000
lbs. 

Paul Halpin is president at TEME
Engineering, which manufactures the
TEME 90° container tilter. “Our tilter
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A-Ward Attachments, Ltd.
Steve Colton
503-519-1292
www.a-ward.com

Container Handling Solutions, Inc.
Lee C. Prunty
815-562-3119
www.swingthruna.com

General Kinematics Corp.
Dick Reeves
815-455-3222
www.generalkinematics.com

Metso Minerals Industries, Inc.
Kyle Vidovic 
800-827-9237
www.metso.com/recycling

STECO
Greg Haub
800-627-8326
www.stecotrailers.com

TEME Engineering
Paul Halpin
905-765-0040
www.temeng.com

 hawiltschekinc.com Henry A. Wiltschek Inc. MEMBER888-518-8469

TEME Container Tilter = TOTAL CAPACITY USAGE!TEME Container Tilter = TOTAL CAPACITY USAGE! 
TheThe

•  Container lifted to 90° (20 ft.) or 45° (40 ft.) for crane / conveyor loading
•  Load cell monitors in base of  TEME tilter allow for filling to desired weight / compliance with DOT / shipping regulations
•  Loaded container is transferred to trailer for removal

A-Ward Attachments, Ltd.

See SPOTLIGHT, Page 5

TEME Engineering

STECO



allows for the utilization of a container’s
full loading capacity. The trailer and
container enter the tilter station where
the container is unlocked from the trail-
er and secured to the tilter. Once locked
into place, the tilter lifts the container
free from the trailer, allowing it to drive
away. The doors of the empty container
are opened against the automated clos-
ing mechanism. The tilter then lifts the
container to a maximum of 90° to allow
for a crane or a magnet to load the mate-
rial into the container. This ensures that
all of the container’s volume is used and
it is filled to capacity,” Halpin said. 

An optional load cell in the base
frame of the TEME container can be used
to monitor container weight. This ensures
that a load is in compliance with transport
and shipping regulations. Once loaded,
the container doors are automatically
closed and held shut as the load is
returned to the container’s home position.
Operators can then lock down the con-
tainer doors before releasing the closing
mechanism. The tilter transfers the loaded
container back onto the trailer and it is
ready to accept another empty container.

Halpin commented, “Tilting the
container through 90° allows customers
to fully load product to the container’s
maximum capacity, which reduces ship-
ping costs and maximizes profits. The
angle of the container can be adjusted
during loading as product height is
increased, ensuring total distribution of
the product in the container.”

Standard product features include:
a pendant remote control with normal
and slow speed capability for use in
accurate container loading; gasoline or

diesel fueling; and a hydraulic-control
locking mechanism for quick and easy
container control. A detachable power
unit that extends up to 30 feet from the
tilter is optional. The 20 foot container
includes a 17 horsepower diesel engine
that powers a hydraulic pump. Other
start-up and operating safety features
are also part of the hydraulic unit, which
ensures added control for smooth and
efficient operation.
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must manufacture the equipment
featured. We require a company
name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

5/11 Refuse Bodies

6/11 Solar Energy Systems

7/11 Collection Technology

8/11 Waste Receptacles

9/11 Rollbacks

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

“Dramatically reduced load time means  
   more profit for us.” — Wade Schoeneweis, Azcon Corporation

U.S. Patent No. 7,744,330

www.stecotrailers.com

Call 800-627-8326 for a free Video Demo!  

“By top loading the Scrapper™, we are able to kick out 
more containers when the market is high. We’re doing 
it in 30-minute load cycles now. That allows us to buy 
daily, but sell only at the cyclical market highs. The 
Scrapper is easy to maintain and dependable.”

 Fast, safe, impact-free loading of 40’ containers
 Top load with wheel loader or excavator
 Self-contained with own diesel-power, leveling 
jacks, weight scale

 Remote controlled by loader operator
 Innovative design, proven engineering
 Highway legal for moving to jobsites
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The Wheels Task Force of the Steel
Market Development Institute (SMDI),
Michelin and Lawrence Technological
University (LTU) announced the schol-
arship winners of the steel wheel design
competition at the program’s unveiling
this week at the LTU campus.

Colin Bonathan, a sophomore,
won first place and was awarded a
$2,500 scholarship. Second place went
to senior Chris Nichols, who received
a $1,500 scholarship, and Matthew
Eash, a sophomore, placed third and
was awarded a scholarship of $1,000.
In addition, nine students who partici-
pated in the competition received hon-
orable mentions and were awarded
$100 each.

“The steel wheel design competi-
tion presented student designers with a

rare opportunity to influence the grow-
ing automotive styled steel wheel mar-
ket,” Ron Krupitzer, vice president,
automotive market, SMDI said. “This
year, the students took steel to a new
level in terms of lightweighting and
their designs proved to be low mass,
feasible concepts that automakers and
customers would love.”

Students designed wheels for luxu-
ry cars and were judged by a panel of
steel industry experts, automotive
designers and wheel manufacturers on
the following criteria: material celebra-
tion, changing customer perception of
steel wheels in the automotive industry,
creativity and feasibility in a real-world
design, and concept.

The students’ winning wheel
designs included:

•Bonathan – A modern wheel
designed for a 2011 Chrysler 300,
includes a cylindrical shape that offers
more character than today’s flat blanks.
Based on a paper model he designed as
a solution on how to simulate folding
steel, the wheel features high-strength
stainless steel to achieve a lightweight
design;

•Nichols – The winner of last
year’s competition at LTU, Nichol’s
wheel was designed for the luxury elec-
tric car, Fisker Karma. His wheel,
inspired by a heated coffee mug, is
designed to celebrate electric cars and
integrates heatsinks on the spoke, draw-
ing heat from the hubmotors and elec-
tronic components for a functional and
appealing design. With heat reactive
paint, the wheel creates an eco-friendly

identity at night by creating a subtle
glow; and

•Eash – Inspired from an electric
guitar and American culture, Eash’s
modular design features a lightweight,
steel stamped backbone with a concave
side in front to show depth and accentu-
ate its steel-rolled spokes. Designed for
a Lincoln MKR concept, the wheel is
integrated for balance and allows for
owner customization without compro-
mising strength.

The steel wheels design competi-
tion highlighted the significant gains
steel wheels are achieving with
automakers through innovative styling,
higher profit margins, lower warranty
costs, competitive weight and superior
durability.

Steel Market Development Institute reveals winners of
scholarships in their steel wheel design competition

Two cartons of yogurt walked into a
bar. The bartender, who was a tub of cot-
tage cheese, said to them, “We don’t
serve your kind in here.”

One of the yogurt cartons replied,
“Why not? We’re cultured individuals!”



each posting. For law enforcement, it can
also be a research tool where all theft
reports can be searched by zip-code, state
or province for up to 14 days.

Since ScrapTheftAlert.com was
established, nearly 10,000 recyclers and
members of law enforcement have regis-
tered. Over the last two years, over 3,200
theft alerts have been issued.

“To date, 2881 law enforcement offi-
cers have signed up representing hundreds
of jurisdictions. Florida has the most law
enforcement officers with 316. Michigan
has issued the most alerts with 363,” said
Bush.

Danielle F. Waterfield, Esq., ISRI’s
assistant counsel and director of govern-
ment relations, commented on the Michi-
gan alerts. “It’s no coincidence that Michi-
gan enacted a law about two years ago that
required the use of ScrapTheftAlert.com.

“Any recycler will tell you that the
faster an alert is issued the better the
chance of recovery because thieves usually
sell materials quickly,” said Bush. “Before
ScrapTheftAlert.com, an officer investigat-
ing a metal theft would either have to
make a dozen phone calls to local recy-
clers, or drive to all of them. As a former
metal theft investigator, I had to do that on
many occasions. ScrapTheftAlert.com can
reach a larger base much faster than an
officer making phone calls. An officer reg-
istered with us with a mobile data terminal
(MDT) and internet access can actually be
on-scene at a metal theft and issue an alert
from the patrol car.”

No one knows or reports the actual
number of metal thefts that occur each
year. Many go unreported. Many are
reported in local newspaper police blot-
ters, but these individual stories are usual-
ly deemed too insignificant for major
media outlets. Yet each year these thefts
cause hundreds of millions, if not billions
of dollars in infrastructure losses. State
lawmakers are hearing the message loud
and clear.

Thefts are happening at farms where
irrigation systems are vanishing, at com-
mercial and industrial sites and at homes
across the country. It has been reported
that thieves are using lists of foreclosed
homes as virtual shopping lists. A work
crew arriving at a foreclosed house in a
heavily foreclosed neighborhood draws lit-
tle attention. A few hundred dollars worth
of scrap wire or pipe torn out of a house
could cost many thousands to repair, or
render the structure virtually worthless in
today’s real estate market.

“If you go by the numbers of
ScrapTheftAlert.com, the number of thefts
are definitely on the rise over the last two
years, but keep in mind that not every

metal theft in the country is reported to us,
only those reported by people who are reg-
istered,” said Bush.

Copper is a prime target of looting
because it is widely deployed and that is
where the money is. Over the past year
prices for copper shot up from approxi-
mately $3.25 to over $4.50 per pound on
the COMEX exchange. Rising prices have
accelerated thievery from electric utilities
and telecoms, causing numerous outages.
The proliferation of cell towers, usually
located in remote areas and heavy with
transmitters and cabling, have also fallen
victim.

Many gas and electric utilities, and
telecommunications companies have
stepped up their anti-theft programs, estab-
lishing hotlines, upping rewards for report-
ing crimes and increasing electronic and
human surveillance, not just to protect
valuable assets and avoid the enormous
costs for replacements, but more vitally to
ensure system reliability.

One of the most proactive states is
Georgia. There, through a cooperative
effort, gas and electric utilities are offering
a whopping $3000 reward to anyone
reporting metal thefts to a statewide hot-
line. The coalition includes Dalton Utili-
ties, Electric Cities of Georgia, Georgia
EMC (a group of 42 electric cooperatives),
Georgia Power, Georgia Transmission
Corporation and the Municipal Electric
Authority of Georgia.

The reward will be paid to anyone
who furnishes information that leads
directly to the arrest and conviction of
someone involved in metals theft from a
utility property in Georgia. The program
asks the public to gather information on
suspects such as a physical description of a
person or car and get license plate num-
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Rick Davis and his wife, Linda, founded Telstar Metals in 1985 in a hay barn
on their dairy farm. Shortly after, they bought a facility along with another local
couple, and the business was incorporated six months later. Two years later, Davis
sold the dairy business.

Davis said that the dairy business was getting tough as small dairies were
being “squeezed out” by the large companies. To make ends meet, Davis went to
work part time for a local recycler, but it wasn’t long before he realized he wanted
to go out on his own and he took the knowledge he got from his part time job to
found his own business.

“We take a lot of pride in our customers that we’ve had for more than 20
years,” Davis said. The first, Rockwell International, is still a customer. “We are a
critical manufacturer for steel mills and foundries,” he explained. “I’ve made
numerous midnight runs when customers’ projections were wrong.”

But Davis doesn’t mind those midnight runs. He said that when he’s making
a special trip to make sure his customer’s plant can keep operating, “it makes it
feel like you’ve accomplished something.” Of all the things he does, he enjoys his
interactions with his customers the most. “I go to some pretty rough places to buy
scrap, and some very nice ones.”

The critical product that Telstar manufactures and that Davis sometimes
delivers on those emergency runs is aluminum deox. Davis explained that deox “is
used to make steel stronger” and results in higher-grade steel. The deox is also
used in making stainless steel, and in used for some very specific products, like
the railroad wheels that one customer manufactures.

While he doesn’t know where all of his material winds up as an end-product,
Davis said that he’s proud to have some of his material in the stainless steel bench-
es that are part of the 9-11 memorial at the Pentagon.

To make sure his material is the highest grade possible, each batch is ana-
lyzed, and that analysis is sent out with each shipment. “Our product is 93 percent
minimum,” Davis said, “and up to 99 percent aluminum.” To get that sort of result
“we have to know what we’re putting in our furnaces.”

He buys his material from several recyclers, as well as some fabricating
plants in a four-state area near his Marionville, Missouri plant. He buys mostly
extrusions, sheet, and car and truck wheels.

Sales travel a lot farther, including one customer in Winnipeg, Canada. How-
ever, freight costs have to be considered, so most of his material comes from the
Midwest. Sales range from 500-10,000 lbs. per order, and the material he sells
ranges from 1/4 and 5 lb. stars to 30 lb. ingots.

Davis said that the star shape has more surface area which allows the materi-
al to melt faster, but the smallest stars can be expensive since they’re more labor-
intensive to make. He described the 5 lb. stars as looking like a bundt cake. He
also makes 5 lb. notch bars. “We take a product that is virtually useless and
change it to a product that is critical for a steel mill to operate,” Davis said.

After 26 years in business, Davis knows what he has to do, but that wasn’t
always the case. “We learned a lot by making mistakes,” he said. “We tried to get
larger in the mid-late 90’s,” but that turned out to be a bad business move. In 2004,
he bought out his partners, downsized the operation, and moved the business clos-
er to home.

Right now, his plant operates two 12-hour shifts, 4 days a week, but he
wouldn’t mind seeing business increase so he could run a 24/7 operation. The
good news is that “business has turned around since the first of the year. All of our
customers are picking up.”

It hasn’t always been that good, and he has dealt with customers who have
gone through bankruptcies “but now it’s paying off” with customer loyalty. He
said that “starting your own business from scratch is difficult and challenging.
Some of it you don’t know about until you get into it.”

He found out one very important thing when his son started working for him
in 2004. “I didn’t realize that he’d been wanting to work with me for years,” Davis
said. “And he’s really an asset. He’s going to take care of the company just like I
did. He has a good relationship with all our customers.”

A Closer Look
Telstar Metals Co.

Rick Davis • 417-463-7088

by Donna Currie
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bers. There is legislation under considera-
tion in Georgia that would require con-
victed metal thieves to be registered
before release from prison and require law
enforcement to keep a list of metal
thieves, by county.

“We recognize exactly what Georgia
did. ISRI is working with states and utili-
ties to be part of the solution by helping
establish more collaborative coalitions
like the one in Georgia,” said Waterfield.
“We also want recyclers to know what to
look for in proprietary material that a util-
ity uses so it can be identified.”

Well organized efforts by local and
regional stakeholders appear to be the
most effective anti theft programs. One of
the most notable is the Macon–Middle
Georgia Metal Theft Committee. This
regional cooperative of many entities
affected by metal theft crimes in central
Georgia includes recyclers, law enforce-
ment, commercial and industrial business-
es, gas and electric utilities, telecoms and
railroads. “They had so much success that
they lowered their metal thefts by nearly
90 percent in 3 months and they are still
maintaining that. Other coalitions like
Macon are happening in other states
around the county. We need more of
them,” Bush noted.

Danielle Waterfield gave a legal
overview: “According to the numbers we
are tracking for this legislative session,
there are a total of 81 proposed metal theft
bills throughout the United States. Of the
50 states, 48 have some form of metal
theft legislation already on the books.
They vary by state. A common thread in
all is some form of record keeping
requirement for scrap dealers, which ISRI
suggests in the ISRI Practices and Proce-

dures for Minimizing the Risks of Pur-
chasing Stolen Materials. There are other
factors that vary in each state such as
requiring photographs, fingerprints and
the type of recordkeeping. It all depends
on the jurisdiction.

“ISRI members have no problem
keeping records and having open-door
policies for law enforcement to come in
when there is probable cause for an inves-
tigation. ISRI members find that regula-
tions start going overboard, however,
when the laws start requiring factors that
are not effective in catching the thieves.
One example is mandatory electronic
reporting. We do not see any evidence that
daily data dumps of transactions actually
helps catch and successfully prosecute
criminals.

“We believe the ScrapTheftAlert.com
system is more effective. Recyclers can
help law enforcement at the gate if they
know they are looking for a particular
material. They won’t know what they are
looking for unless the property owner
reports it as stolen and law enforcement
gets that report out to recyclers. That is a
more active and proven way, not only to
recover the stolen material, but to catch
the thief.”

Waterfield continued, “We have not
seen any evidence where the successful
prosecution of a thief is directly linked to
information gathered from daily data
dumps to a computer database, and it is a
burden, especially on smaller recycling
companies that don’t have sophisticated
computer systems. A lot of legislation is
misdirected and includes components that
don’t help with the prosecution of the
thieves. We support increased penalties on
the thieves. If the theft of materials is a
felony, for example, the thief is more like-
ly to be prosecuted.

“One of the things ISRI has pushed
for is that laws recognize the value of the

damage to the property caused by the
theft, not just the value of what was
stolen, and to have the thief be fully
accountable for the damage caused. Most
laws are not written that way. However,
that is starting to change.”

Waterfield’s point is illustrated by the
fact that a small amount of copper ripped
out of an electrical substation, or from a
cell tower could cost the owners many
thousands of dollars in repairs, plus rev-
enue losses from service outages. 

When asked about catching and pros-
ecuting thieves, Bush said that it’s like any
other criminal case. “Some are harder to
prove than others. Generally, most law
enforcement agencies lump metal thefts in
with property crimes. All law enforcement
agencies track crimes and most metal
thefts are categorized as property crimes,
however, there are a few agencies that
track metal thefts separately. Penalties for
metal theft vary by state, the type of prop-
erty and the value of the property. As an
example, in Florida, if it’s under $300 dol-
lars it’s a petit theft which is a misde-
meanor. Anything over $300 dollars is a
grand theft which is a third-degree felony

and then depending on the property and
its value, penalties go up from there.” 

Most reputable scrap metal dealers
and processors recognize the telltale signs
of stolen metal and thieves and work with
law enforcement. It is challenging, how-
ever, since illegal scrap can enter the
stream at many different portals and is
often mixed in with other materials. Also,
there is not enough focus on prevention
by property owners. “In the majority of
cases when property is left unprotected
that is when theft occurs,” Bush conclud-
ed.

At www.isri.org/theft, there is a
wealth of detailed information on metal
theft prevention including Recommended
Practices and Procedures for Minimizing
the Risks of Purchasing Stolen Materials. 

The site offers an opportunity for all
stakeholders to register for ScrapThef-
tAlert.com, and where law enforcement
can subscribe to receive BOLO News, an
e-mail newsletter that shares success sto-
ries, working strategies and other issues
pertinent to the fight against metal theft. 
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Metals USA Holdings Corp., a
provider of processed carbon steel, stain-
less steel, aluminum and other metals, has
closed the acquisition of The Richardson
Trident Company.

The acquisition of Trident represents
Metals USA’s third acquisition since its
IPO last April. With sales for the 12
months ending December 31, 2010 at
approximately $148 million on 23,000
shipped tons, Trident is also the largest
company acquired by Metals USA so far.

With the addition of Trident’s eight pro-
cessing centers located in Texas, Oklaho-
ma, Georgia, California and Massachu-
setts, Metals USA significantly increases
its geographic coverage toward desired
target markets in the Southeast, South cen-
tral, Northeast and the West Coast of the
United States.

Founded in 1962, Trident is a
provider of nonferrous products. They
supply a host of services such as precision
sawing, boring, honing, slitting, sheeting,

shearing and tuning. In 2010, aluminum,
stainless steel and nickel sales represented
39 percent, 19 percent and 17 percent of
Trident’s revenues, respectively.

The majority of Trident’s revenues
are generated by supplying products to a
blue chip customer base in the fast grow-
ing and highly profitable oil and gas field
services market. Trident also has signifi-
cant exposure to other attractive sectors
such as aerospace, defense and transporta-
tion. This acquisition enhances Metals

USA’s position and market-share within
these four sectors.

Mike Cooney, Metals USA’s presi-
dent of nonferrous, will relocate to Dallas,
assuming direct responsibility for Tri-
dent’s operations while continuing to lead
all of Metals USA’s nonferrous business.
Metals USA will operate the newly
acquired business under its current name,
The Richardson Trident Company.

Metals USA acquires Richardson Trident Company



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

Excellent condition with only 600 hours. Like new.                $115,000
2006 RM JOHNSON EZ METAL BALER

(2) 30 hp motors, main cylinder: 9". Feed Opening: 40" x 70". Bale separation door. Used 
under 6 months.                  $205,000

2007 MARATHON MODEL: 2R 190N

NEW • Never installed.  Save 40K!                                                                                         $235,000
STEINERT NES 80 EDDY SEPARATOR

REBUILT.  800 h.p. electric motor (accepts up to a 2,000 h.p. motor) and has an extra 
base, reversible hammers and an oscillator table. It also has a pin puller, slope feed table, 
drive sheaves, tilt cylinders, extra bearings and eddy system.                                    $450,000

JEFFERY 62 X 90 HAMMERMILL SHREDDER

Great condition and very sharp, runs well.                     $95,000
ALJON 400 METAL BALER

Immaculate condition. Automation, no air or hydraulic outriggers. This machine has the 
original paint and the meter reads 3,100 hours.                    $95,000

1997 EZ CAR CRUSHER

Nice condition, ready to go.                    $105,000
SIERRA 4200 PORTABLE METAL BALER

Excellent condition with 5,000 hours. 100 hp with infeed conveyer.                  $125,000
2003 SSI M85H SERIES 35 MATERIAL SHREDDER

80 X 104 TEXAS SHREDDER

COMPLETE SYSTEM

17,000 hours, electric power. Runs well.                                                                             $440,000
1997 SIERRA 700TON S/L/B

Throat is 30 x 24. The height is 13’9” and box length is 97”. Runs well.                   $295,000
2004 MOROS HS 500TON PORTABLE SHEAR 

2004 Metso Texas 80104 Auto 
Shredder Completely Rebuilt and 

IMMEDIATELY AVAILABLE to install.
This is a fairly complete system EXCEPT for the shredder house and 
controls and a transformer for the 4000HP motor. 

What you get with this purchase:
Shredder Main Components:
Completely REBUILT Metso Texas 80104 Auto Shredder Mill with all 
new liner plates and grates.
Base RELINED.
Mid section with NEW Front Wall Weldment from Riverside 
Engineering and RELINED.
Top section RELINED with eject door.
Hood RELINED.
Undermill Vibration Springs.
Disk Rotor and bearings about 80% good and a good SPARE ROTOR 
SHAFT AND BEARINGS.
Dual Hydraulic Feed Rollers with a Hagglund Drive and a SPARE 
LOWER FEED ROLLER.
Complete Hydraulic System for Mill.
Mill Bearings lube unit.
NEW US Shredder Cat Track Infeed conveyor.
REBUILT BEST, Inc Undermill Oscillator 76" x 16.2'.
First Transfer Conveyor REBUILT.
Dual Magnet Stand with Stearns 48" x 72" magnets, Vibrator and 2 
SPARE USED MAGNETS.
Two additional used conveyors for trash & ASR.
REBUILT Trommel with NEW screen.
One NEW US Shredder four man picking conveyor 48" x 30' with 4 
drop bins, walkways and 2 set of stairs.
One NEW US Shredder Ferrous Radial Stacking Conveyor 48" x 70'.

You also get non-ferrous equipment, motors and controls,  
and spare wear parts — there are too many details to list 
here! 

To see more photos of this system, visit

www.dadecapital.com/shredder
PLEASE, SERIOUS CALLS FROM SERIOUS BUYERS ONLY

Very nice condition.                  $325,000
2005 COLMAR 6260800 SHEAR BALER
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